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NIAGARA PEOPLE PROMOTED 


STEELE TO BE MADE MANAGER 





J. P. Singleton Will be Assistant Man- 
ager of the Company’s Western 
Department, Jan. 1. 





New York, Nov. 6—(Special)—AI- 
though the official notice to agents has 
not been issued by the home office of 
the Niagara Fire as to the changes in 
its western department, necessitated by 
the retirement of Manager I. S. Black- 
welder, yet your correspondent is able 
to give correct information which has 
been verified by one of the officers. 

W. L. Steele to be Manager 


As has already been forecasted, As- 
sistant Manager William L. Steele will 
succeed to the western management on 
Jan. 1. He stands well with the home 
office here and is close to the executive 
men in control. 

It can be said that the home office 
is greatly pleased with Mr. Steele’s rec- 
ord in the west, he having had imme- 
diate charge of the underwriting end 
since he was installed. He is regarded 
as an underwriter of positive force and 
is undeviating when he reaches a con- 
clusion. 

Methods Have Been Clean 


Mr. Steele’s methods have been clean 
and clear. He has not been out of the 
field long enough to lose intimate touch 
with actual conditions. 

The Niagara expects to increase its 
business in the west under his admin- 
istration and the home office is banking 
on him to make a good showing. 

Mr. Steele became assistant manager 
of the western department in 1897. 
Prior to that time he was special agent 
of the Caledonian in the west and 
northwest with headquarters at Madi- 
son, Wis. During the time that the 
Caledoniar and the Niagara operated a 
joint western department he was in the 
field for both companies. At one time 
he was in the home office of the Old 
Hecla Fire, of Madison. 

J- P. Singleton to be Assistant 


The appointment of assistant man- 
ager has caused much more specula- 
tion. J. P. Singleton, of Toledo, the 
Ohio state agent, is the man selected 
for that position. Mr. Singleton also is 
close to the home office people and 
they look to him to back up the ad- 
ministration with his excellent field 
knowledge. Every one who knows Mr. 
Singleton can vouch for his personal 
popularity and the hold he has on 
agents. He has been with the Niagara 
for many years, once having Kentucky 
and Tennessee. Later on he had Ken- 
tucky, Indiana and Ohio, but as the 
business increased, Indiana was made 
an independent field some months ago. 

Singleton One of the “Boys” 


Mr. Singleton is counted one of the 
“boys” out in the field. The Ohio spe- 
cial agency forces will feel honored, no 
doubt, at the selection of one of their 
number to fill the assistant manager- 
ship at the western office. 

With the retirement: of Manager 
Blackwelder, Mr. Steele will take hig 
place as a member of the Western 
Union and will represent the depart- 
ment in official matters. 








Losses Paid by A2tna in 88 Years, $108,748,826.97 
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A SATISFIED CUSTOMER WILL BE A PER- 
MANENT CUSTOMER. TO SECURE HIS 
SATISFACTION THE POLICY YOU CIVE HIM 
MUST BE PROOF ACAINST CRITICISM, AT 
ANY TIME, BY A COMPETING ACENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY CIVING THEM CONTINENTAL POLICIES 














CAPITAL 
$1,000,000. 
ASSETS OVER 


$16,800,000 
LIABILITIES LESS THAN 
$7,900,000 


SURPLUS TO POLICY- 
HOLDERS OVER 


$9,000,000 











THE GONTINENTAL FIRE INSURANCE GO. 


Principal Office, 46 Cedar Street, New York. Western Dept., 280 La Salle Street, Chicago, Ill. 














D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 
Surplus to Policyholders, $3,274,792.90 Total Lesses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY #& SPEAR, Managers Agencies in all cities and towns. 


JOHN B. KNOX, Secretary 











DEDICATE NEW CLUB ROOMS 


GALA TIME FOR BLUE GOOSE 








Minnesota Nest with Mystic and Weird 
Ceremonies Opens Its 
Home Nest 





Minneapolis, Minn., Nov. 4.—(Spe- 
cial)—Last Saturday night with all the 
mystic ceremonies of the order, the new 
club rooms of the Minnesota Nest of 
the Blue Goose were dedicated. It 
marked a new era in Blue Goosedom 
and all the weird and fantastic touches 
were in evidence. 

John F. Stafford headed the club 
room committee and the entertainment 
committee. To him and his associates 
can be given great credit for the club 
rooms and the success of the dedication 
events. 

New Rooms Were Inspected 

During the day the ganders visited 
the new rooms to inspect them. In the 
evening Grand Gander George C. Main 
and his entourage held sway in the 
rites of initiation with W.°O. Chamber- 
lain performing some of his best 
stunts. 

In front of the club rooms, which are 
above the fire patrol house, are two 
stained glass windows displaying the 
sacred emblem of the order. At night 
these window designs are most effect- 
ive. 

The crowd was composed mostly of 
Minnesota and Dakota ganders, a 
mighty fine lot of birds, together with 
some stragglers from other rice fields 
who are now migrating. 

Stafford is the “Whole Cheese” 

Mr. Stafford was ably assisted in ar- 
ranging the rooms by John T. Ruane, 
of the salvage corps, F. M. Greene of 
the Citizens and E. A. Davis of the 
Connecticut. The club room decora- 
tions and appointments have all been 
paid for. They are a work of art and 
will be a resting place and work rooms 
for the ganders. 

Dozen Goslings Were Initiated 


At the initiation twelve goslings were 
hauled in from the cold northern waters 
and now wear the button. 

They were as follows: John T. Ruane, 
superintendent salvage corps, Minne- 
sota; H. W. Stephenson, Spring Gar- 
den; C. S. Wartenbe, Williamsburg 
City; Edgar Pritchard, inspector; J. P. 
Buenemann, American; E. T. Collom, 
Northwestern Underwriters, of Des 
Moines; A. B. Davis, inspector, Minne- 
sota & North Dakota Fire Underwrit- 
ers; J. A. Weeks, Home; Wm. H. Ruge, 
Spring Garden; Alex Cardle, Consoli- 
dated; Earl Briggs, Western and Brit- 
ish America, Fargo, N. D. 

The music was furnished by the Blue 
Goose quartette, all of them being fin- 
ished musicians. It consisted of Lewis 
F. and R. F. Daniel, E. A. and Arthur 
B. Davis. 

Each Gander Brought a Stein 


A Dutch lunch with all its accom- 
paniments was served. Each gander 
brought a stein and donated it to the 
club rooms. 

The best of good fellowship prevails 
up here among those who “tote fair.” 

The main room is about 25x80 feet 
with cloak room, hall and lavatory in 

(CONTINUED ON PAGE 11) 
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COLORADO CREATES A STIR 


—_—___——_ 


REVOKES GUARDIAN’S LICENSE 





Colorado Department Scales Value of 
“Company’s Home Office, Thus 
Showing an Impairment 





Denver, Colo., Nov. 6.—(Special)— 
The Guardian Fire’s Colorado license 
has been revoked. because of an im- 
pairment of $50,000 revealed in the re- 
cent examination, principally through 
scaling the value of the company’s of- 
fice building. The books of the com- 
pany are kept jointly with the books of 
Dickson & Tweeddale, of New York, 
who, it is said, refused the department 
the right to examine them all. 

When the Guardian was organized 
by the consolidation of the Armenia, of 
Pittsburg and the Conestoga, a large 
part of the Armenia’s assets consisted 
of its home office building. That this 
property comprised so large a part of 
the company’s resources has been crit- 
icised to some extent, with the result 
that in one or two states where the 
Southern of New Orleans, running 
mate of the Guardian, is operating, the 
Guardian is not doing business. 





SAYS CHARGES ARE NOT TRUE 





President Benson of Pennsylvania Fire 
Challenges Position Taken By 
Colorado Department 





Philadelphia, Nov. 6—(Special)— 
President Benson of the Pennsylvania 
Fire is incensed over the action of the 
Colorado department in summoning the 
company to show cause why its license 
should not be suspended. He declares 
that the effort to discredit the company 
by charging it with trying to inflate its 
assets is most unjust and uncalled for. 
He asserts the company is not given 
to following irregular methods as is 
proved by its long and honorable ca- 
reer. He has written to Commissioner 
Rittenhouse challenging the latter’s 
position in a very vigorous way. 

President Benson says the Pennsyl- 
vania Fire is not forced to use high 
finance methods to boost its surplus and 
brands the Colorado action as entirely 
unwarranted. 

Denver, Colo., Nov. 6.—(Special)— 
Commissioner Rittenhouse is being 
severely censured by Denver insurance 
men for his attitude in the Pennsyl- 
vania Fire case. He gave the news- 
papers a story, which was badly gar- 
bled by some of them, and much in- 
justice was done the company through 
incorrect and irresponsible statements. 

Philadelphia, Nov. 6.—(Special)— 
President Muir of the Union of this 
city has wired the state departments as 
follows: 

“Colorado report not justified. Com- 
pany is not insolvent. The matter is in 
the hands of a special committee of 
directors. Necessary action will be 
taken to satisfy all departments.” 





Trying to Get Back the Funds 

New York, Nov. 6.—(Special)—The 
Thomases are still trying to devise 
means for returning the $100,000 cash 
and $1,000,000 in notes given in the 
purchase of the Provident Savings Life. 
As the deal fell through, the purchasers 
demand what they paid in, but the 
Thomases have not been able to secure 
either the cash or notes. 





Platt Becomes Special Agent 
Harry L. Platt of Fulton, N. Y., be- 
comes special agent of the Georgia 
Home in New York and Ohio, report- 


ing to General Agent T. W. Eustis of 
Chicago. 





MISSOURI INVESTIGATION ON 





Evidence Introduced to Show That All 
Companies in State Charge 
Practically Same Rates 





Jefferson City, Mo., Nov. 6.—(Spe- 
cial)—The taking of evidence to show 





whether the fire insurance companies | 


operating in Missouri are in a combina- 


tion to fix and maintain rates was be- | 


gun in this city yesterday by Judge 
George F. Longan, who was appointed 
by Chief Justice Gantt of the supreme 
court, to conduct the investigation. 
Sixty-nine companies mentioned by the 
attorney-general are the 
most of them being union companies. 
Thomas Bates, the Chicago insurance 
attorney, is representing them. 

Yesterday’s session was mostly given 
up to investigation of the question as 
to how fire rates are made in the state 
and whether the same rates are ob- 
served by all the companies. Superin- 
tendent of Insurance Vandiver testified 
that for the most part rates are uni- 
form in the state; that property-owners 
generally leave to the agent the plac- 
ing of insurance and that the agent 
usually writes it at book rates. He 
stated further that the rate books are 
made by Frank Fetter, of Kansas City, 
for most of the state and by the Water- 
worth bureau for St. Louis. 

J. W. Garvey, of Kansas City, attor- 
ney for the Lumbermen’s Exchange, 
Reciprocal Annex and Reciprocal Un- 
derwriters, said that Attorney-General 
Crow broke up the compact of agents 
several years ago and that rates at 
that time dropped to 40 cents for five 
years, but later another compact, 
known as the Western Union, was 
formed and rates were advanced to 75 
cents for five years. He testified that 
rates were uniform for all companies 
in his part of the state. 

The testimony of Messrs. Vandiver 
and Garvey merely showed what ev- 
erybody familiar with the situation al- 
ready knew, viz.: that practically all 
companies get their advisory rates 
from the same sources and that in a 
general way these rates are observed 
by agents of the defendant companies 
and of the others in the state not 
named as defendants. 





Examining Provident Savings 

New York, Nov. 6.—(Special)—Re- 
garding the attitude of the Colorado 
and New York departments in examin- 
ing the Provident Savings Life, inquiry 
reveals that Commissioner Rittenhouse 
of Colorado ordered the examination 
six days after the Philadelphia syndi- 
cate closed the deal for control; that 
Superintendent Kelsey, of New York, 
came in by invitation of Mr. Ritten- 
house, after a preliminary examination 
by Actuary S. H. Wolfe, acting for 
Colorado, and that $800,000 deposits in 
Thomas banks were ordered removed 
solely by the Colorado department. 
The examination is now being made by 
Mr. Wolfe for Colorado and Examiner 
Hadley for New York, but this does 
not necessarily indicate joint conclu- 
sions. 





Will Interpret Law Liberally 

Atlanta, Ga., Nov. 6.—(Special)—The 
comptroller-general of Georgia states 
that if the present financial situation, 
with its. attendant depreciation in the 
value of securities, continues up to 
the time of making annual statements, 
he will not, in the case of companies 
coming under his direct control, re- 
quire valuations to be made on a strict 
market basis according to the absolute 
interpretation of the law. He regards 
such a construction as being unfair to 
the companies. The Georgia depart- 
ment will base its valuations upon a 
conservative estimate, probably found- 
ed upon an average of several months, 
as was done in the times of panic in 
1893. 


defendants, | 








The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MABS E. WAGAR, President R, E. GOOOH, Secretary 


STATEMENT JULY 3, 1907 





CAPITAL - - - -- ~ $200,000.00 
REINSURANCE RESERVE - - 113,350.00 
NET SURPLUS - - - - 117,088.00 

ASSETS . - - - - + $430,438.00 


SPECIAL AGENTS 
A. P. ROSS, 505 Park Bidg., Cleveland, 0.—Ohio, Kentucky, West Virginia 
A. R. PORTER, 723 E. 45th St., Chicago—Michigan and Wisconsin 
R. H. TAYLOR, 655% Wabash St., Terre Haute—Indiana and Illinois 











The 


Ohio German Fire 


Insurance Company of Toledo 
Capital Stock $200,000 


GROSS ASSETS, $717,019.78 


M. DONNELLY 
President 


Stock Company. 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 17921 
Losses paid since organization to January 1, 1907, $130,978,798.691 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets - - - - - $10,749,399- 

Total Liabilities except Capital - - 6.700,408.07 
Policy-Holders’ Surplus - . - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 


coo, continues to offer to the i i iblic Indemnity against Loss or 
Damage by Fire of unquestionable reliability. i 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’! Agt., W.M. JOHNSON aad B. L. WEST, Ass’t Gen’l Agts. 

















CONFLAGRATION PROOF 


Liverpool & London & Globe 


Tnsurance Company 
LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 

UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE oe yo Agent 205 La Salle Street, - CHICAGO 
» Indore, Feet’. , Temmomee = enki Cee Lee 


OHIO FARMERS INSURANCE GOMPANY 


Vo LEROY, OHIO 
x Fire, Lightning and Tornade lademnity 


STATEMENT JANUARY 1, 1907 











f i ° * 
oe 
Reserve for Contingencies - - 100,000.00 
Net Cash Surplus - - - 505,037.56 

Total Assets - - - $1,085,010.21 
JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 























QQ eee” 








November 7, 1907. 


THE WESTERN 


UNDERWRITER. 








RITTENHOUSE VERY ACTIVE 


CALL TURN ON PENNSYLVANIA 





Claims It Used Irregular Methods in 
Putting Union Claim in Its 
Assets 





Denver, Colo., Nov. 5.—(Special)— 
Commissioner Rittenhouse of this state, 
following the revocation of the license 
of the Union of Pennsylvania, has 


served notice on the Pennsylvania Fire 
to show cause within fifteen days why 
its license should not be suspended for 
six months. 

The Pennsylvania had considerable 
reinsurance in the Union on San Fran- 
cisco risks. The liability was trans- 
ferred to a holding company that was 
to pay the Pennsylvania in instalments 
and take a lien on the surplus of the 
Union. As collateral the holding com- 
pany put up with the Pennsylvania 
8,400 shares of Union stock. The hold- 
ing company defaulted in its second 
payment, but the Pennsylvania did not 
dispose of the Union’s stock or pur- 
chase it. 

Says Assets Were Inflated 


Commissioner Rittenhouse claims 
that on Dec. 27 last there was placed to 
the credit of the Pennsylvania in a 
bank the amount of the claim and on 
Jan. 8 it was returned to the bank. He 
claims, therefore, the Pennsylvania 
used an irregular method to get about 
$400,000 more into its assets. 

He says in his official notice to Pres- 
ident Benson of the Pennsylvania: 

President Benson Is Addressed 


While conducting an examination into the 
affairs of the Union of Philadelphia, I called 
upon you to ascertain the amount of the re- 
insurance due your company from the Union 
on account of the San Francisco conflagration of 
April, 1906. This liability, your secretary offi- 
cially informed me, amounted to about $530,000, 
but that it had been transferred from the 
Union to a holding company known as the 
General Trust Company, with your consent, 
and that the General Trust Company, which 
held the control of the Union, had paid $150,- 
000 on the principal, leaving a balance, includ- 
ing interest, due on Dec. 31, 1906, of $390,- 
22.80. 


Stock Put Up as Collateral 

You also informed me that the trust com- 
pany in accordance with a contract, had given 
you as collateral to protect this claim, 8,400 
shares, or 84 per cent of the capital stock of 
the Union, and that the trust company had de- 
faulted on its second payment. Under the 
contraet you now had the right to dispose of 
the stock, or to purchase it to satisfy this 
claim. While you had not acted upon this 
right, the ownership of the Union rested with 
you amy time you wanted to assert it. a 

In reply to my inquiries, a record of which 

have, you stated that on Dec. 27, 1906, by a 
mutual arrangement with Drexel & Co., bankers, 
there was placed to the credit of the Pennsyl- 
vania in that bank $390,722.86, and that eleven 
days later, on January 8, 1907, this amount 
was returned to Deenet & Co. by check drawn 
by your company and interest was paid the 
bank to the amount of $390.72. 

Amount Included in Assets 

Seeretary Crowell stated in your presence 
that this $390,722.86 was included in your 
assets in your last annual statement to this 
department, and was found in the item of 
$969,736.07, shown as “Deposited in Banks.” 

I mow quote from the notes of our conver- 
sation: 

. What was the necessity or motive for 
making this deal for this money for so short a 
time? 

A. This was a sale of the note and 8,400 
shares of stock of the Union Fire to the bank, 
and it was done because the states, as a rule, 
will not allow one insurance company to carry 
as am asset the stock of another insurance 
company. (By Mr. Crowell.) If I had entered 
this note as an asset in the annual statements 
to the departments it would have been thrown 
out, as with the North America stock. New 

ork amd Massachusetts, for instance, do not 
allow such stock as assets. 


No Intention to Deceive 


Q. Then the motive was to insert in your 
assets in your annual statement an item you 
knew was not usually allowed? 3 

A. r. Benson.) It was not the intention 
to deceive any one; I regard the transaction as 
regular—a legitimate, clean transaction. It was 
asale. (By Mr. Crowell.) Surely we have the 
right to buy and sell securities. : 

. as any note or obligation given these 
bankers for this amount? 

A. r. son.) The bank was protected 
by the note of the General Trust Company and 
by the 8,400 shares of the Union’s stock. 

Q. Was this obligation and collateral actu- 
ally delivered to Drexel & Co., to whom you say 
“— were sold? 

- (By Mr. Crowell.) No, they remained 
(CONTINUED ON PAGE 14) 





WILL SATISFY DEPARTMENTS 





Union of Philadelphia Expects to Take 
Steps to Overcome Colorado 
Action 





The Union of Philadelphia, whose 
license was revoked by the Colorado 
department last week, has taken steps 
to satisfy all the state departments. 
The Minnesota department has asked 
the company to appear before it on the 
strength of the Colorado revocation, 
but the Union feels it will soon be able 
to convince the state authorities that 
the plan whereby it financed itself out 
of the San Francisco loss is not such a 
lien as to wipe out the surplus and 
keep the company impaired until the 
amount is paid. 

It is stated that the Union will be 
prepared to issue a statement in a 
short time defining its position. 





RATES ON TORNADO BUSINESS 





Will Charge Short Rate of 2 Percent 
for Permission to Complete 
Unfinished Risks 





The recent conference of the tornado 
committee of the Western Union has 
resulted in the following report: 

1. With the exception of rates upon 
buildings in process of construction it 
was decided that further consideration 
of the matters submitted be referred to 
a special committee appointed for that 
purpose with authority to call for a 
further conference if necessary. . 

2. Concerning rates for tornado in- 
surance on buildings in course of con- 
struction, an agreement was reached, 
the terms of which are embodied in the 
following resolution: 

Resolved as Mandatory, That rule 89, of 
Union Rules, edition of October 1905, be 
amended by the addition of the following par- 
agraph: 

(k) On all buildings in course of construc- 
tion a charge of short rate of 2 percent for per- 
mission to complete shall be made, whether said 
buildings be of brick, cement or frame, or of 
fireproof or semifireproof construction. No 
policy of insurance on buildings for a term of 
years with permission to complete, can be writ- 
ten without a definite period for completion 
stated therein and a proper premium charge 
made therefor in addition to the usual rate 
charged for the term. 

Companies are voting in favor of the 
measure and agents will understand 
that when a policy is issued, say for 
three years at the regular rate, and per- 
mission to complete is granted, an ad- 
ditional premium of short rate of 2 per- 
cent is necessary. As an illustration, 
say a three year policy is written at 40 
cents for the term and permission given 
for thirty days to complete. If the 
policy is for $1,000, the term premium 
would be $4, and the permit to complete 
would call for short rate of 2 percent 
for thirty days or 20 percent of 2 per- 
cent, making the short rate 40 cents 
and the additional premium $4. 





Says Jefferson is All Right 

Commissioner Rittenhouse, of Colo- 
rado, in his current bulletin says as to 
the Jefferson Fire, of Philadelphia: 

“This company has been recently 
examined by this department. It has 
a paid-up capital of $200,000 and in ad- 
dition a surplus over all liabilities 
(July 31) of $188,670.91. The under- 
writing of this company is handled by 
an agency firm which also controls the 
policy of the company. It was found 
that some of the records of the com- 
pany were kept in the agency, and also 
some of the company funds were de- 
posited in the name of an agency. 
These matters were promptly and 
cheerfully corrected and the records 
and transactions of the company are 
now kept entirely separate from the 
agency firm. Its investments were 
carefully examined and entered as as- 
sets at their present value. Losses are 
promptly paid, and the company ap- 
pears to be well managed.” 





STATE FIRE MARSHALS MEET 





Decide to Have Standard Blanks for 
Reporting Fires—Lightning Rods 
and Matches Discussed 





Representatives of the fire marshal’s 
departments of seven states held their 
annual convention at Columbus, Ohio, 
last week and elected officers of their 
association as follows: President, D. 
S. Creamer, fire marshal of Ohio; vice- 
president, Lloyd G. McGill, fire marshal 
of Maryland; secretary, Edward Peter- 
son, fire marshal of Minnesota. In ad- 
dition to the foregoing there were 
present Fire Marshals T. M. Purtell of 
Wisconsin, F. A. Craft of South Da- 
kota, V. T. Haggerty of Louisiana, and 
Deputy Marshal Thompson of Tennes- 
see. President E. R. Townsend and 
Second Vice-President Harris of the 
Western Association of Electrical In- 
spectors were also present to confer 
with the officials. Next year’s meeting 
of the association will be held at St. 
Paul. 

As some of the marshals have been 
in office only a few months, the laws 
creating their offices having been passed 
but recently, they took occasion to 
learn all they could from the Ohio fire 
marshal’s department, that being the 
oldest and best organized except that 
of Massachusetts. 

One of the leading subjects taken up 
was uniformity in blanks for reporting 
fires. The laws of most of the states 
require certain city, village and town- 
ship officials to make reports of fires 
to the state fire marshal. It was de- 
cided that a movement should be start- 
ed to make these report blanks uni- 
form. To that end the Ohio forms 
will be taken as the basis. Fire mar- 
shals of other states will suggest 
changes that they think desirable and 
Dr. Maris of the Ohio department will 
present blanks embodying, as far as 
practicable, their various ideas. With 
further amendments, these reports will 
be adopted by all. In this way the 
various departments will be able to ex- 
change information and make deduc- 
tions from a large amount of material, 
which will be valuable. 

The question of lightning losses on 
farm property was given some atten- 
tion. From its observations the Ohio 
department is convinced that standard 
lightning rods will reduce these losses 
to almost nothing. Marshal Purtell, of 
Wisconsin, has recommended to the 
mutuals of his state that they take up 
this question and it is thought that at 
an early date they will agree upon a 
reduction in rates for rods, as some 
other mutuals have done after going 
over their own experience. 

The question of parlor matches was 
taken up and the consensus of opinion 
seemed to be that they constitute a seri- 
ous hazard and that their use should be 
discouraged. It is probable that some 
of the marshals will recommend the 
adoption of laws by their legislatures 
to prohibit the sale of these matches 
within their states. 

The fire marshals elected as honor- 
ary members of their association Zeno 
M. Host, former insurance commis- 
sioner of Wisconsin; Thomas D. 
O’Brien, former commissioner of Min- 
nesota, and A. I. Vorys, superintend- 
ent of Ohio. 





Coleman Goes to Coast 


Eugene Coleman, of Warsaw, Ind., 
who has been special agent of the Ohio 
Farmers in Indiana for the past eight 
years, has been appointed assistant to 
his uncle, J. D. Coleman, of Portland, 
Ore., who is general agent of the Home 
of New York for the Pacific northwest. 
Mr. and Mrs. Coleman will move to 
Portland in January. Mr. Coleman has 
made an excellent record in the Indiana 
field and this promotion is a merited 
recognition of his ability. 





The United Fire & Marine is being organized 
at Oakland, Cal. 





AS VIEWED FROM CHICAGO 


LIBRARY COMMITTEE NAMED 

President Carroli L. De Witt of the 
Fire Underwriters’ Association of the 
Northwest announces the anpointment 
of the following library committee for 
the ensuing year. John Marshall, Jr., 
Fireman’s Fund, chairman; Charles E. 
Mann, Mechanics; Robert S. Odell, 
Phenix; W. R. Townley, Western and 
British America; F. Haselton, 
Northern of England. It is the inten- 
tion of the officers of the Association 
to give the library committee all pos- 
sible assistance, looking to an early 
establishment of the library in perma 
nent and attractive quarters. 

All of the members of this committee 
have served upon the executive com- 
mittee of the association and therefore 
are well acquainted with the needs of 
the association. 

* 





* » 


USING OBJECTIONAL CLAUSE 

Despite the continual protest of com- 
panies the percentage limitation clause 
is being more generally used by agents 
in lieu of the reduced rate clause where 
either is allowed by law. This limita- 
tion clause originated with tornado con- 
tracts, some time ago, and was objec- 
tionable even in these policies, but of 
late it has been made use of for fire 
liability and is considered a poor sub- 
stitute for the reduced rate or coin- 
surance clause as the latter clearly stip- 
ulates what amount of insurance the 
assured should carry or be a coinsurer 
for the amount of the deficit; while the 
limitation clause agrees that the as- 
sured will carry a certain amount of 
insurance, but there is nothing in the 
contract to indicate what proportion 
this amount is to the value of the 
property insured. Thus the assured 
may carry light insurance to value from 
the start or by decreasing his insur- 
ance or increasing his stock have light 
insurance when a loss occurs. The lim- 
itation clause reads as follows: 


Assured hereby agrees to maintain insurance 
during the life of this policy, upon the property 
hereby insured, to the extent of $......, and it 
is mutually agreed that if at the time of the loss 
the whole amount of insurance on said property 


shall be less than such $...... , this compan 
shall, in case of loss or damage less than oaab 
Devise be liable for only such portion thereof 


as the amount insured by this policy shall bear 
to said $...... 
* * * 


WILL NOT REQUIRE FIGURES 

Following the visit of Superintendent 
Potter, of the Illinois department to 
Chicago and the petition signed by a 
number of large premium payers in the 
congested district, protesting against 
each company being required to give 
its liability in that district, he has de- 
cided to eliminate the item from the 
blanks. 

The argument was made that this 
boundary was purely arbitrary and was 
selected some years ago when there 
was a conflagration hazard. With the 
great improvements this hazard is re- 
duced to a minimum. Because, how- 
ever, the figures were made public, 
companies held down their holdings to 
a less proportionate amount than in 
other cities and thus Chicago was dis- 
criminated against. The local agents 
found that many companies, because of 
the requirement, concluded that the dis- 
trict must be particularly hazardous. 

* “ * 


CONOWAY LEAVES FOR HOME 

O. P. Conoway, secretary of the 
Walla Walla Fire, is now on the return 
trip to the home office after visiting all 
the main eastern and middle-western 
towns and getting in touch with the 
company’s representatives in this sec- 
tion. Some of the general agents of 
the company were not personally ac- 
quainted with Mr. Conoway and he 
took this opportunity of meeting them 
all. He left Chicago Tuesday and will 
stop in Iowa to talk over a proposition 
with a local company there about ex- 
changing representation. If the deal 
is closed the company will probably en- 
ter Iowa about Jan. 1 and the Iowa 
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company will then enter Washington. 
The Walla Walla will also probably 
enter Minnesota and Kentucky about 
the first of the year, these states being 
added to the field now in charge of H. 
W. Colson as general agent. 

* . . 


MEMBERSHIP OF COMMITTEES 
President Law, of the Western Union 
announced some day ago the members 
of the governing committee and the 
special committee on anticompact 


states. The other committees are: 

Arbitration—Warren, L., & L. & G.; Hare, 
Norwich Union; James, National; Kelsey, 
Aachen & Munich; Neuburger, Atlas; Tupper, 
Queen. ‘ P : 

Bulletin—Blackwelder, Niagara; Littlejohn, N. 
B. & M.; Marshall & McElhone, Firemans 
Fund; Neuburger, Atlas; Langham, Star. i" 

Conference—Keeler & Gallagher, Aetna; Ed- 
monds, Commercial Union; Kelsey, Aachen & 
Munich; Kelsey, Sun; Whitney, Michigan. 

Grievance—Barry, Pennsylvania; Kelsey, Sun; 
De Camp, L. & L. & G.; Downing, North 
America; Lermit, Northern. . 

Large Cities—MeGregor, Queen; Downing, 
North America; Driscoll, Phenix of England; 
James, National; Lenehan, Phenix; Lovejoy & 
Spear, Phoenix, Ct.; Carr, Citizens. _ 

Patrols and Rating Bureaus—Lermit, North- 
ern; Barry, Pennsylvania; Keeler & Gallagher, 
Aetna. 

Taxation—C, H. 
man. 

Tornado—J. F. 
chairman. 

Membership—Conrad Witkowsky, 
Bremen, chairman. 

Fire Protection Engineering—H. C. Eddy, 
Commercial Union, chairman. | 

oa 


Barry, Pennsylvania, chair- 
Downing, North America, 


Hamburg- 


LOUISVILLE DWELLING RATES 

In the article in this paper last week 
on dwelling rates in different cities, the 
data as to Louisville did not arrive in 
time to be included. In that city on 
a brick with metal roof, the rate is 
35 cents; with shingle roof, 50 cents, 
The rate on a frame with metal roof 
is 50 cents; shingle roof, 75 cents. 
There are no exposure charges. 

Rates on dwelling houses at Wash- 
ington, D. C., are as follows: Brick, 
one year, 10 cents; three years, 20 
cents; five years, 30 cents. Furniture, 
one year, 20 cents; three years, 40 
cents; five years, 60 cents. 

Frame, detached, one year, 20 cents; 
three years, 40 cents; five years, 60 
cents. Furniture, one year, 30 cents; 
three years, 70 cents; five years, 90 
cents. 

* * * 

LONDON LLOYDS AND RAILROADS 

London Lloyds is now becoming a 
factor in railroad business. Heretofore 
the roads have been disinclined to ac- 
cept London Lloyds, but now as some 
of them have taken its policies, firms 
acting for the Lloyds are pushing out 
for railroad business. Billington, Hutch- 
inson & Co., of Philadelphia, seem to 
be the most active people in soliciting 
railroad schedules for London. Lloyds. 

INVESTIGATOR CALLS ON DEAN 

When Fire Marshal Peterson, of Min- 
neapolis, was in Chicago last week en 
route home from the state fire marshals’ 
annual meeting at Columbus, Ohio, he 
called on Assistant Manager A. F. 
Dean, of the Springfield. By virtue of 
his office Mr. Peterson is not only fire 
marshal, but investigator of fire insur- 
ance rates, a combination of duties, the 
incongruity of which is apparent to no 
one more than Mr. Peterson himself. 
However, as rate investigator, Mr. Pe- 
terson had run across the Dean sched- 
ule and desired to- see the author. 
While the fire marshal did not entirely 
master the schedule during his inter- 
view, yet he expressed himself as hav- 
ing gleaned much valuable information, 
and stated that he found Mr. Dean not 
only an expert but a delightful gentle- 
man, 





Charges Underground Work 

In his annual report to the governor, 
Insurance Commissioner Basford, of 
South Dakota, declares that the state 
is annually losing thousands of dollars 
because unauthorized companies are 
working in the state without taking out 
the required licenses for their agents 
and asserts that the matter needs legis- 
lative remedy. 








RETIRES FROM MOST STATES 





Star Fire of Louisville Reinsures Busi- 
ness Everywhere Except Ken- 
tucky and Tennessee 





The Star Fire of Louisville has rein- 
sured all its business except that in 
Kentucky and Tennessee in the South- 
ern of New Orleans. The financial con- 
trol of the Star passed a year or so ago 
into the hands of Robert Dickson and 
his friends who own the Southern and 
Guardian. The Star has had an up-hill 
fight in a financial way and at one time 
its capital was impaired when new funds 
were paid in the company. The com- 
pany was organized in 1903. Its state- 
ment on January 1 showed $311,523 
assets, $42,098 reinsurance reserve and 
$27,835 net surplus. Its capital is $200,- 
600. Its premiums last year were $170,- 
327, it being the smallest amount ‘since 
the company started. Its loss ratio last 
year was 101% and its expense ratio 
56%. Its average loss ratio since it 
started was 63%. and its expense ratio 
47%. The Star has maintained a west- 
ern department in charge of H. M. 
Coudrey, of St. Louis. It is a member 
of the Western Union. 





No Change Regarding Tobacco 

As far as can be learned there has 
been no change of field policy among 
companies with respect to the writing 
of tobacco in Kentucky. The sale of 
the entire 1906 crop of Henderson 
county held in the growers’ pool last 
week relieved the situation there great- 
ly and illustrated how the aspect 
changes. For a week it appeared that 
Henderson would be the center of 
trouble, when the Imperial Tobacco 
Company bought the entire crop at a 
figure that has not been equalled in 
years. The moral hazard vanished at 
once and independent buyers were at 
once free to go out and purchase as 
much of the 1907 crop as they pleased. 

There has been some unauthorized 
talk of organizing a mutual fire insur- 
ance association among the growers in 
the state, but as far as can be learned 
there is nothing behind it. The grow- 
ers have enough on their hands finan- 
cing the sale of the crops without as- 
suming the liability of the insurance. 





Get the Security Mutual 

W. L. Pettibone & Co., of New York, 
have been appointed general agents of 
the Security Mutual Fire, of Chatfield, 
Minn., for all territory outside Minne- 
sota and North Dakota. The firm will 
write surplus lines for the company. 
Its last statement shows cash assets 
$40,871; cash surplus, $12,554; contin- 
gent assets, $95,473. 


Kentucky Board to Meet 

The annual meeting of the Kentucky 
Board of Underwriters will be held at 
the Galt House in Louisville Nov. 14, 
and a large attendance is expected. 
Among the important matters to come 
up for discussion will be the form of 
handling tobacco, rendered acute at this 
time by the agitation among the grow- 
er’s societies. The annual election of 
officers will also be held. 

On Wednesday night before the 
meeting there will be a flocking to the 
Blue Goose standard, which will be at- 
tended by visitors from Indiana and 
Tennessee. The Kentucky nest will of- 
ficiate and it is understood that a large 
class of goslings will be presented for 
the first swim. 








May Enter Coast Field 
The Dixie Fire may decide to enter 
the Pacific coast field. Secretary Cobb 
is now on a tour of inspection in that 
part of the country. 





W. H. Hoagland, formerly of the agency firm 
of Torpe & Hoagland in Chicago, has become 
connected with the local agency of the Home 
of New York in Chicago. 

The annual meeting of the Western Associa- 
tion of Electrical Inspectors next year will be 
held in Chicago in October. 








CAPITAL $1,000,000. 


FIDELITY 


FIRE INSURANCE CoO., 
Continental Building. 


RESPONSIBLE 


ACCENTS WANTED. 


46 CEDAR ST., NEW YORK LOSSES PAID CASH 


WESTERN DEPARTMENT: 
280 LA SALLE ST., CHICAGO, ILLS. 


WITHOUT DISCOUNT. 

















ASSETS $2,570,712. LIABILITIES $525, 1 12. 


SURPLUS TO POLICYHOLDERS $2,045,600. 


$10,000 Binder 


For Strictly Surplus Lines With 
Underwriters at Lloyd’s, London 
We have arrangements with Underwriters at ‘‘Lloyd’s, London,” to accept Fire 
and Tornado insurance at strictly tariff rates up to $10,000 on any one risk anywhere 
in the United States of America excepting San Francisco. Any American, German 
or English company will be satisfactory as awarranty. Re-insurance taken if desired. 


We are also prepared to insure shipments of horses throughout the United States 
of America, Mexico and Canada. 

Automobiles insured at current rates under the most liberal forms, policies there- 
for issued at our office. 

Tourist’s Floaters’ insurance covering all over the world, including loss by theft. 

All losses adjusted and paid by us, either by check on Chicago or draft on London. 

Your orders will receive our careful and prompt attention. 


Klee, Rogers & Company 


159 La Salle St, CHICAGO, ILLINOIS 


Cc. K. HOLLOWAY, Pres. O. G. PARKER, Treas. Cc. P. CONAWAY, Secy. 


Live Wire Connections Wanted in Every Town and City 
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COMPANY 


Walla Walla, "The Hartford of the West." The wealthiest city in proportion to population 
on the Pacific Coast, and ranks 4th in the United Sassen 


H. W. COLSON, 
Manager Central Department 


NATION A L NORTHWESTERN F&M. 


Tusurance Qompany Tnsurance Zompany 
OF ALLEGHENY, PA. OF MINNEAPOLIS, MINN. 
INCORPORATED 1866 INCORPORATED 1899 
CAPITAL - - - $500,000.00 CAPITAL - - ~- $300,000.00 
RESERVE - - 403,635.50 RESERVE - - 173,266.97 
SURPLUS To Policy Holders 949,044.18 = SURPLUS To Policy Holders 502,435.49 
TOTAL ASSETS - 1,389,800.34 TOTAL ASSETS - 706,428.85 


GEO. H. SCOTT, General Agent 
H. M. HUFF, Assistant General Agent 


184 La Salle Street, CHICAGO, ILL. 


171 La Salle Street, 
CHICAGO 




















Automobile Insurance 


COLUMBIA 
EF INSURANCE COMPANY 


_of Jersey City, N. J. 

4 FIREMAN’S FUND 

i INSURANCE COMPANY 
of San Francisco, Cal. 

tora of policy, covering against les or damage arising 

Sah SEED caer eas. Eee eed 


ORR & WALL, General Agents, Chicago, Ill. 











AGENTS WANTED IN DESIRABLE LOCALITIES . 
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OHIO AND WEST VIRGINIA 


BUSINESS DULL AT CLEVELAND 








Agents Complain That Volume is Not 
Up to Usual Standard for 
This Season 





Agents in Cleveland are complaining 
of a dull business, notwithstanding the 
fact that the season of the year is us- 
ually productive of more and heavier 
lines than at other times in the year. 
The hot mayoralty campaign has prob- 
ably had something to do with this, but 
otherwise the agents have not at- 
tempted to account for it, unless the 
higher rates have caused a reduction in 
the lines. Retail houses seem to be 
carrying as large stocks as usual and 
wholesale houses are enjoying a good 
business. The only line that has shown 
a material falling off is iron and steel 
manufacturers. On account of the high 
prices, the demand for these products 
has fallen off to some extent and oper- 
ations have been curtailed. It is prob- 
able, however, that the manufactured 
stocks are rather heavy at that and 
there should be as much insurance in 
force as usual, although the accumula- 
tion of raw material may not be as 
large as is sometimes carried. 

The Cleveland Inspection Bureau has 
prepared a map of Cleveland and vici- 
nity which shows the various groups 
under which residence ratings are ar- 
ranged, by the use of division lines. The 
new residence rates will be out within 
a short time. 





Star’s Ohio Agents 
The following are the Ohio agents 
of the Star Fire of Louisville, which 
recently reinsured its business in that 
state: 


J. W. Manges, Beaver Dam; O'Connor Bros., 
Lima; C. W. Jaques, Ashtabula; J. W. Cor- 
bett, Bellaire; Parrish-Fitton Agency Co., 
Hamilton; J. S. Elliott Co., Springfield; 5. 
Irwin, Williamsburg; Banta Bros., Urbana; H. 
H. Thorpe, Sabina; A. E. Bowlder, East Liver- 
pool; D. J. Barry & Co., Cleveland; A. B. 
Maurer, Greenville; Bale ‘& Main, Delaware; 
Buerkle & Lermann, Sandusky; Frank Matt, 
Lancaster; A. W. Dorbert, Columbus; Ward 
Bros., Gallipolis; H. S. Campbell, Napoleon; 
M. C. Shafer, Findlay; I. E. Guntrum & Co., 
Cincinnati; Eblen Insurance Agency, Wellston; 
James McBane, Bergholz; T. L. as Iron- 
ton; E. C. Norriss, Newark; W. B. Johnston, 
Elyria; C. E. Daniels, Lorain; T. H. Kelsey, 
Toledo; Francis & Ramsey, Youngstown; Mills 
& Brown Co., Marion; McCabe & Sheppard, 
Dayton; Hahn & Nant, Zanesville; C. E. Wil- 
liams, Piqua; Slaybaugh & Bell, Leipsic; Leroy 
Parsons, Mansfield; W. E._ Evans, Chillicothe; 
W. L. Reed, Portsmouth; J. R. Bradner, Fos- 
toria; Alexander Agency Company, Canton; 
John E. Johns, Massillon; W. C. Wyman, Sid- 
ney; Hall-Harter Insurance Agency Company, 
Akron; Whittelson Adams, Warren; Morris & 
Co., Uhrichsville. 





Ohio Agency Appointments 
American Natl.—P. W. Flicker, Cleveland. 
Amer. Cent.—T. G. Hammond, Wellsville. 
American—C. N. Stearns, St. Marys. 
Commerce—C. F. Loomis, Mansfield. 
Cosmopolitan—Bland Scudder, Piqua. 
Citizens—A. C. Cable, Covington. 

Delaware, Pa.—F. P. Trneny, Cleveland; oO. 
G. Knorke, Delaware. 

Germania—G. P. Elliott, West vnity; D. E. 
Corbin, Delta; J. W. Williams, Weston. 
Ger.-Amer., N. Y.—Frederick Burk & Son, 
Wakeman. 

Hanover—Hart & Son, Carey. 

. er Natl.—Wallace & Corry, Springfield; 
; T. Leopold, Ottawa; F. V. Faulhaber, Cleve- 
an 


N. W. , —Shepherd, Rusch & Webster, 


Old Colony—H. W. Meeker, Franklin; The 
Seward-Sloneker Co., Hamilton. 

Reliance—A. D. Medford, Alliance. 

Roch, German—Wm. Moorehead, Paulding; W. 
B. Eblen, Wellston. 

Shawnee—Downs & Rice, Urbana; J. V. Metz- 
ger, Wilmington; Frank Bricker, Hicksville; G. 
P. Kneip, Gibsonb urg. 

Teutonia, La.—E. H. Baker, Zanesville. 

Union, N. Y.—G. O. Boyd, Coshocton; Hes- 
ton & Heston, Columbus; W. Wirtz, Canton. 

United Firemens—G. L. "etell Niles. 

Walla Walla—F. Sager & Son, Lorain. 





News from West Virginia 

Companies are watching the attitude 
of Wheeling agents as to the new rates. 
The Sellers’ bureau was instructed to 
proceed with the rating and promulgate 
the new tariffs gradually. The com- 
panies seem to think the agents realize 
by this time that the former intend to 
have the new rates and they do not an- 
ticipate a rebellious attitude. 





Will Operate in Ohio 


The Pittsburg Underwriters will 
shortly begin operating in Ohio. This 
combination consists of the Allemannia 
of Pittsburg and the Ben Franklin, 
Humboldt, National and Teutonia of 
Allegheny, which at the first of the year 
had combined capital of $1,300,000, as- 
sets $4,552,458 and surplus $1,440,959. 
Irvan Neckerman is the manager. The 
companies composing the Pittsburg 
Underwriters are already operating in 
Ohio individually. 


OHIO NOTES 

The American National of Rock Island has 
entered Ohio. 

The Indianapolis Fire is contemplating enter- 
ing Ohio next year. 

George W. Conrad has purchased the A. R. 
Hawthorne agency at Troy, Ohio. 

Edward Stanton has purchased the agency of 
Hugh Barnhill at Wellston, Ohio. 

The trial of Mrs. Foster on the charge of 
burning her millinery store in Akron, Ohio, 
some time ago, was begun last week. The com- 
panies claim to have paid her $3,200 and now 
ask that this money be returned, since she is 
charged with arson. 


Harley H. Duley has been added to the 
staff of the Cincinnati Fire Protection Bureau, 
succeeding R. L. Rumbaugh as sprinkler in- 
spector. Mr. Duley comes from the Pittsburg 
office of the General Fire Extinguisher Company. 

e has had twelve years’ experience installing 
sprinklers and is considered a very good man. 

Walter C. Farrar and Chester R. Chadwick of 
Cincinnati have organized the United Insurance 
Agency, to do a general insurance business. It 
will write business in Ohio, Indiana and Ken- 
tucky, giving special attention to large lines. 
Messrs. Farrar and Chadwick were formerly with 
Magly & Mayer and recently with Drexel, 
Browne & Co. For a time Mr. Farrar was man- 
ager of the fire department of the General Un- 
derwriting Company of Cincinnati. 








Financial Statements Given 

The latest statement of the Califor- 
nia Fire is as of Oct. 1. Its assets were 
$651,216; reinsurance reserve, $209, 233; 
net surplus, $122,056; capital paid in, 
$283,750. By Jan. 1 the capital will be 
$400,000 and the surplus $200,000. 

The Indiana State Fire, of Indianap- 
olis, a mutual, shows as of Sept. 1, 
cash assets, $29,601; premium notes, 
$103,970; reinsurance reserve, $7,145; 
net cash surplus, $21,552. 





The Western Adjustment Company is open- 
ing a new branch office at Omaha, with Frank 
S. Holmes, formerly state agent for the Aetna 
in Nebraska, as manager. At Minneapolis it 
has added to its staff E. R. Gaylord, formerly 
in the insurance business and recently a bank 
teller, and at Kansas City Joseph E. Black, of 
Richmond, Mo., who has done per diem work 
for the Connecticut in Missouri. 





anted 
Special Agent for Ohio 


One who knows the state 
thoroughly. State salary 
expected and experience. 


Address N13, Care Western Un- 
derwriter. :: 2 :: Chicago 








STRICTLY FIREPROOF 


nomtt BRE VOORT 


Chicago, Mlinois 
MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 








THE SPRINGFIELD UNDERWRITERS 
z 
a INSURANCE I garry 


M,L. MILLIGAN, racas. 
SPRINGFIELD, OHIO 


E. C. PRICE, avoivon « Vv. pacer. 
JOHN G. WETZEL, exo'tv. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 


Coo 


Cincinnati Underwriters 


Composed of the 


Eureka Fire and Marine 
and Security Insurance 
Companies of Cincinnati, 0. 














Fire Insurance Co. 
of Dayton, O. 





Statement Jan. -" 1907. 





DAVID B.CORWIN CHAS. VAN AUSDAL SK 
President Vice-President 211,702.94 
CHAS. W. SCHENK $712,105.13 





Secretary Zeosses Paid Since Organization. .&3 324 872.45 
ff. A. RICHARDSON, President WM. D, DENNBY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, $200,000.00 


This Company had only $17,250 involved in the San Francisco conflagration, which has 
1 been paid in full without discount. 





Vedder Underwriter Co., General Agent for the United States 
61 Wiliam Street, New York 


MH. G. BUSWELL, Cook - Maneger, Chieage 








ORGANIZED 1853 THE 


NATIONAL ALLEGHENY 


FIRE INSURANCE COMPANY 
INSURANCE COMPANY Allegheny, Pa. 
Of Cincinnati, Ohio 


A GOOD AGENCY COMPANY 


z H. GILLIFORD, President 
C. G. WATT, Secretary 








G. W. POHLMAN - - President | AGENTS WANTED IN OHIO AND MICHIGAN 
E.W.BURNET - - Secretary —— 
G. W. POHLMAN, Jr. State Agent | ree LEVELAND, OHIO — 





ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Re-insurance Reserve - - 
Net Surplus - - - ° 


Cash Capital $300,000.00 
Reserve 4 for all other Liabilities 72. 941 83 


tal $1,309,69. 
GEORGE BRUMDER, President GUSTAV WORLAROER Jr., Vice-President 
FRANK DAMKOEHLER , Secretary . C. HUGHES, Supt. of ¢ “Agencies as 
BIERCE & SAGE, ly A ts for Michigan and Ohio 
Whitney Opera House Block, Detroit, ‘Hichigan 


SPECIAL AGENTS—J. T. KIRKWOOD, Cleveland; FRANK M. SA it; GEO. B. 
WICK, lahreming’ Michane D, Clev RA GE, Detroit; GEO. B, SEDG- 


Samuel Gans Company 
FIRE AND GERMAN FIRE 


MARINE SALVAGE | Insurance Company 
207-209 E. Madison St. __ of WHEELING, W. Va. 


|Cash Capital, . . . $200,000.00 
Telephone Main 275 CHICAGO | Net Surplus, . . . 229,349.55 


$722,879.65 
156,594.13 





Organized in ee 





SOUTHERN DEPARTMENT: 
1005 Washington Ave., ST. LOUIS | 


| WM. F. STIFEL, President 
1. F. Small, Superintendent | 
! 


ANTON REYMANN, Vice-Pres’t 
F. RIESTER, Secretary 
wM, conBnG Ass’t Secretary 





Bell Telephone 3081 RICE, R. RICE, Special Agent 
Fire Insurance at Cost Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 
President. J. H. LEIDING, Secretary 
ASSETS, $83,630.25 NET SURPLUS, $70,620.44 


Agents Wanted in Ohio. Surplus Business in other States considered. 


J. H. LEIDING, General Insurance 
HOME OFFICE: 3 Masonic Temple . - +. «+ #«+ £«« + GENCINNATI, OIe 


A. B. IDESON, 
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HIGHIGAN AND INDIANA 


HEYWOOD NOW IS PRESIDENT 








Indiana State Board Holds Annual 
Meeting and Chooses New Of- 
ficers for Coming Year 





The Indiana State Board held its an- 
nual meeting Monday afternoon. It 
was largely attended and harmonious. 
At the conclusion of the usual routine 
business the election of officers was 
held and resulted as follows: 

President—H. B. Heywood, Hartford. 

Vice-President—John Fitzgerald, Queen. 


Secretary-Treasurer—James M. MacBeth, re- 
elected. 


Executive Committee—Robt. McHatton, New 
York Underwriters; J. H. Hellekson, Springfield; 
Horace W. Boyd, Royal; Randolph Buck, Atlas; 
W. B. Benton, Sun. 

President-elect Heywood called the 
first meeting of the newly-organized 
board for next Monday. 

W. H. Fulton, of the Firemans Fund, 
retiring president, in his address, re- 
called the old days of the board and 
gave an interesting resume of its ac- 
complishments and reminiscences that 
greatly pleased and interested his fel- 
low members. The board lost one 
member by death during the year, J. 
H. Serff, of the Phoenix of Hartford. 
The board decided to abandon the plan 
of having chairmen of congressional 
districts and to return to the old plan 
of giving special work to special com- 
mittees. During the various informal 
talks, following the election of officers 
there were many expressions of grati- 
fication over the happy ending of the 
cate war and the substitution of co- 
operation by the two organizations of 
field men in the state. 





LION AND LAMBS SEEK PEACE 





Warring Factions in Indiana Get To- 
gether in the Interest of 
Greater Harmony 





Indianapolis, Ind. Nov. 4—(Spe- 
cial)—All signs point now to a more 
amicable course in Indiana following 
the effort of the joint committee of the 
field organizations to get the contest- 
ing elements in line. At the meeting 
of the Indiana League last week the 
most sanguinary fighter in the organi- 
zation threatened to resign. It was 
found that the state would be em- 
broiled in a rate war unless something 
was done. The two parties got to- 
gether in the interest of harmony and 
the state board and league have agreed 
to co-operate in collecting and main- 
taining the rates of the Indiana In- 
spection Bureau and in observing good 
practices. It is thought that more of 
the nonunion companies will now sub- 
scribe to the inspection bureau. 

The conference committee that ar- 
ranged the settlement of the difficulty 
was as follows: Indiana League—Gus. 
W. Wise, Agricultural; J. W. Williams, 
Prussian National; J. W. Coleman, 
Ohio Farmers; C. N. Gorham, Ameri- 
can. Indiana State Board—B. J. Gil- 
more, German American; J. M. Lar- 
more, Norwich Union; H. W. Boyd, 
Royal; Harry Gamble, Pennsylvania; 
W. J. Wood, Phenix. 

At Bluffton last week, after hearing 
the new agreement, the new rates were 
adopted and the rate war closed. 

The Indiana League agrees to help 
promulgate the Dean schedule in the 
state, as the rates are made from town 
to town and the state board agrees to 
help in having the rates corrected 
wherever the league may point out a 
seeming injustice is being done. The 
teague further agrees to try to induce 
the nonunion companies to subscribe 
for the rates of the Sellers bureau. 
There is a difference of opinion as to 
which factors were most potent in 
bringing an agreement—the fear of a 
rate war, the present status of the se- 





curities market or the fact that annual 
reports are only two months away and 
not much enthusiasm could be aroused 
in securing a lot of unprofitable busi- 
ness. For a time, it is said, there may 
be some recalcitrants among nonunion 
field men and agents and there are mut- 
terings of trouble to be started else- 
where but the general belief is that this 
opposition to the new rates and the ap- 
plication of them will be short-lived 
under the plan of cooperation, to be put 
in effect by the two state bodies. 





Assets Too Good for Indiana 

The American National Fire, of Rock 
Island, Ill., has been admitted to In- 
diana. It took it some time to get in, 
because it had too much cash and not 
enough securities to meet the require- 
ments of the Hoosier law, the minimum 
being $200,000 in interest-bearing bonds. 
The company finally got some of its 
cash converted into approved securi- 
ties and its way into Indiana became 
easy. 





GRAND RAPIDS IS DISGRACED 





Public Official Condemns Water Supply 
and Pumping Service as Entirely 
Inadequate for City 





Secretary S. A. Freshney of the 
board of public works fired some hot 
shot into city officials at a recent meet- 
ing of business men held in Grand 
Rapids. He said in part: 

Our pumping station is a disgrace to the 
city. The newspapers roast us, and we deserve 
to be roasted. e have a standpipe we cannot 
fill. More water, not better water, is the 
urgent need of Grand Rapids. The board of 
public works is considering the expenditure of 
from $200,000 to $250,000 for the purpose of 
putting the present pumping station in g 
condition. The board of fire underwriters has 
condemned our plant, so to speak. It has placed 
the city in the 2% class, or nearly a third class 
rating. We must have new pumps at our 
present plant. We must alter the station so that 
it is not a fire trap. We must remove all the 
wooden buildings which surround it. The sta- 
tion as it stands today would disgrace a city of 
25,000 people. We have four pumps there now, 
and two of them are fit only for the scrap 
heap. Our men are afraid to operate them. 
There is not a man here who would not want 
to double his life insurance to work around 
them. The other two pumps have a combined 
capacity of 23,000,000 gallons, which is entirely 
inadequate. 

The board of public works inspected 
the city pumping station recently and 
the secretary was instructed to prepare 
a report to be submitted at the next 
meeting of the board. This report rec- 
ommended the purchase of a new 12,- 
000,000-gallon high-duty pump, the 
placing of the pumping station in as 
nearly fireproof condition as_practic- 
able, improvement of the boiler plant 
and that an additional 20 feet be placed 
on the standpipe on the hill. 


The building inspector of Grand Rap- 
ids advises immediate action in en- 
larging the fire district of that city, 
in conformity with the extension of the 
factory districts on either side of the 
river. He says that while many of the 
factories are valuable brick structures 
they are surrounded by cheap wooden 
buildings that are an absolute menace. 
He urges extension of the fire district 
on the west side the river from North 
street to Fulton street, and on the 
east side from Fulton to Coldbrook 
street. 





Indiana Agency Appointments 

American—J. M. Herod, East Chicago; J. J. 
Hardin, Salem; O. H. Oliver, Spearsville. 

Calumet—C. G, Yoran, Gary; W. P. Myers, 
Kendallville. , . 

Firemans Fund—O. F. Gerber, Ligonier. 

Franklin—G. W. Gunder, Brownstown. 

Germania—Walker & Chappell, Fortville. 

Girard—E. B. Knollenberg, Richmond. 

North America—J. W. O’Daniel, Cloverdale; 
Ferd Graves, Thorntown. : 

State of Il.—W. H. Bonner, Clinton; Wil- 
liam Willis, Sullivan; L. O. Marshall, Veeders- 
burg; E. B. Crose, Greenfield; C. W. Kimmel, 
Kendallville. 

State of Pa.—Wabash Ins. Agency, Wabash; 
J. M. Hatfield, Huntington. 

N. B. & M.—P. A. Berg, Lowell; J. F. Joyce, 
Terre Houte. 

Phenix—Franklin Freese, Baldwin; Peter 
Hoffman, Linn Grove: Melville Reed, Mellott. 

Phila. Und.—W. W. Layton, Covington. 
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Prov., Wash.—Schroer & Cummins, Clay City; 
Wm. Blumenthal, Indiana Harbor; G. W. Wark, 
Spencer; J. B. Davis, Scottsburg. 

Reliance—Herbert Simpson, Goshen; D. E. 
O’Shea, Mishawaka. 

Royal—Person & Markel, Jasonville. 

St. Paul—Fred Graves, Thorntown. 

Union, Pa.—J. S. Byer, Newcastle; J. M. Hat- 
field, Huntington. 

Westchester—George Schaefer, Seymour. 

Western, Pa.—Eldridge & Clutter, 
Wayne. 


WAITING FOR THE EXPLOSION 


Fort 








Conditions at Detroit Becoming Such 
That Agents Look for Some- 
thing to Snap Soon 





Detroit, Mich., Nov. 4.—(Special Cor- 
respondence)—How long the strained 
insurance conditions in Detroit will 
stand the pressure is problematical. 
Something will break out soon, sure. 
It is a well-known fact that some of the 
real good agents are adopting ques- 
tionable methods of getting business. 
They pay commissions to unauthor- 
ized agents, write business at cut rates 
and under cover do just what a good 
agent condemns the outsider for doing. 
The fair agent is handicapped. From 
time to time he has evidence that his 
good friend and neighbor is going 
wrong. He thinks he will have to do 
in the end as his good neighbor does 
or quit the business. There are no 
competitive rates allowed in Detroit, 
but I can name a half dozen agents, 
members of the underwriters’ club, who 
cut rates every day. The plea is that 
their companies have instructed or ad- 
‘ised them not to lose any business to 
the outsider. Of course they would 
not cut a rate to get business that is 
written in the board companies, all 
they are doing is protecting their busi- 
ness against the inroads of those aw- 
ful outsiders. This looks good and | 
would be good if it were true, but it is 
not. A man can’t tell who the rate- 
cutter is, nor can he tell from what an 
assured says whether business is writ- 
ten at a cut rate or not. Half of the 
people who buy insurance know where 
the weak spot in some agencies is lo- 





cated, so they touch that spot with ef- 
fect. My contention is that there is | 
evidence enough presented in Detroit 
every day that many companies be- 
lieve preferred business is too high, to 
warrant a straight cut in rates from 15 
to 25 per cent. Now why don’t they | 
come out and say what they believe and | 
put every agent on the same footing? | 
I am sure if something is not done | 
soon there will be a need for a meeting | 
of managers and agents in Detroit to} 
adjust this difficulty. A few years agu 
things got to going wrong for the! 
same reason and it took quite a long | 
time to get the machine on the right 
track. I have heard some good men 
say they were disgusted with the way 
the business was being done and soon 
they would jump the traces. In fact, 
as stated before, some of the board 
agents are daily rebating and will not 
stand for a loss of preferred business. 


It is reported that Forbes Robertson, 
agent for the Royal and county treas- 
urer, has made an arrangement with J. 
Guthard & Son to have his office with 
them. Mr. Robertson, I understand, 
has not time to attend the insurance | 
department of his business and at the | 
same time give Wayne County the at- | 
tention it demands from its treasurer. 
Mr. Robertson’s second term will soon 
be over and, according to political re- 
port, he expects to run next year for 
county auditor. Of course he can not 
be a first class insurance agent and at | 
the same time devote his attention to 
2 political job. The Guthard agency 
will, no doubt, look after Royal’s busi- 
ness, provided this is agreeable to the 
Royal. 





In the “Pointers” column I notice 
what a secretary of a company writes | 
to an agent who tells him his company | 
is on a risk not good and advises him | 
to get off. Why did the agent write 
the business when he knew it was not | 





desirable? Sometimes a good agent 
takes a flyer. I never heard of an 
agent writing a line then advising 
the company to cancel. Conditions 
may change and a desirable risk be- 
come undesirable. The real, good 
agent, when this condition exists, will 
cancel without saying a word to the 
secretary of his company. As a fact, 
however, the companies seem to have 
little care in appointing agents. Some 
companies have agents in this and 
other cities that they would not em- 
ioy as janitors at the home office. 
There is a question as to the legality 
of the pro rata clause. The matter is 
before the supreme court now. Inthe 
meantime can it be applied? A man- 
ager say “Yes.” Should the court de- 
clare it illegal, of course it is not ef- 
fective, if it is legal all right. So you 
do not take any chances. When a de- 
cision is reached, this, like some other 
questions, will be settled, so the com- 
panies and the agents will know where 
they stand. Op DETROITER. 





Narrow Escape for Gary 

The new town of Gary, Ind., escaped 
a conflagation the other night when 
fire broke out in a boarding house due 
to a gasoline stove explosion. It 
burned five buildings. The fact that 
there was no wind saved the town, as 
the volunteer brigade was able to cope 
with the flames. 

Gary is rapidly building and is yet 
without fire protection. 





Crowell Gets London Assurance 

H. W. Crowell of Detroit, special 
agent of the Phenix, has been appoint- 
ed special agent of the London Assur- 
ance for Michigan and Indiana, to suc- 
ceed A. E. Clough, who has gone to 
the head office in New York as general 
adjuster. The Phenix will not fill Mr. 
Crowell’s place until perhaps the first 
of the year, allowing State Agent Rob- 
ertson to handle the field alone. 





Michigan Agency Appointments 

Aachen & M.—J. H. Thomas, Detroit. 

Amer. Cent.—H. M. Collins, Blissfield; G. R. 
Gillespie, Tecumseh. 

Agricultural—Frank Anderson, Boyne City. 

Concordia—Robert I. Gale, Owosso. 

Cooper—E. R. Boyles, Charlotte. 

Federal—F. B. Stebbins, Adrian; C. T. War- 
ner, Benton Harbor; G. Rowley, Charlotte; 
A. A. Spaulding, Jackson; F. M. Ackerman, 
Lansing. 

Ger. Amer., N. Y.—May A. Robertson, Ma- 
rine City. 

Girard—Con Geary, Ironwood. 

Hanover—D. H. Eveland, Fostoria; A. D. De- 
witt, Millington; D. J. Hopkins, Nashville; D. A. 
Power, Northport. 

Metropolitan—Con Geary, Ironwood. 

National, O.—C. E. Gallup, Ann Arbor. 

Northern, N. Y.—Jahraus & Rawden. 

Old Colony—H. C. Wales, Elkton. 

Prussian Natl—Miss Kate M. Daly, Mar- 
quette. 

Reliance—Brown Ins. Agency, Lansing; Edw. 


Andreae, Yale. 
Roch. Ger.—I. R. Jameson, Mt. Pleasant; J. 

H. Albert, St. Charles; J. H. Merrill, Yale. 
Shawnee—Henry Croll, Jr., Beaverton; D. H. 

Menerey, Coleman; H. J. Cortright, Marshall. 





MICHIGAN NOTES 


City officials of Pontiac, Mich., have awarded 
a contract for new boilers at the pumping 
station. 

H. H. Porter, of Buchanan, Mich., who some 
months ago started the Michigan Mutual Fire of 
PDowagiac, has now promoted the Dwelling House 
Mutua!, also of Dowagiac. 

The common council of Owosso, Mich., has 
ordered two boilers, each of 200-horsepower, to 
be installed at the pumping station within 
twenty days. The city will have a paid fire 
department, consisting of seven men. Six of 
the present volunteer firemen will also assist 
at big fires. 





INDIANA NOTES 


The Indianapolis city council has increased 
the pay of members of the fire department, 
from chief down. 

The Star Fire of Louisville, which has rein- 
sured its business in most states, did not op- 
erate in Indiana. 

Robert M. Friend of Richmond, Ind., an- 
nounces the organization of the Adjustment 
me, Incorporated, to be managed by him- 
self. 

The Netterville-Boland-Dye Company agency at 
Anderson, which becomes one of the largest in 
the state under the reorganization, has the iol- 
lowing officers: President, J. J. Netterville; vice- 
eo ent, G. A. Lambert; second vice-president, 

. C. Rutherford; secretary-treasurer, A. T 
L. Boland. 


Dye; assistant secretary, D. 
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IDEAL RELATIONSHIP 


Presipent Hotcomse of the PHOENIX 
Mutuat Lire, in speaking informally at 
a recent luncheon in Chicago, expressed 
sentiments as to the relation between 
the home office and field that to us ap- 
pears as the fairest and most satisfac- 
tory method of company operation. 

He said the home office did not con- 
stitute the company. Officials are in- 
stalled and occupy their positions by 
virtue of certain human events to con- 
serve and prosecute the business, while 
other men labor in the field to get the 
business. Both are necessary and 
neither should be autocratic. There is 
no need of antagonisms or animosity. 
The officer should feel free to advise 
with the agent and vice versa. 

“It is not our purpose to drive our 
agents or sit enthroned czarlike to wield 
the lash,” said President Hotcomsg, “but 
we want to be close to our forces and 
desire them to feel no hesitancy in com- 
ing to us.” 

It is this feeling of family relationship 
and community of interest that creates 
loyalty. It is such a condition that causes 
PHoENIxX Murtuat men to stand up at 
every turn for the home office and that 
impels the officers to do their best for 
the men. 

Such sentiments as were expressed by 
President HotcompBe come from the heart. 
He does not desire to stand aloof and 
feel it necessary to watch with suspi- 
cion his field workers. He is not spend- 
ing his time to devise contracts that 
can be broken on slight grounds. There 
is mutual confidence in a policy of such 
accompany. The fair and square treat- 
ment of men will result in identical 
treatment of the home office by the 
agents. 

President Hotcomse’s remarks, we be- 
lieve, represent the ideal relationship 
that should exist between executives 
and men—all working for one end and 
all contributing their best effort to 
furthering the interests of the company. 





BUSINESS MAN’S VIEW 
Tuat the business man is taking a 
far more intelligent view of the func- 
tions of life insurance than formerly is 
evidenced by the remarks made at a 
recent banquet by H. H. Marcusson, 
a Chicago manufacturer. He said the 
prevailing among business 
men some years ago was that life in- 
surance was the proper thing for men 
who did not possess the ability to hus- 
band their own resources or turn their 
money into more money. In _ other 
words, the old feeling was that most 
business men can do more with their 

money than an insurance company. 
Mr. Marcusson said that this false 
notion had passed away. 


sentiment 


Business men 
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of prudence and sagacity appreciate the 
perils in the commercial and industrial 
world owing to the complex relation- 
ships of the times. No one line of ef- 
fort now is independent. 

That there may be absolute assur- 
ances of a heritage left to a family, men 
today secure life insurance. Out of the 
sum that would be invested in business 
an amount is saved to create an estate 
that no one can acquire but the bene- 
ficiary. 

Mr. Marcusson remarked that in 
these days of doubt and anxiety in the 
financial world there was one security 
a man never questioned and over which 
he never spent a moment’s solicitude— 
a policy in a good life insurance com- 
pany. 

LEFT GOOD IMPRESSION 

Curcaco local agents who met Superin- 
tendent F. W. Porrer of the Illinois de- 
partment during his recent visit to their 
city to investigate the advisability of not 
calling for the Chicago congested district 
liability in fire company blanks, were im- 
pressed with his evident fairness. Mr. 
Porter is not so wedded to precedent 
where he has discretion to change a cus- 
tom, to continue it if it contains an ele- 
ment of injustice. 

Mr. Porter told the agents he was not 
representing the public as divorced from 
the insurance interests but he was repre- 
senting both. That is the correct attitude 
to take. 

Too many of our public officials seem 
to think the corporations they are called 
upon to supervise are enemies of the pub- 
lic and it is their duty to impose as 
onerous conditions as possible. 

Superintendent Porter has shown dur- 
ing his administration a proper regard 
both for the rights of the public and those 
of the companies. 


COMPARISON IS INTERESTING 

TuE interesting fact is brought out by 
the New York Lire that although the 
cost of living has increased 28 percent in 
twenty years, applying alike to necessities 
and luxuries, the cost of life insurance 
has not materially advanced. It is pointed 
out that in 1887 the cost of a $1,000 ordi- 
nary life policy was $22.70. The rate to- 
day is $24.38, a 7% percent increase. 

Yet the 7% percent advance in pre- 
miums is more than offset by the more 
liberal policy conditions. Policy values 
have been raised, and many of the old re- 
strictions are eliminated. The old policies 
had none or but few loan and extension 
features. In event of lapse the policy- 
holder received but scant consideration. 

While the cost of living has increased 
28 percent, the average earning capacity 
has increased 33 percent. It is an im- 
portant fact that with the increased cost 
in living a policyholder is getting more 
for his money from his life insurance 
premium than he formerly did. 

While special attention is called to life 
insurance, we believe a similar favorable 
comparison can be made as to other lines 
of insurance. The fire insurance policy 
and the various casualty policies have been 
improved with but little increase in cost. 

In their educational mission agents will 
do well to lay stress on the facts pre- 
sented. 











Tue NATIONAL AMERICAN LEAGUE of 
St. Louis is a new fraternal association 
licensed by the Missouri department. 
This association has consolidated the 
major baseball leagues so far as name 
goes, but it is not known whether it 
will attempt to corral the baseball play- 
ers or not. 





Personal Side of the 
Insurance Business 


Raynolds Barnum, who was recently 

appointed special agent for Missouri 
and Kansas of the Agricultural, was 
given a banquet at the Rome Hotel, 
Omaha, Oct. 29, by his former asso- 
ciates in the Nebraska and Iowa field. 
H. N. Wood of the North British pre- 
sided as toastmaster and the following 
gentlemen responded to toasts. Henry 
Rountree, Royal; J. W. Warnshuis, 
Home of New York; John F. Stafford, 
London & Lancashire; John F. Dale, 
Phoenix of Hartford; George Holton, 
Phoenix of Hartford; E. S. Freeman, 
Agricultural; W. E. Mariner, Western 
Adjustment Company; S. J. Alexander, 
German American. 
_ The event was a very enjoyable one 
in every way and highly complimentary 
to the guest of honor, showing as it did 
the esteem in which he is held by his 
associates. Mr. Barnum will reside at 
Kansas City, moving there from 
Omaha, where he has lived for the last 
fifteen years. He is one of the rising 
young men of the business. 





Walter Goodman Cowles, secretary 
of the liability department of the 
Travelers, and Miss Elgitha Wyckoff 
Mills of Hartford, Conn., were mar- 
ried in that city last Saturday. 

J. B. Wharton, of Jacksonville, Ill., 
formerly adjuster of the German of 
Freeport, is going to San Antonio, 
Texas, for a rest of four or five months. 
He thinks he is entitled to it after in- 
surance work for forty years, of which 


thirty were spent as special agent and 
adjuster. 


_Arthur E. Harrell, who for some 
time was connected with insurance 
papers in New York, but more recently 
with the United States Casualty, has 
become associate insurance editor of 
the New York Commercial. 

Harrison Law, 462 Seventy-fifth 
street, Brooklyn, who is the compiler 
and originator of various books and 
statistical tables for fire companies, has 
just devised a loss book which is said 
to be very valuable. Mr. Law is now 
selling this book. As insurance statis- 
tics is a specialty with him, he finds 
time to do work of that kind for com- 
panies and departments. 

S. D. Hollenbeck, former fire marshal 
of Ohio, was married recently to Mrs. 
Kate Kile at her home in St. Peters- 
burg, Fla. The bride was a former res- 
ident of Chardon, Ohio, near which 
place Mr. Hollenbeck had his home. 
Some time ago the first wife of Mr. 
Hollenbeck secured a divorce. 

Mrs. Sarah B. Magill, wife of the late 
H. M. Magill, for many years western 
manager of the Phoenix of Hartford, 
died a few days ago at her home in 
Pasadena, Cal. She was buried in Cin- 
cinnati. 


H. C. Schrader, of Schrader & Wil- 
son, local agents at Fort Wayne, Ind., 
has rounded out twenty-five years as 
agent for the Northern of England in 
that city. The first policies written for 
the Northern by Mr. Schrader were 
three brick dwellings and these same 
risks are still being carried by the com- 
pany. There has not been a loss on 
them during this time. 

James B. Brown, Jr., for many years 
secretary of the D. C. Packard Agency 
Company, of Denver, has become a 
partner in the concern and may suc- 
ceed Mr. Packard as president later. 
Mr. Packard has found himself incapac- 
itated from business because of trouble 
with his heart and nerves. He has left 
Denver for an extended trip and will 
visit European watering places before 
his return. Mr. Brown has taken charge 
of the business. Both men are among 





Baldwin Gives His 
Views on Valuation 





Before the Ohio legislative investi- 
gating committee, President Baldwin, 
of the Pittsburg Life & Trust, spoke 
on the subject of valuation and said, 


in part: wt 

The question of valuation is of so much im- 
portance that it will be difficult for the depart- 
ments to regulate the —— and also to 
give to the insuring public the information it is 
entitled to, unless a valuation that is practical 
is placed uniformly upon the statutes of each 
state. It seems as though the actuarial profes- 
sion has not done its duty as conditions changed, 
in readjusting the basis upon which insurance 
should be valued, and now we find the net valu- 
ation, as provided by the statutes, impractical. 
This is admitted by a great many actuaries; 
however, there seems to be so much jealousy or 
lack of co-operation among them that they are 
making very little headway in providing a sys- 
tem that is practical and will permit of estab- 
lishing a standard and giving to the public the 
information it is entitled to. It now seems that 
the correction might be made quickest by the 
lawmakers. It is within your power to make 
practical supervision and comprehensive publicity 
possible, 

* > 7 

Is it not due the state of New York that you 
place upon your statutes a provision that will 
permit this state to accept the reports of the 
New York companies, with their insurance valued 
as provided for in the statutes of that state? 
They will accept reports of companies of your 
state on their minimum valuation, which is 
higher than the minimum valuation of your 
state. 

New York companies will have a great advan- 
tage over the companies located in other states, 
because they are regulated. Some have the im- 
pression that the New York laws, and particu- 
larly section 97, will be stricken from the stat- 
utes. In my judgment their expectations will not 
be realized. The public is not inclined at this 
time to undo laws that regulate corporations. 
On the other hand, it is inclined to make laws 
that will regulate them. Companies located in 
the state of New York will have the advantage 
in the field of being able to state to the insur- 
ing public that they are regulated by law as to 
expenses. 

* . * 

Massachusetts life insurance companies grew 
because that state was among the first to place 
upon its statutes laws that required a more 
careful accounting than was required by any 
other state. I do not pretend to say that the 
provisions of section 97 of the New York law 
are just as they should be as to the sum that 
shall be used for expenses, but I do believe that 
it will be a long time before we see removed 
from the statutes an established standard, or 
some standard similar to that provided in sec- 
tion 97 of the New York law. 


7. * * 


If you have not already been told, you per- 
haps will be, that the new or small companies 
need your assistance, or as it is sometimes put, 
your protection. That is true, and I, as the rep- 
resentative of a new and small company, appear 
before you today, hoping I may be able to show 
you how to protect us. A new or small com- 
pany will not be protected by being permitted 
to spend a larger sum of money for either the 
securing of new business, or caring for old 
business, than is spent by the older or larger 
companies. I believe you will see plainly that 
the small company, if it pays out more of the 
premium it receives, than the older or larger 
company, will have less money left to carry out 
its policy guarantees and its promises as to divi- 
dends, than the older and larger company will 
have. Therefore, the small or new company 
cannot afford to incur any greater expense than 
the larger or older companies. On the other 
hand, it is apparent that the small or new com- 
pany should expend less of the premiums re- 
ceived than the scent company, for the very rea- 
son that its fixed charges will be abnormal until 
it has grown to sufficient size to enable its 
management to so conduct its affairs as to 
bring down the percentage of expenses to that 
which is incurred by the older or larger com- 
panies. The very thing that the newer or smaller 
companies in many cases believe will be to 
their advantage is undoubtedly to their disad- 
vantage. What they need is protection—as an 
actuary who believes the new or small company 
needs to spend more money than the larger one 
stated to me, “They need protection, just as the 
tariff protects small institutions.” do not be- 
lieve permitting the portion of premiums to be 
spent for expenses that is placed in the reserve 
by the larger or older companies will furnish 
what is termed as protection. On the other hand, 
I believe it would give greater protection, great- 
er assistance, in fact, would make possible the 
building up of the smaller companies and the 
ultimate success of the well-managed new com- 
panies, if they were placed upon the statute of 
every state a provision that would require the 
large, the old, the new and the small companiés 
—all to conduct their business within the same 
limits, and to value their policies upon the same 
basis, and unless such a provision is made, the 
new or small company will have difficulty in 
competing with the older and larger companies. 





the best known in the Denver insur- 
ance world and Mr. Brown is receiving 
many congratulations over his position. 
T. C. Moore, superintendent of agents 
of the Aachen & Munich at the head 
office in New York, has been appointed 
(CONTINUED ON PAGE 11) 
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THE recent upheaval in New York 
financial circles, whose effects have 
been felt throughout the country, bears 
a striking resemblance to what hap- 
pened to life insurance two years ago. 
Certain so-called bankers, who failed to 
appreciate the obligations due from a 
banker to the public, got squeezed and 
the legitimate bankers were put to seri- 
ous trouble and the public suffered. It 
was banks that were annexes to cop- 
per propositions and steamboat consoli- 
dations that were the immediate cause 
of trouble, but it did not end with them. 
So it was a few companies whose offi- 
cers looked upon their duties as in the 
nature of a family perquisite or an easy 
graft rather than a sacred trust who 
started things in life insurance. The 
clean companies, the agents throughout 
the field and a scared public suffered. 
In the banking world some of these 
tails to speculative kites were put out 
of business and the undesirable ele- 
ment in other institutions was shaken 
out. The New York banks had a house- 
cleaning, as the life insurance compa- 
nies had. Nevertheless there are still 
bankers who have not the right con- 
ception of the high nature of their call- 
ing and there are life insurance com- 
panies whose officers are suffering from 
a similar want. In both cases these 
men do not appreciate the fact that 
the money of the public is not en- 
trusted to them simply for their own 
gain but also for the welfare of the 
people who own the money. There will 
be other upheavals from time to time 
as unprincipled or ignorant selfishness 
becomes too presumptuous and the 


good banks and the good life 
companies and the public will all 
suffer. The bankers are well organ- 


ized, have the general confidence of 
the public and exert a great influence 
for good along legislative lines. The 
life insurance companies and_ their 
agents are not well organized; at the 
present time they are both suffering 
the effects of public suspicion, engen- 
dered by recent events, and they are 
not exerting the influence they should, 
either in securing good laws or defeat- 
ing bad ones. 

The presidents of the companies re- 
cently have organized and are begin- 
ning to do what they can, but the 
agents in their associations and indi- 
vidually are not generally playing the 
important part they might. When the 
Armstrong laws were up they saw what 
a little organization could do in getting 
amendments and what the want of a 
strong organization did in failing to 
get more. That was a case where the 
agents’ interests principally were put 
in jeopardy; but where the interests of 
the public at large and the good name 
of life insurance generally are endan- 
gered, as they are by some of the un- 
sound schemes now being foisted on 
the people, the agents should be able 
to exercise even a greater influence. If 
they fail to do it they will prove un- 
faithful stewards to the people and to 
the business they represent. 





In a speech before the Life Under- 
writers’ Association of Chicago recent- 
ly, George G. Miles of Montgomery, 
Ala., made a strong appeal to life men 
to protect their interests before legis- 
lative bodies. He made it the stronger 
by the example of what the life un- 
derwriters of his own state had done. 
Twice already this year has the Ala- 
bama legislature been in session, and 
it will convene again this month. 








Backed by the governor and engineered 
by the lieutenant-governor, a bill was 
brought forward to compel the invest- 
ment of 75 percent of premiums on Ala- 
bama business, in securities of that 
state. Later the percentage was based 
on the reserve instead of the premiums 
and the bill made less drastic, but im- 
possible still. Managers at Montgom- 
ery saw the danger. They instructed 
their agents all over the state to get 
busy, see their members of the legisla- 
ture and have influential policyholders 
see them. When the statesmen re- 
turned to the capital from their homes 
they had an idea that 90 percent of 
the ponerse of the state were engaged 
in the life insurance business and were 
solidly against that bill. When the gov- 
ernor learned the situation he saw a 
great white light. The obnoxious meas- 
ure was put out of the way just as 
quickly and quietly as possible. 





That was a striking statement made 
by President Charles B. Pike of the 
Hamilton National Bank of Chicago 
as to why he became interested in the 
Columbia Life of Cincinnati. Mr. Pike, 
like many other business men, knows 
of the prevalence of rebates. When a 
Columbia Life man approached him he 
told the agent he cared for no insur- 
ance. Out of curiosity, he inquired as 
to the amount of the annual premium. 
Then he interrogated the agent as to 
what discount would be allowed. “Not 
a penny,” came back the reply. Mr. 
Pike said this was a new thing to him, 
as it was always the custom to get a 
rebate. Because a man was unwilling 
to lower himself by making a divvy 
and stood on the same high plane as 
the banker himself, Mr. Pike became 
interested. It was stated at the Co- 
lumbia Life banquet in Chicago that 
owing to Mr. Pike’s influence, $200,000 
“4 insurance was written in the Colum- 

ia. 

That is a striking illustration of how 
it does not pay to rebate. 

Another agent in private conversa- 
tion at this same banquet told an ex- 
perience of his and how he had met a 
demand for a rebate. He solicited a 
plumber for a policy. The plumber 
demanded a rebate and was refused. 
The agent was told that it was the 
custom to allow a discount on the first 
premium. The agent told him his only 
income was from the life insurance he 
sold and he worked hard to get it. The 
plumber said he could get a rebate else- 
where so he would have to turn the 
agent down. 

The agent said his father was about 
to erect a house and asked the plumber 
to make an estimate on the plumbing 
contract, which he did. 

“Now,” said the agent, “I can close 
the deal with you but I will want 50 
percent of your price as a commission.” 

The plumber was aghast and told him 
he did not do business that way. His 
was a cash transaction and there was 
nothing off. 

“Yet you have asked me to do this 
very thing,” said the agent, “and what 
is sauce for the goose is sauce for the 
gander.” 

The plumber saw the justice of his 
contention. 





The change in the policy forms and 
rates of the Equitable Life of Iowa, the 
contract provisions being much more 
liberal than the old, marks an epoch 
in the progress of this fine institution. 





In many ways the Equitable of Iowa 
has been regarded as the Connecticut 
Mutual of the west because of its con- 
servatism, liberal dividends and absence 
of frills. The company has long been 
recognized for its economy of manage- 
ment. It is a policyholders’ company 
pure and simple. 

With the changes that have come 
with time, the Equitable has found it 
can be more liberal. Such a company 
is a credit to the west and to the en- 
tire business. With its new features it 
will attract agents who want to sell in- 
surance that insures, 





In the past few weeks, when banks 
have been curtailing loans, when col- 
lateral which has been acceptable for 
twelve years has been declined, when 
checks were offered in place of money, 
business men have found it exceedingly 
convenient to have in their possession 
life insurance policies which on de- 
mand would bring the coin of the realm 
up to the extent of the loan values. 
Some companies have experienced an 
unprecedented call for policy loans. 
Many a man with a deal partly com- 
pleted has’ been saved from great finan- 





cial loss because he could get neces- 
sary money from his life insurance 
company. This has been a powerful 
object lesson in the value of legal re- 
serve life insurance, and it has done 
much to bring people who were sus- 
picious back to a realizing sense of the 
soundness of the companies. 





The various rulings of the superin- 
tendent of New York and the attorney- 
general are confusing and subsequent 
decisions reverse former ones. The su- 
perintendent declared a New York com- 
pany must issue the standard policy in 
other states. Now the attorney-gen- 
eral decides it can issue a modified form 
provided it is not inconsistent with the 
New York statutes. He asserts that 
were New York companies confined 
only to the New York standard in other 
states, it might result in such compa- 
nies being finally restricted to New 
York, as the laws of other states might 
require different provisions. All this 
goes to show that with the indecision 
among the authorities themselves, the 
companies are still pretty much at sea 
as to how far they can go in their op- 
erations. 





riting Insurance 


on Married W omen 


Is Viewed with Different Degrees of 
Favor by Different Companies. 





NSURANCE of married women is a 
subject of growing interest and im- 
portance. In the old days when the 
rights of a married woman were de- 
fined by the common law or by early 
statutes, when husband and wife were 
one and the husband was that one, 
when married women for the most part 
stayed at home and confined themselves 
to domestic duties, there was little oc- 
casion to consider life insurance upon 
them, as there were but few calls for 
It. 

For decades, however, the position 
of married women has been changing. 
Their rights are now much the same as 
those of their husbands. They are 
largely engaged in other than domestic 
activities. Many of them own prop- 
erty yielding them an income and many 
are earning money and it is impossible 
that there should not be among them 
a demand for life insurance. 

* . * 


As the question of insuring married 
women has come up for settlement by 
different companies, the subject appears 
to have been viewed from widely differ- 
ing standpoints with results no less at 
variance. The outcome is that it is al- 
most impossible to discover any rules 
followed by the companies whose ex- 
ceptions are not so numerous as to de- 
prive the rule of its quality of being 
general. 

The question was recently called to 
the attention of this paper by a general 
agent who had noticed the great diver- 
sity of practice, and an inquiry was 
sent out to a number of companies as 
to their practice in this regard. 

. + . 


Most of the companies answered and 
their replies are very interesting. It is 
found that practice varies all the way 
from not insuring women, married or 
unmarried, at all to insuring women 
under practically the same condition as 
men. The one extreme, however, is 





almost as rare as the other. Most of 
the companies will issue only $5,000 in- 
surance on the life of a woman, al- 
though a few will write considerable 
more, and a few place a much lower 
limit. Most companies will not issue 
nonparticipating or term policies to 
women. A number will not issue poli- 
cies at a lower premium than the 20- 
payment life rate, and others will issue 
endowments only. A few companies 
charge a flat extra premium, while a 
few others have a graded scale of extra 
charges according to the kind of policy 
taken. 
* * . 

From the letters of the companies 
these conclusions may be drawn, sub- 
ject to some exceptions: Vital statis- 
tics and experience under annuities go 
to show that physically women are bet- 
ter risks than men. As annuitants they 
outlive men to such an extent that 
companies have separate tables for the 
two sexes. In the insurance of women, 
however, two very serious obstacles are 
encountered. In the first place, many 
companies state that it is difficult to 
get as thorough a medical report on 
women as on men. Again women are 
subject to the hazard of change of life, 
which makes a great difference in their 
desirability as life insurance risks at 
different ages. In the case of married 
women there is the added hazard of 
pregnancy and childbirth. 

** * 

But perhaps the question of insurable 
interest is even a more troublesome 
one than medical selection. In some 
cases this question does not’arise at all 
but in many it is one which must be 
decided upon the merits of the individ- 
ual case and in the light of conditions 
which make the question a delicate one. 

Companies try to meet this situation 
in various ways. A few simply cut the 
knot by barring women altogether. 
Others name in their instruction or rate 
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books certain classes of women who 
will be accepted and others who will 
not and certain classes of beneficiaries 
in whose favor insurance will be writ- 
ten. Many companies endeavor to 
eliminate the moral hazard by requir- 
ing that a husband, if insurable, shall 
be insured for at least as much as his 
wife is. Others try to overcome a pos- 
sible speculative tendency by making 
the protection element of the policy 
small and the investment element large. 
Some scarcely recognize that a hus- 
band has any insurable interest in the 
life of his wife, while others take the 
opposite view. 
” * + 


In a general way it appears that the 
older companies are less Rberal in their 
treatment of married women than are 
the younger ones. By degrees the old 
companies seem to have made conces- 
sions to them as experience appeared 
to justify them until they have reached 
their present practice, while younger 
companies have in many cases adopted 
a liberal theory at the start and are 
trying it out more or less cautiously. 
For the convenience of readers, those 
companies whose replies had been re- 
ceived up to the end of last week have 
been classified somewhat roughly un- 
der heads as follows: 
> ree which do not insure women 
all: 


at } 
Cleveland Life. 








Michigan Mutual. 

Northwestern Mutual. 

Companies which insure unmarried 
women but do not make a practice of in- 
suring married women: 

Berkshire. 

Masrachusetts Mutual. 

Companies which charge women an ex- 
tra premium: 

Aetna (On low premium forms). 

Provident Savings (On term policies). 


are carefully scrutinized and special at- 
tention paid to the question of bene- 
ficiary. : 

While it is probably true that taking 
the general population as a whole, 
women are better lives than men, I 
am of the opinion that the opposite is 
the case when applicants for insurance 
are considered. 

Aetna 

This company insures married wo- 
men, and if the policies are life or en- 
dowment policies requiring only twenty 
or less annual premiums we charge no 
extra premium; otherwise an extra pre- 
mium of $5 per thousand (or one-half 
of 1 percent) is charged until the age 
of 55 is reached. 

In writing policies upon the lives of 
women we aim to be satisfied that there 
is a reasonable and proper insurable in- 
terest on the part of the beneficiary. 

We should regard a young husband 
as having a good insurable interest in 
the life of his wife for a moderate 
amount, say not exceeding $3,000; but 
our rules require that in such cases the 
husband’s life shall also be insured in 
this or some similar company for a like 
amount, and if we write over $3,000 
upon the life of any woman it is re- 
quired that the excess shall be upon 
the endowment plan of a term of 
twenty years or less, and that the ap- 
plicant has a personal income exceed- 
ine her living expenses and the annual 
premium on the policy, the aim being 
to avoid any speculative feature in the 
insurance. 

American Central 

We enclose herewith the _ rules 
strictly observed by this company in 
the writing of women. We charge no 
extra premium upon women, but do not 





Prudential (Graded). 

Security Mutual (33 per $1,000). 

Travelers (Graded). 

Washington ($5 per $1,000). 

Companies which insure married women 
on the same general terms as men, pro- 
vided the physical risk is satisfactory, 
beneficiaries are acceptable and insurable 
interest is clear: 

Bankers, Neb. 

Bankers Reserve, Neb. 

Colorado National. 

Mutual. 
tan. 


North American, N. J. 


Ohio State. 

Of the remaining large class, some 
merely decline to insure married 
women, on the term plan. Others limit 
the amount, or require that the husband 
he insvred also, if insurable, or that the 
assured be a wage-earner or have 
means of her own from which to pay 
her premiums. The restrictions of some 
are very slight, while of others they are 
exclusive of most female risks: 

The following are the companies’ re- 
plies to the inquiry sent out, that of the 
Franklin Life being given first, as 
Actuary Cathles repeats the questions 
asked: 

Pranklin 

I duly received your letter regarding 
the insurance of married women, and 
have pleasure in answering your ques- 
tions as follows: 

Question 1. Do you insure married 


women? 
Answer. Yes. 
Question 2. Do you insure them on 


the same terms as men, or do you im- 
pose special conditions as to rate, age, 
amount and insurable interest and bene- 
ficiaries in whose favor the insurance is 
written? 

Answer. We impose special condi- 
tions as to rate, age, amount, insurable 
interest and beneficiaries. 

Question 3. Do you regard a young 
husband as having a good insurable in- 
terest in the life of his wife for an 
amount which would not more than 
pay her sickness and funeral expenses 
and hire a housekeeper to care for his 
children in case of the wife’s death? 

Answer. We do not recognize a 


husband as having any insurable inter- 
est in the life of his wife unless he is 
insured in an old-line company for at 
least as much in favor of his wife, or is 
incapacitated and dependent or uwunin- 
surable. 


All applications from women 








write them upon a plan where the pre- 
—— rate is less than for a 20-payment 
life. 

We do not regard a young husband 
as having a financial insurable interest 
in the life of his wife. We do believe 
that minor children have an insurable 
interest in a mother. 

We do not desire writing insurance 
upon the lives of women, because our 
experience has been highly unsatis- 
factory and we only write them to meet 
competition. 

Rules of the American Central 

In the case of women the company will not 
issue a policy payable to any other beneficiary 
than the following: Minor ate, parents or 
to estate when applicant is a single woman. A 
policy will not be issued payable to the estate 


of a married woman, except when she has minor 
children. 

Policies will not be written in favor of hus- 
band or grown children. A married woman 
who has no children will not be accepted unless 
she has been married three years. 

Five thousand dollars ($5,000) is the limit 
the company will write on a woman. 

Women will not be written for a lower pre- 
mium than that upon a twenty-payment life pol- 
icy. 

No extra premium is charged for women. 

Applications forwarded for insurance upon the 
lives of women where the rules have not been 
observed will be rejected by the company and 
the agent will be required to pay the medical 
examination fee. 


Bankers of Nebraska 


The Bankers Life Insurance Com- 
pany of Nebraska insures women, mar- 
ried or single, on the same terms as 
men, imposing no special conditions as 
to rates, age and amount. 

The beneficiary must have an insur- 
able interest. We consider a young 
husband has such interest and do not 
hesitate to write any amount if the 
financial conditions, habits and moral 
standing warrant. 

When a woman has reached age 38 
great care is exercised in the examina- 
tion and her application may be post- 
poned until after the change of life. 

We insure a fair proportion of women 
and the business has been entirely sat- 
isfactory. 

ers Reserve 

We are in receipt of your letter asking 
us for the details of our custom in re- 
gard to granting insurance upon the 
lives of married women, and we very 
cheerfully answer your letter as far as 
may be possible. 

We cannot be very specific for the 





covering these cases. This rule is to 
the effect that we insure women on the 
same terms as men, imposing no spe- 
cial conditions as to rate, age and 
amount. We do impose the general 
condition that the risk must be strictly 
first class in every way. In other 
words, we are more particular in pass- 
ing upon the risk of a woman as com- 
pared with a man. 

Taking the above precautions in se- 
lecting the risks our experience in in- 
suring the lives of married women has 
been quite satisfactory. 

Berkshire 


This company does not insure mar- 
ried women. The company’s present 
rule is that applications may be sub- 
mitted on the lives of unmarried wo- 
men who are wage earners and will be 
considered for an amount not exceed- 
ing $5,000 upon the same plan and at 
the same rates as for men. 

Canada 
I may inform you that this company 
insures the lives of female wage earn- 
ers on the investment plan. 
A woman’s husband will not be made 
a beneficiary except in special cases, 
nor is the company desirous of writing 
a joint life policy upon husband and 
wife. 

Capitol 

We do insure married women under 
certain conditions on the same terms 
as we insure men; no conditions as to 
the age, but the amount we limit to 
$5,000 on any one life. We do not is- 
sue policies to wives in favor of their 
husbands. 

We are too young to have a full ex- 
perience along this line and, in conse- 
quence, are willing to go very slowly. 

Central Life of Illinois 

We do insure married women; how- 
ever, we do not issue anything below 
20-payment life on women, married or 
single. We prefer not to accept them 
for over $2,000 insurance, and we do 
not issue policies on married women 
payable to their husband when there 
are children in the family, and we in- 
vestigate very carefully all cases when 
making the insurance payable to the 
husband. However, our general objec- 
tion to the issuing of policies on 
women is that we are unable, as a rule, 
to get first-class examinations on fe- 
male risks. 

Central Life, Iowa 

This company will write insurance 
upon the lives of healthy women on the 
endowment form only, except in special 
cases where the husband is taking in- 
surance for the benefit of the wife, and 
in such cases we will allow the wife to 
take one-half of the amount taken by 
her husband on the limited-payment 
life form. It is our object to eliminate 
the speculative element from the insur- 
ing of women. We emphasize to our 
physicians the importance of a careful 
examination and investigation into the 
physical conditions and surroundings 
of women applying for insurance. We 
believe one of the serious difficulties 
has been in getting the full report on 
female risks. I believe it is much safer 
for a company to confine itself to small 
policies for women. Our experience 
with female risks has not been so fa- 
vorable as with male risks. I shall be 
glad to have the results of your inves- 


tigations. Where we insure women 
we do not charge an extra rate. 
Cleveland 


We have your favor inquiring about 
the position of this company in regard 
to writing women. The only action 
that has been taken officially is, to re- 
fuse to write women. Some of our offi- 
cers favor writing women, and part of 
them do not. Personally, the writer 
does not consider, as a rule, the hus- 
band as having any insurable interest 
in the life of his wife. There are ex- 
ceptions to all rules, however, viz:—the 
member who supports the family 
should be insured, but all speculative 
insurance should be avoided. 

Colorado National 


in the acceptance of male and female 
risks, providing physical examination 
and moral hazard are entirely satisfac- 
tory. 
We will state, however, that in con- 
sidering female applicants, the risks are 
scrutinized very carefully, and a thor- 
ough investigation is always made as 
to occupation, environment, habits, and 
general conditions surrounding the ap- 
plicant and likely to affect the desira- 
bility of the risk. 
We consider a husband has an insur- 
able interest in his wife’s life, under 
ordinary circumstances; but we issue 
a very small number of policies on the 
lives of women for the benefit of their 
husbands. It is not uncommon, how- 
ever, for both husband and wife to take 
a policy, each made payable to the 
other. 
As this company pays particular at- 
tention to the inspection of all its 
risks, and is operating within a com- 
paratively limited territory, it is our 
opinion that females should be granted 
the same rates and terms in taking out 
life insurance, as are males; and we 
would just as quickly reject a male risk 
in which our inspection showed any 
extra hazard, as we would a female risk. 
Columbia 
I send you herewith a slip cut from 
one of our rate books giving the re- 
quirements for the insurance of women. 
To this I may add that aside from what 
is contained in this slip we make no 
special conditions upon women. The 
premium is the same to all for the 
same kind of policy at the same age. 
In regard to the question you ask, 
“Do you regard a young husband as 
having a good insurable interest in the 
life of his wife for an amount which 
would not more than pay her sickness 
and funeral expense and hire a house- 
keeper to care for his children in case 
of the wife’s death?” I may say, my 
own personal judgment is there would 
be a good insurable interest in such a 
case, but this is rather a matter of law 
than of actuarial science. 

As to the general subject of the in- 
surance of women, I see no reason my- 
self why an extra premium should be 
charged for their insurance as is done 
by some companies since the statistics 
show that the expectation of life is 
greater in women than in men, espe- 
cially after they reach the age of 45 
years. This is evidently the judgment 
of actuaries, as appears to me from 
the fact that women are charged 
higher rates than men at all ages for 
annuities. This certainly would not 
be the case if it were not considered 
that their chance of life is better than 
that of men. 

Rules of the Columbia 


The company will not pay for medical ex- 
aminations of women, unless a preliminary state- 
ment has first been presented to, and authority 
therefor received from, the home office. 

_Applications will be considered from unmar- 
ried women actual wage-earners, such as teach- 
ers, stenographers, cashiers, artists, etc. Policies 
will be made payable to the insured herself or 
to some stated beneficiary, as may be desirea. 

The company will not issue a policy on the life 
of a wife for the benefit of her husband, except 
in cases where she has an income upon which 
her husband and children are being supported, 
and which ceases at her death; or where she is 
by her own earnings the support of her husband, 
who by inability from sickness or other cause is 
unable to provide for himself and his family. 

Commonwealth 


We accept married women upon the 
same terms and at the same rate that 
we do men, but we limit them to $5,000 
of insurance. 

As far as the moral risk is concerned 
in such cases, we decide this matter 
upon the information and inspection 
report that we receive in the particular 
case. 

This company has only been operat- 
ing since June, 1905, but during that 

‘me our experience with women has 
been most favorable. 

(TO BE CONTINUED IN DECEMBEE) 





“Rome was a mighty nation while in- 
dustry led her people, but when her great 
conquest of wealth and slaves placed her 
above the necessity of labor, that moment 








reason that we only have a general rule 


This company makes no distinction 


her glory began to fade.” 
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HINTS TO LIFE AGENTS ON 
HOW TO SOLICIT BUSINESS 


(From the Travelers Bulletin.) 

Don’t talk too much—be brief and ex- 
plicit. When you talk, talk at something 
and hit it. Pungent words cannot be re- 
sisted, and words are pungent in propor- 
tion to their fitness to the point. General 
remarks may convince a man, but they 
rarely cause him to act. After you have 
convinced a man, all your tact will be re- 
quired to change his assent to action. Ex- 
cessive hammering destroys the temper of 
the iron—if you talk too much you will 
lose your man. But your object is to se- 
cure the application and the premium. It 
is a nice point to discern when one has 
talked enough, but the successful agent 
does it, and herein lies one. of the secrets 
of his power. Some of the best canvassers 
we know are not great talkers, but they 
know what to say, and how and when to 
say it. 





* * * 


Get your candidate interested in the 
subject of life insurance. Let him ask ques- 
tions. If you can make him lead off you 
have secured half a success already. Lead 
him while he thinks he is leading you. 
Compliment his sagacity. Excite his cu- 
riosity and make him want to see you 
again. Much of your success will de- 
pend upon interesting the man in your- 
self, your manner, and your company. 
Present an old subject in some new 
form. If you have a novel point all 
the better, but keep up an interest, and 
keep your patron busy investigating, or 
else talking. He will act quicker on 
his own arguments than on yours. 

+ * * 


Avoid tedious figures and explanations. 
They confuse. They lead to postpone- 
ment, to criticism, and lastly to inaction. 





The most successful agents figure but very | 
little, and never except when called upon | 


to do so. 


A call for figures is a motion 
for delay. 


It is a waste of time, and | 


rarely accomplishes good. Men who wish | 


them are usually persons who want to 
make a big paying investment, and cannot 
appreciate the cost of the annual risk of 
death. Life insurance is not a largely 
profitable investment. It can never be till 
men stop dying early in life. 

To show a man that he can make seven 
per cent on his money, and have his life 
insured besides, is to lie. Excessively fa- 


vorable showings are detrimental to you | 


and to your company. They create a pre- 
sumption against you at once. Men must, 
on the average, pay in rather more than 
they will receive back again, else the com- 
pany is rotten. Better impress your patron 
with the idea that he must pay for his 
insurance; it is valuable and worth all it 
costs. 
* * . 

With every applicant, have an object. 
Avoid the confusion of the different plans. 
If you can judge of the circumstances of 
the party, select a plan for him which 
you think suitable, and press it. Intro- 
duce no other unless he calls for it, or 
else positively declines the one you have 
selected. One thing at a time is the win- 
ning idea. One plan at a time is enough. 

Don’t refer unnecessarily to other and 
rival companies—if questions are asked 
concerning them, answer them truthfully, 
and turn the inquirer’s attention as soon 
as you can to the matter in hand, which is 
for him to insure in your company. 

— -— oe 

If you ask a man at random if he will 
take a policy of life insurance, he is sure 
to say no. The gate is always closed 
against the agent, and he must shake it 
and work on it till it swings open. There 
is no alternative. It will not do to be too 
violent; nevertheless one must be vigor- 
ous, determined, and labor judiciously. 
You must create the demand you wish to 
supply ; you must produce a sense of want, 
before you can supply it; you must ex- 
cite the feeling of desirableness and ex- 
cellence before your services will be em- 
ployed. You must bear not only the loaf 
of bread, but you must make the man 
hungry. 

* ae : 

Finish your work. If you have made a 
good impression, follow it up. It is not 





| 
enough to make the party believe in life 
insurance—not enough to convince him 
that it is a good thing. It must be good 
for him. He must not only believe, but 
illustrate and realize. He must insure. 
It is your business to be efficient at this 
crisis. All preliminary work is nothing 
if you fail here. It matters not to you 
what one believes or thinks about life in- 
surance. Your work is to make him in- 
sure. You are to get the application and 
the premium. This is your aim, and in it 
alone your success. Remember, that fail- 
ure to get the premium is failure in all. 


PARTNERSHIP INSURANCE 

The life insurance agent will find it ad- 
vantageous at times to solicit partnership 
insurance. The death of a partner may 
prove quite a disaster to the business. Be- 
cause he is alive and well and is able to 
give his time and energy to maintaining 
and promoting the business is a valuable 
asset to the enterprise in which he is en- 
gaged. If he dies his estate may not de- 
sire to continue his interest in the concern 
and the establishment will be more or less 
crippled and hampered because he has 
passed away. This has led to partnership 
insurance where each partner carries a 
policy on his own life payable to the other 
members of the firm or to the company 
with which he is connected. 

If one of the partners dies this will en- 
able the surviving ones to purchase the 
interest and the business goes on without 
interruption or loss of credit. In many 
cases an estate does not desire to continue 
the business because there may be no one 
at hand who has any particular knowledge 
of it, and the other partners will probably 
desire some active person to contribute his 
time to the business. The premiums on 
partnership policies should be paid out of 
the expense account of the concern. 

It is often found that the death of a 
member of a firm impairs its credit. If 
men with whom a firm deals know that a 
partnership policy is carried there will 
likely be no fear then on their part but 
that the business will go on just as ever. 
There have been cases where a firm has 
found it advantageous to borrow on a 
policy. 

A life agent may change his course once 








| 


| in a while and see if there is not some of 


this partnership insurance that can be got- 
ten among the firms in his community. 


COMPENSATION 

Only an insurance agent, | 

Seeking to do you good; } 

Sometimes scoffed at or kicked out— 
lis mission misunderstood. 





Only an insurance agent, 
Gentle, patient and kind, 
Accepting the usual standoff, 
And taking it quite resigned. 


Some day the kicker and scoffer, 
When Nature’s debts have matured, 

Will think of his widow’s struggles, 
And wish he had been Merwin 


And when he sits with the harpers, 
Or mops his face, he will say: 

“I wish I had taken that policy 
“Before I was taken away.” 


But when for the insurance agent | 
The gates of pearl open wide, | 
Old Peter will say, “Just step this way; 
Your endowment is waiting inside.” 


Give him the best seat in heaven, 
*Midst music and reverent mirth; 
There’s nothing too good for this man, 
Just think how he suffered on earth. | 


WORK SONS OF ALMA MATER 

A college man should not overlook the | 
value of concentrating his efforts once | 
in a while on former pupils in his alma | 
mater and perhaps on college men in | 
general. There is always the tie that | 
binds among men from the same univer- 
sity. When the college bred agent ap- 
proaches those from his own institution, 
he will in almost all cases get a cordial 
reception and his calls are sure to develop 
fine prospects. 

The college man is splendid timber to 
solicit. He is usually prosperous, well | 
educated, an observer and thinker. He | 
can analyze a proposition and your con- 
versation with him on life insurance will 
be an intelligent one. 

There is a certain community of interest 
among college men which the agent 
should not fail to overlook. 





| Western and Southwestern 
| attractive 





Home Office, Detroit, Michigan 


in other lines. 
If you have a clean record 
income write today to 





633 Majestic Bldg., 


EVERY POLICY A SQUARE DEAL 


MICHIGAN STATE LIFE 
INSURANCE COMPANY 


Our record is that we organized and are writing busi- 
ness within 90 days without the aid of board contracts 
or stock-jobbing schemes of any kind. 

Our policies are exceedingly liberal, easily understood 
and will stand rigid inspection. 

Our 200 stockholders, principally bankers, stand ready 
to assist a representative of this Company. 

If you believe in keeping Michigan money in Michigan 
get in touch with this up-to-date home Company. 

We have special facilities for making successful insur- 
ance solicitors out of men who have not been failures 


FRED APPS, Director of Agencies 


C. A. Goodale, President 


and desire to sucrease your 


Detroit, Michigan 











Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 
Incorporated 1851 
General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 

dend record, low expense ratio. 
Isaac B. Snow, Superintendent of Agencies 
316 Merchants Loan and Trust, Chicage 
ome iL See a 
Columbus Agency, 1003 Outlook Building 


TWENTY YEARS IN BUSINESS 








Maturing contracts above estimates. 
Selling limited pay policies $4.00 a 
thousand under eastern companies. 


One of the cleanest life insurance 
companies in the world, 








If you want an Agency write 


BANKERS’ LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 





THE GAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 


Capital and Surplus, 


Prod: successful agents ted in Middle, 
an ot “States, to sell the most 
policy issuei| today. 


WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


$312,000.00 





_AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 
For information and terms address 


COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 


THE PENN > 
MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
59 years 





Our agents are representative citizens of 
their respective communities. 


The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued Special Contracts. 
Never Issued “‘Dated-Back™ Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satished. 
Agents Making Money. 

















Apply to 
FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
Indianapolis 





Pittsburgh Life and Trust Co. 
ENDORSED AT HOME 
Insurance in force in Pennsylvania over 
$10,000,000 


Solicitors’ Contracts Direct with the Company 


NO CENERAL ACENTS 
Assets Exceed Total Liabilities by More Than 
$800,000 





PITTSBURGH LIFB BUILDING 
Pittsburgh, Pa, 


COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Association 
FRED. H. ROWE, President, Jacksonville, Ill. 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To- 


Date. Une Agent can represent both Companies, 
giving him a complete equipment. 


Address the Home Office 
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As Seen by the Onlooker 


At an agency meeting of a prominent 
company some of the big writers were 
making a plea for greater consideration 
for the men of their class. Another man 
present raised his voice for the little 
agents. Said he: “The writers of the 
ones and twos are as much entitled to 
consideration as you are. You need them. 
lt is their business which keeps the mor- 
tality down and enables the company to 
pay the dividends by reason of which you 
can do your big business.” This state- 
ment was questioned and the medical di- 
rector was called upon to settle the con- 
troversy. It showed that the mortality 
on policies of $5,000 or less was about 50 
per cent of that on $100,000 policies. 








A man who has much to do with train- 
ing agents maintains that in the long run 
fairness wins out. It is a fact that no 
company can be the best in all particulars. 
Its very excellence in one direction causes 
it to fall behind in another. If, for ex- 
ample, it works solely for the benefit of 
persistent policyholders, it cannot treat 
retiring policyholders with the greatest 
consideration. If it issues the most lib- 
eral contracts its mortality will almost 
certainly be greater than it would be if it 
hedged its policyholders about with re- 
strictions as to residence, travel and oc- 
cupation. 

Admitting this fact, this man thinks it 
is a mistake for an agent to claim abso- 
lute superiority for his company. The 
largest claim he can justly make is one 
of preponderance of superiority. He says 
that in his opinion the main reason why 
agents of one very excellent company are 
not even more successful than they are is 
because they will not admit that any other 
company is better than theirs in any par- 
ticular. He tells the agents he is instruct- 
ing that this or that company is better 
than theirs in a certain regard and cau- 
tions them to keep away from that ques- 
tion as much as possible and play up the 
points where their company is ahead. On 
minor and unimportant points it is better 
to admit frankly the superiority of an- 
other company, if it is superior, as the 
prospect is more ready to believe a man 
who does not “claim everything.” 





Some of the life insurance men would 
be glad to see the medical director or his 
assistants visit the large general agencies 
from time to time, in order that he might 
personally inspect risks that have been 
turned down at the home office, which 
have been recommended by local exam- 
iners and the agents. The agents believe 
that if the home office medical represent- 
ative would get in touch with local con- 
ditions he would not be so likely to ob- 
serve punctiliously the hard and fast rules 
laid down as the standard. General 
agents assert that there is a difference in 
the localities and the home office rules 
should be more elastic. 

It is urged that home office medical 
men sitting in their offices get accus- 
tomed to measuring risks by rules and do 
not take into consideration other condi- 
tions that may make a risk a good one, 
although it does not come up to the rules 
laid down by the home office. Recently 
one of the medical board of the Mutual 
Benefit Life visited some of the big gen- 
eral agencies to make an investigation of 
local conditions, to talk with local exam- 
iners and to look over risks that had 
been recommended by the examiners and 
rejected by the home office. It is said 
that much good resulted from this visit, 
and it is possible that other companies 
might consider the plan an advantageous 
one. 





While some home office medical depart- 
men sitting in their offices get accus- 
and fast rules, it is known that the med- 
ical directors of others are accustomed to 
take into account the reputation of the 
agent sending in the business, when there 
is doubt about its acceptibility. A man 
familiar with home office practice says 
that he knows that the medical depart- 
ment sometimes passes risks that are 
somewhat doubtful because the agent says 





they are good and most of the business 
he sends in is gilt-edged. On the other 
hand, a similar risk is turned down if 
sent in by an agent who continually is 
submitting business of a kind just pass- 
able—men who drink too much, but not 
enough to justify rejection; men whose 
occupations are not actually prohibited 
by the company, but are not desirable, 
and other classes of men who can pass a 
fair medical examination but are not 
really high-class risks. 





A general agent well advanced in 
years that I know always makes it a 
practice to give a personal talk to the 
younger men whom he closes when he 
delivers the policy. He explains the va- 
rious features of the policy that may 
appeal particularly to them. He im- 
presses on a man the fact that he has 
created an estate and he should see to 
it that it is not in any way impaired. He 
congratulates him on his move and says 
to him that he is always willing to give 
him any advice on the subject of in- 
surance, 

He aims to make the man feel the 
importance of his policy and tells him 
its uses. He explains how the premi- 
ums can be kept up in case he finds it 
difficult to meet them. In this way he 
establishes a confidential and cordial re- 
lationship with his policyholders. Life 
insurance becomes a living thing with 
them. 





Ask the average policyholder if he 
does not feel a touch of tender sentiment 
when he signs the check for his pre- 
mium. He is not paying for groceries, 
rent, clothes, or doctor’s services. It is 
not for something that he intends to use 
himself. 

As he signs his name a feeling of ten- 
derness steals over him. It brings him 
face to face with the most _ serious 
thoughts of life. His family and fire- 
side appeal to him as in no other way. 
If he is called into the great shadow, he 
is providing for their welfare. It is just 
one of those sacred moments of medita- 
tion that come to a man once in a while 
in the stress of business. It is with a 
feeling of satisfaction as he pins the 
check to the premium notice. The flame 
in his heart has been kindled for a few 
moments. He closes his check book and 
is soon engrossed in the duties of the day. 


ORIGINATED ADVISORY BOARD 
_There has been more or less discus- 
sion as to who was the originator of the 
advisory board contract in life insurance. 
One of the companies has sent out to, its 
agents a letter from Superintendent Van- 
diver of Missouri concerning the Life 
Association of America, whose head of- 
fice was in St. Louis and which went into 
the hands of a receiver Nov. 10, 1879. It 
is claimed that if this company was not 
the first it was one of the first to use 
these contracts. It was incorporated in 
1868 and eighteen months after its organ- 
ization it had in force $24,606,300. At the 
end of 1870 it had in force $45,655,740. At 
the end of 1871 it had $52,847,446. From 
this point it began to decline until 1877 it 
had only $23,000,000 in force. During the 
early period of the Life Asosciation of 
America it wrote special contracts. It 
will be noted that its gains during the 
years 1869, 1870 and 1871 were very heavy 
and there have been few, if any com- 
panies that have equaled its record since. 








FAVORS TWO LINES 

H. B. Knowlton, agency manager of 
the Travelers, at Chicago, is a believer in 
men selling both life and accident. He 
advises agents of his company to spend 
half the day soliciting accident, at the 
same time keeping an eye open for life 
prospects and vice versa. When he is 
selling accident he is really hunting for 
life prospects. His accident is clear 
profit. It is easier, he thinks, to get an 
audience to sell accident because the pros- 
pect knows it will only take a few min- 
utes to talk accident. When once a man 
gets interested he forgets about time and 
there is a chance of getting in the life 
insurance arguments. 





AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Lite 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. ; 

The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent coanection, address 


THE COMPANY, Columbus, O. 

















Are you famiitiar with the Protective Endowment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 
OF COLUMBUS, OHIO 


These policies are distinctive creations of Mr. S. H. 


Wolfe of New York especially provided for the 
««Midland.” 


The very best sellers on the market. 


DR. W. 0. THOMPSON 
President 


LOT H. BROWN, Supt of Agencies 


The NEW POLICIES (1907) 


OF THE 


EQUITABLE LIFE OF IOWA 


Are up-to-date in every respect—including provisions for 


DAYS OF GRACE; CHANGE OF BENEFICIARY; 
ANNUAL LOAN AND CASH VALUES; 
EXTENDED INSURANCE; 

PAYMENT IN INSTALLMENTS—Limited or Continuous 


Agents wanted in unoccupied territory. 
Write the Home Office, DES MOINES, IOWA 


MANAGERS WANTED 


FOR AKRON, SPRINGFIELD, 
NEWARK AND JAMESTOWN, OHIO 


Address: A. P. EARLE, General Manager 


RELIANCE LIFE INSURANCE COMPANY 


OF PITTSBURGH, PENNA. 


B. F. RFINMUND 
Secretary 























JAMES H. REED, - - - PRESIDENT 
PAID UP CAPITAL, - - -  $1,000,000.00 








CAN SECURE 


the BEST CONTRACT from 


Security Mutual Life Ins. Co. 


BINGHAMTON, N. Y. 
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STATUS OF SPECIAL BOARD 
CONTRACTS IN WISCONSIN 


The status of special board contracts in 
Wisconsin is well set forth in the notice 
sent to those who hold such contracts in 
the Conservative Life, which company 
was taken over by the Pacific Mutual. 
The following letter has been sent to such 
contract holders by the Pacific Mutual: 


Los Angeles, Oct 4, 1907.—Dear Sir: On 
March 12 this company acquired the assets and 
business of the mservative Life Insurance 
Company and assumed its contracts and obli- 
gations. A notice of this fact was duly given 
to you. At that time you were the holder of a 
policy of life insurance issued by the Conserv- 
ative Life, and also of a contract with that 
company described as a local adviser’s contract. 
By the terms of the latter contract you were 
appointed a local adviser of the Conservative 
Lite in the state of Wisconsin, and it was 
agreed that you should be paid as compensa- 
tion for services to be rendered by you as local 
adviser a sum of money annually while that 
contract remained in force, dependent upon the 
amount of premiums received by the Conserva- 
tive Life on insurance written in your state. 

* . * 


Very soon after the assumption of the out- 
standing contracts of the Conservative Life by 
this company a question was raised by some oi 
the Conservative Life local advisers concerning 
the legality under Wisconsin statutes of their 
contracts. A firm of attorneys in Milwaukee 
expressed the opinion that the policies held by 
local advisers were illegal and invalid. An or- 
ganization was effected among such local advis- 
ers and a test case was instituted in August, 
1906, one this company by a Conservative 
Life oy in which the claim set up 
was that his policy was illegal and invalid by 
reason of the fact that a local adviser contract 
had been made with him by the Conservative 
Life, and judgment was asked against this com- 
pany for the repayment to him of all the pre- 
miums he had paid to the Conservative Life, 
together with interest. 

* * 7 


This company vigorously resisted this effort 
to invalidate the policies of the Conservative 
Life reinsured by it, believing that the com- 
es ’s interests and the interests of the policy- 
olders alike required that the validity of ail 
outstanding policies should be defended and 
maintained. It was contended on behalf of the 
company that the insurance policies and the ad- 
visory board contracts issued by the Conserva- 
tive Life were separate contracts and that pol- 
icyholders who held advisory board contracts had 
actually received and were receiving valid in- 
surance. The circuit court of Calumet county, 
in which the case was brought, decided in fa- 
vor of the company and against the policyhold- 
er’s contention. he plaintiff policyholder ap- 
pealed the case to the supreme court of the 
state of Wisconsin, and in April of this year 
that court had decided the case again in our 
favor, and held that the plaintiff was not en- 
titled to recover his premiums for the reason 
that his policy was perfectly legal and valid and 
that he had received the insurance for which 
the premiums were paid. This was a_ victory 
upon which not only the company but all of the 
holders of local adviser contracts should be con- 
gratulated. The company, of course, was very 
gratified to have the attack upon the validity of 
the policies guaranteed by it finally defeated and 
repelled. 





In the decision of this case the opinion was, 
however, expressed by the supreme court that 
the local adviser contracts were illegal, and sub- 
sequent te -the announcement of that decision 
the legislature amended the insurance law so 
as to provide that no company should pay, and 
no policyholder receive, any compensation for 
services rendered as a member of an advisory 
board or in any similar capacity, and providing 
that any violation of that statute by any officer, 
director or agent of a company, or by any per- 
son contracting with a company, should be pun- 
ished by fine or imprisonment, or both. 

After the enactment of this amendment the 
company referred the matter of payment of local 
adviser compensation to the insurance depart- 
ment of the state of Wisconsin, and inquired 
whether compensation could, under the law as it 
now stands, be paid to and received by policy- 
holders of the Conservative Life reinsured by 
this company, in return for services rendered as 
local advisers under contracts made with the 
Conservative Life. The insurance department 
referred the question to the attorney general in 
a letter, of which the following is a copy: 

* * + 


Sept. 11, 1907.—Hon. Frank L. Gilbert, At- 
torney-General, City: Dear Sir.—I beg to re- 
quest your official opinion as attorney-general 
as to whether or not compensation can now 
legally be paid to or received by policyholders 
of the Conservative Life Insurance Company, 
reinsured by the Pacific Mutual Life, for serv- 
ices rendered by them as members of an “ad- 
visory board” under contract providing for such 
compensation, made by the Conservative Life 
prior to 1896. . 

I will add that the Pacific Mutual desire to 
act in accordance -with your advice and with 
the knowledge and approval of this Oy) ae 

M. W. WAITE, 


Deputy Commissioner. 
* * * 


To this inquiry the attorney-general responded 
as follows: 

Sept, 17, 1907.—Hon. M. W. Waite, Deputy 
Commissioner of Insurance, Madison, Wis,: 
Dear Sir.—I am in receipt of yours of the 11th 
inst., in which you request my opinion: 

As to whether or not compensation can now 
legally be paid to or receive by policyholders 
of the Conservative Life Insurance Company re- 
insured by the Pacific Mutual Life for services 
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a statement considers himself as an indi- 


vidual and if a company dealt with him “Kin of the Field INDIANA NATIONAL 
alone, life insurance would become a 
gamble. But a life company deals with “Policy Has No Equal LIFE INSURANCE CO. 
a large group and mortality experience 


becomes an exact science in that case. An 
average number will die, and a life com- 
pany has only to do with averages. It 
can not say that this individual or that 
will die in a certain year but it does figure 
on a certain number dying. The indi- 
vidual takes the chance, not the company. 
lt is to reduce this chance to the indi- 
vidual that the life company steps in. It 
has not the power to ward off death but 
it can relieve the family in a financial way 
when the assured dies and it may be soon 
after he has taken the policy. So rather We want Agents. 


than a gambling institution it is the oppo- We want 


in Insurance Market” 
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Che Northwestern 
Mutual Life Insurance Cn. 


of Milwaukee ORGANIZED 1857 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


Growth of Company 


Dec. 31st Insurance in Force 
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Business of 1906 largest in history of Com- 


pany. Purely Mutual and transacts business 
only in healthful portions of United States. 














Che Management of The Northwestern 
Mutual Life Insurance Co. was en- 


borsed by the New York Legislature 


when it passed laws in 1906 which virtually 
made mandatory the business policy of The 
Northwestern, 


Aud Bu The Public 


because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 50 years of existence. 
It is capable of easy demonstration thatThe 
Northwestern is the best Company to insure in. 
See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. 
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TO DEVELOP AND ORGANIZE IS 
THIS GENERAL ACENT’S AIM 


One of the best conducted general 
agencies in the country is that of 
Charles D. Norton of Chicago, who 
has the Northwestern Mutual for sev- 
enteen counties in northern Illinois. It 
is run on a scale which comparatively 
few general agents could imitate; but 
if they could grasp the spirit of the in- 
stitution and the underlying principles 
followed in its management, they could 
adapt to their own conditions certain 
of its methods to their great advantage. 

The agency was built up by several 
generations of general agents and has 
the natural advantages arising from 
age, prominence, location in a large 
city, nearness to the home office and 
the excellent reputation of the com- 
pany it represents. Until about two 
years ago it handled most of the state 
of Illinois, but shortly after the death 
of Mr. Kimball, of the old firm of Kim- 
ball & Norton, Mr. Norton relinquished 
all the territory except that before men- 
tioned. That the agency produced 
more business in the new field during 
the first year after the change than it 
had over produced in the old field, is 
proof that its size is not due to large 
territorial limits. 

* * * 


Mr. Norton is a large personal pro- 
ducer, but this fact is not the keynote 
to the success of his agency. An insti- 
tution of this size is not dependent upon 
the amount of business written by any 
one man, even though it be large. An 
unusually good division of labor has 
been introduced into the office, but this 
is only one element in the agency’s 
plans and not the principal one. The 
tendency of too perfect a system is to- 
wards bureaucratic methods, and this 
tendency is one of the things most care- 
fully avoided here. 

What makes the Chicago agency of 
the Northwestern Mutual different from 
so many others is the difference in 
ideals and aims. All agencies have for 
their principal object the production of 
business. If they fail in that they fail 
entirely; but if they succeed in that it 
does not necessarily follow that they 
are entitled to be regarded as success- 
ful agencies in the broader and better 
sense. Many an agency has produced 
a great volume but has done it by 
methods which prevented its being per- 
manent. Others have thrived during 
the life of one man, only to go to 
pieces when his hand no longer was on 
the helm. An agency is not entitled to 
be called a success unless it is produc- 
ing a volume of good business com- 
mensurate with its opportunities, has 
an organization whose permanence and 
efficiency are not dependent upon any 
one man and every man connected with 
it is given the opportunity to make the 
most of himself and to do his best 
work. To have such an agency is Mr. 
Norton’s aim. 

* . * 

Fully realizing that the production of 
business is the principal end, he seeks 
to accomplish it through the building 
up of an organization along lines which 
must result in a large inflow of business 
and at the same time produce the best 
permanent results for all concerned— 
company, general agent and agents. 

Mr. Norton regards his position as in 
the nature of a trusteeship. The com- 
pany has given him a splendid territory 
to cultivate. It is entitled to have that 
field worked to the very best advantage. 
Furthermore it is entitled to have its 
agency plant so developed and directed 
that it would continue to be effective 
regardless of whether C. D. Norton or 
another were general agent at Chicago. 
Mr. Norton, then, aims at an organiza- 
tion which is not dependent upon him 
or his work, one that would continue to 
run without a jolt if he were to die or 
devote part of his time or all of it to 
other interests. This he regards as his 
duty to the company. 

As for the agents he aims at perfect 








equality of opportunity to big and little 
alike to do the best they can for them- 
selves. He wants every man in his of- 
fice to be successful. He cannot afford 
to have it otherwise, as the influence 
upon other men of failures about an 
office is utterly bad. To develop every 
man in the agency to his utmost of effi- 
ciency is really the governing motive in 
the institution and other features are 
auxiliaries. 
* * * ; 

Mr. Norton has sought to surround 
himself with the best aids obtainable in 
conducting his work and carrying out 
his plans. His chief assistants are 
Ralph Hobart, associate general agent; 
John J. Fraher, cashier; J. F. Oates, 
manager of the new work department; 
Franklin Mann, statistician, and C. F. 
Junod, field superintendent. Most of 
these, like Mr. Norton, are college 
men. Each has certain work to do for 
which he is best fitted, and yet there 
are no fast lines drawn dividing the 
work of one from that of another to 
such an extent as to make each strictly 
a specialist in his department. Mr. 
Hobart writes over a million dollars a 
year and in addition helps to train 
agents in practical salesmanship. Mr. 
Fraher performs the usual duties of a 
cashier, in which he is very efficient, 
but he has assistants in training who 
could do the work in a perfectly satis- 
factory way if he were not there. Mr. 
Oates has charge of the training of 
new agents in Chicago in the principles 
of salesmanship, but their training is 
not left to him alone, nor is his atten- 
tion devoted to that work exclusively 
for he writes a large personal business. 
While Mr. Mann devotes most of his 
time to securing and giving out to 
agents information which they need, he 
has other duties to perform in the of- 
fice also. Mr. Junod has charge of the 
agents outside of Cook county, but he 
finds time, in addition to securing and 
training men, to write several hundred 
thousand a year in new business. 

* * 

While the general agent maps out the 
work of the agency and delegates to 
his assistants the handling of the de- 
tails as far as practicable, he does a 
large amount of detail work himself. 
In his handling of the agency he is 
strictly democratic. His private office 
is always open to the agents, and much 
of the success of the men may be at- 
tributed to heart to heart talks they 
have with him. 

When a new agent is secured he is 
given a careful training, and it is the 
constant endeavor to find out what his 
strong and weak points are and to de- 
velop him along the best lines. A man 
comes to the agency and fails and be- 
comes discouraged. The general agent 
takes him in hand and together they 
agree upon a diagnosis of his case. It 
may be laziness that is troubling him; 
if it is, he is given the spur. Maybe 
he is timid about approaching men. In 
that case he is sent out in company with 
some agent who is not wanting in bold- 
ness that he may learn by example. 
Occasionally a man is found who sim- 
ply is not cut out for large city work. 
One man failed badly in Chicago, and 
the general agent took him out in the 
state to a small city and left him there. 
He wrote over three hundred thousand 
his first year in the country and is 
there yet, a successful agent. He had 
been born and bred in the country and 
knew how to approach the people of 
smaller communities but could not 
make a go of it in the city. 

By this study of individual cases and 
giving individual training, a man’s abil- 
ity will be discovered and brought out, 
if he has any in-the line of life insur- 
ance salesmanship. If it is found that 
he has not he’is advised to seek an- 
other occupation for which nature or 
training may have fitted him. 

* * * 

Aside from _ individual attention 
agents in the Chicago office get col- 
lective training. Eyery Monday morn- 
ing an agency meeting or school is 


you want to connect with a company whose 
management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 


policies are sellers, with everything and every- 
body right, address 


United States Annuity é Life Insurance Co. 


Heyworth Building, - - CHICAGO 
YOU HAVE A RIGHT 


to expect your company to furnish you policies to sell that give tothe insured 
a SQUARE DEAL, to wit: A policy with GREATEST possible BENEFITS, 
LEAST possible RESTRICTIONS. 


YOU ALSO HAVE A RIGHT 


to expect for yourse/fa SQUARE DEAL, to wit: A contract with LARGEST 
possible COMPENSATION, LEAST possible RESTRICTIONS. 





We give BOTH to our agents. 


The Lincoln National Life Insurance Company 


OF FORT WAYNE, INDIANA 
ARTHUR F. HALL 
Secretary and Manager 


THEO. F. RUHLAND 
Supt of Agencies 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 
ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 
CAPITAL, $125,000.00 








A Legal Reserve Company 


CLEVELAND LIFE 
INSURANCE COMPANY 


he 








W. S. SHELTON, SECRETARY P. W. WARD, PRESIDENT 


ISSUES ALL FORMS OF POLICIES ON STRICTLY 
NON-PARTICIPATING PLAN 


WILBUR WyYNANT, AGENCY DIRECTOR 


HOME OFFICE: ROCKEFELLER BLDG., CLEVELAND, O. 





Old Colony Life Insurance Company 
Old Colony Building, Chicago 








WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 


W. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 





Old Colony Building, CHICAGO 
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There was no saving from mortality ac- 
count given to the policyholder in calcu- 
lating the dividends due. 

“On these policies issued subsequent to 
June 30, 1904, the same method has been 
followed as in the case of the policies 
mentioned in the preceding paragraph. On 
20-payment life and 20-year endowments, 
however, a saving in mortality has been 
included in the dividend declarations, 
ranging from 20 per cent to 3 per cent in 
the tenth year. After that no mortality 
savings are considered. 


No provision has been made for the 
dividends which have been accumulated 
under deferred dividend contracts of the 
Conservative Life, which, however, will 
not become payable for some years. There 
are only a few (probably fifty) annual div- 
idend policies outstanding, and in these 
cases the dividends are being paid on the 
Pacific Mutual Life basis. 





The following are the new nonpar- 
ticipating rates of the Equitable Life of 
Iowa: 





LIFE 
Age Ordi. 20-Pay. 15-Pay. 10-Pay. 
$23.11 $27.85 $37.57 
23.49 28.30 38.16 
23.89 28.78 38.79 
24.29 29.26 39.43 
24.72 29.75 40.10 
25.17 30.28 40.79 
25.62 30.82 41.50 
26.09 31.38 42.25 
26.60 31.97 43.02 
27.11 32.57 43.82 
27.64 83.20 44.65 
28.21 33.86 45.52 
28.79 34.54 46.41 
29.40 35.25 47.34 
30.04 35.99 48.30 
80.71 36.75 49.30 
$1.41 37.55 50.34 
$2.13 38.39 51.43 
32.90 39.27 62.55 
33.70 40.16 53.70 
$4.55 41.12 54.91 
85.43 42.10 66.15 
36.37 43.15 57.46 
87.36 44.23 58.83 
38.41 45.37 60.24 
39.50 46.56 61.71 
40.68 47.83 63.25 
41.91 49.14 64.84 
43.23 50.54 66.51 
44.64 52.01 68.25 
46.13 53,56 70.07 
47.71 55.19 71.97 
49.41 56.92 73.94 
61.21 58.74 76.01 
63.13 60.66 78.15 
55.20 62.70 80.41 
57.41 64.87 82.76 
59.79 67.18 85.23 
62.33 69.64 87.82 
65.07 72.26 90.55 
68.02 75.06 93.42 
ENDOWMENT 
15-Yr. 20-Yr. 25-Yr. 30-Yr. 
$59.19 $42.56 $32.93 $26.81 
59.24 42.63 33.0 26.91 
59.32 42.71 33.10 27.01 
59.38 42.78 33.18 27.11 
59.44 42.86 33.27 27.22 
9.51 42.94 33.38 27.35 
59.59 43.02 33.48 27.49 
59.67 43.13 33.61 27.64 
59.77 43.23 33.74 27.80 
59.86 43.35 33.88 27.98 
59.96 43.48 34.04 28.17 
60.08 43.62 34.22 28.41 
60.19 43.77 84.40 28.64 
60.33 43.93 84.61 28.92 
60.48 44.12 34.84 29.21 
60.64 44.32 35.10 29.54 
60.81 44.54 35.39 29.90 
61.01 44.79 35.71 30.32 
61.22 45.07 36.06 30.76 
61.46 45.36 36.45 $1.25 
61.72 45.71 36.89 31.80 
62.01 46.07 87.36 32.40 
62.34 46.51 37.90 33.08 
62.70 46.97 38.50 33.82 
63.11 47.50 39.17 34.64 
63.56 48.08 39.89 35.54 
64.08 48.73 40.72 eee 
64.65 49.45 41.62 
65.28 50.26 42.62 
65.99 51.16 43.74 
66.79 52.16 44.96 
67.66 63.27 eo6 
68.62 54.48 
69.71 55.83 
70.89 57.31 
72.20 58.95 ee oe 
73.66 eee 
75.27 eee 
77.05 
79.01 
81.18 








Here is a record of a Northwestern 
Mutual policy for $1,000 on the life of 
A. M. Farnsworth, recently settled as a 
claim at Adrian, Mich.: 

The policy was issued on Dec. 1, 1864, 
on the 10-payment life plan, with divi- 
dends payable annually. The annual 
premium was $45,55, or a total cost for 
ten years of $445.50. Since issuing the 
policy the company has returned to Mr. 








Farnsworth $433.77 in dividends, leav- 
ing a net cost of $21.73 for 43 years’ 
protection and $1,000 in cash at death. 





On July 1, 1907, the National Life of 
Vermont had business as follows: 


Total insurance in force. .$152,533.826 
Insurance on life age 92,603,368 or 60.71% 


E ndowment insurance. 46,989,747 or 30.80% 
Term insurance ........ 12,300,115 or 8.07% 
Reversionary additions. . 116,253 or .08% 
Return premium insurance 624,342 0r .34% 





The New York Life calls its agents’ 
attention to the fact that under new 
annual dividend policies the 5 percent 
,interest on policy loans is not payable 
in advance. The payment of 5 percent 
in advance would be slightly more than 

5 percent on the money. 


NATIONAL LIFE EXPLAINS ITS 
VARIOUS FORMS OF ANNUITIES 


The National Life of Vermont, which 
writes annuities freely, explains its forms 
as follows: 

Life Annuity—In consideration of a sin- 
gle payment, the amount depending on the 
age attained, the company agrees, securing 
its promise by its total outstanding and 
accruing assets, to pay the annuitant a 
fixed, unvarying income yearly, half-year- 
ly, or quarterly, as he or she may elect. 
At age 50 the guaranteed rate on the in- 
vestment for a male life is 7.26 percent; 
at age 60, 9.62 percent; at age 70, 13.89 
percent, and at age 80, 18.98 percent. This 
is a safe, sure way of making money pay 
you the largest possible income as long as 
you live, without care or annoyance to 








you, 

Deferred Life Annuity—The business 
man can provide for himself or a desig- 
nated beneficiary during the days of his 
earning capacity and while his business 
yields an annual profit, by buying a de- 
ferred life annuity. Instead of paying a 
single premium and taking his annuity at 
once, he starts young, pays an annual pre- 
mium of small amount and defers the 
payment of the annuity. At the end of 
the period selected he stops paying and 
the company begins to pay him a yearly 
income during life, thus securing to him 
the largest possible return on his invest- 
ment when he needs it most. 

Temporary Life Annuity.—Occasionally 
it happens that a man desires to provide 
a sure income for a son or daughter dur- 
ing some special period of their education 
—for example, during the years of their 
academic, college and profesional training. 
This is profitably and surely accomplished 
through the temporary life annuity. The 
payment of a Single premium guarantees 
them a fixed income of any sum desired 
and for any period of years, payments ar- 
ranged to suit the convenience of an- 
nuitant. This fixes the child’s chance. 
The educated adult is self-sustaining. 

A Successive Life Annuity—A most 
useful form of the life annuity is that 
form which the National Life has called 
the successive life annuity. It is particu- 
larly applicable to couples of advanced 
years—though useful to all ages. The 
husband or wife (so uncertain is human 
life) may either outlive the other. To 
cover both chances the company agrees to 
pay the annuity to one of the two, or one 
half to each, while both live, and the 
whole amount to the survivor. In other 
words, the life income, in this case, con- 
tinues as a large and constant percent 
rate upon the investment while either 
lives. 

A Survivorship Annuity—This is ad- 
mirably illustrated by the case of a father 
with a son or daughter, for example, age 
10. His child depends upon him for ad- 
vice, education and guidance in life. If 
the father lives the child most likely will 
be taken care of; if he does not live, the 
‘hild’s chance is wholly or largely de- 
stroyed. This form of annuity takes care 
of the child. It calculates his chance of 
outliving the father, and when the latter 
dies, begins to pay the child a life in- 
come, thus supplying the same care which 
the father did in his lifetime. 





“Tt is never too late to be what you 
might have been.” 





INSURANCE COM PAN Y 





We want good men and are 





CENTRAL LIFE 


H. W. JOHNSON, President 





solicitors and prospects alike. 
Let us show you, if you mean business. 


Home Office 


Ottawa Banking & Trust Bldg. 
Ottawa, Illinois 


offering contracts that attract 





SION TI/’I‘1I1I HAO 








yep LIFE INSURANCE COMPANY 

















Insurance in Force December 31st. - 


of the United States of America 


CHICAGO 


ESTABLISHED 1868 





ALBERT M. JOHNSON, President 


ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 


$47,656.411.21 


RECORD Gain in Surplus for Yeer. - - - 80.790.75 
OF 1906 Gainin Assets - - = = = 1,014.011.66 
Excess of Income over Disbursements, 1,028,172.62 


INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 





Incorporated 1851 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 


James W. Hu Lt, President 
HEO. Riz Secretary 
M. Lez, Actuary 
Ropert H. DAVENPORT. Ass’t Sec’ y 
ay I police now issued by the BERKSHIRE give 
insured all the advantage of the perfected 
Non-Forleitece Law of Massachusetts. 
Before insuring your life or rewen C agency, exe 
amine pom new Td contract now being issued by 
the BER 
A. K. Hana, out a1 Ane ent Northern Ohio 
Williamson Bldg .. Cleveland 
Joun A. ae... Bel —_ Southern Ohio 
Carew Bldg., Cincinnati 
WittiaM D. Wyman, gon} Wasbingt for Illinois 
ngton St., Chicago 


THE 


Union Central Life 


Insurance Co. of Cincinnati 
ESTABLISHED 1867 


The Best Company for the Agent 
because its policies are the most profitabie 
for the policy-holder. 


ASSETS, $55,619.517.39 
LIABILITIES, 53,794.524.89 


JESSE R. CLARK, B. P. MARSHALL, 
President Vice-President 


ALLAN WATERS, Sup’t of Agents 








THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. PALMER, President 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Actuary and 
Assistant Secretary 


E. HITCHOOX, Field Manager 


FRANK 
WM. D. MITCHELL, 2nd V. Pres. and Gen’! Counsel 
DR. CHARLES D. PIPER, Med. Director 








first-class, experienced 
Indiana, Iowa, Nebraska, Minnesota, 


but we'll 


territory t insures success, 


159 LA SALLE STREET 





WE WANT AT ONCE 


men as general agents for special territory in Illinois, 
We will not send you into a desert and ex 


ive you the active influence of the 


Our company is young but it is not selling stock to pay expenses—the 
fact is it has no stockholders, but plenty of surplus. 
and the reserve deposited with the State of lilinois, 

We will give you a renewal contract which has no strings attached to 
it and which gives you WHAT YOU THINK YOU GET. 
want to connect yourself with a young, sturdy and aggressive company, 
where the hustler is at a premium, address 


SCANDIA LIFE INSURANCE COMPANY 


Michigan and Pennsylvania. 


t t k pond lilies, 
Sit wea 


All policies registered 


If you 


CHICAGO, ILLINOIS 
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IN LIFE INSURANCE CIRCLES 


PEORIA LIFE GETS A CHARTER 








Assessment Association to be Reorgan- 
ized as Legal Reserve Com- 
pany with $100,000 Capital 





The Peoria Life Insurance Company, 
a legal reserve company with $100,000 
capital and $50,000 surplus, has been 
chartered to succeed the Peoria Life 
Association, an assessment company, 
which has been in operation for several 
years. The headquarters will remain in 
Peoria, Ill. The stock has been sold 
in small amounts in many places in 
Illinois, the intention being to interest 
as many people as possible in the com- 
pany. Among the incorporators are 
President E. J. Case, Secretary Warren 
Sutliff and General Manager G. E 
Van Fleet, of the old association. The 
other incorporators are George C. 
Clark, E. N. Woodruff, Emmet C. May, 
J. B. Wolfenbarger, G. W. Parker and 
R. A. Schriver. 

The Peoria Life Association, which 
will be taken over, has been doing quite 
a large business. Last year it wrote 
over $2,000,000 and had over $3,000,000 
in force at the end of the year. Its 
total income last year was $47,601 and 
its admitted assets Dec. 31, were $13,- 
755. 





CANNOT DELIVER THE GOODS 





Provident Savings Life Deal Falls Down 
and Control Reverts to the 
Old Owners 





The deal whereby the Provident Sav- 
ings Life was to pass over to a Phila- 
delphia syndicate headed by John J. 
Coyle and interests connected with the 
Pennsylvania Mutual Life, has fallen 
through inasmuch as ‘E. R. and O. F. 
Thomas were not able to deliver the 
stock to the Philadelphia parties. It is 
understood that the stock was put up as 
collateral and during the financial flurry 
which involved the Thomases, they 
were not able to complete the transac- 
tion. T. L. Woodruff, president of the 
Provident Savings, who had retired in 
favor of George J. Elliott, who repre- 
sented the new interests, acted as 
peacemaker in the settlement of the 
differences. It is stated that Mr. Wood- 
ruff will not continue as president, but 
the control of the company reverts to 
the owners, who were unable to deliver 
the goods to the Philadelphia parties. 
It is understood that the Philadelphia 
syndicate was paid $100,000 by Mr. 
Woodruff, with an agreement that its 
notes of $1,000,000 would be returned 
to it and all expenses incurred would 
be made good. 

On Oct. 5, the Philadelphia syndicate 
paid $100,000 in cash and gave notes to 
the amount of $1,000,000 for 1,056 shares 
of Provident Savings stock and $1,000,- 
000 worth of bonds of an ice company. 
The Philadelphia people did not want 
the ice company, but the Thomases re- 
fused to sell the Provident Savings un- 
less the ice bonds were included as a 
part of the deal. Since that time the 
Philadelphia syndicate has been en- 
deavoring to get possession of the stock 
and bonds. They were supposed to 
have been delivered on the day the 
agreement was signed. The Thomases 
declared that they were put up as col- 
lateral for loans and they could not get 
possession of them until the loans were 
paid. It was for the purpose of enabl- 
ing the Thomases to settle these loans 
that the syndicate handed over the 
$100,000 in cash and $1,000,000 in notes. 
Although the Thomases accepted the 
cash and discounted some of the notes 
the securities were not transferred to 
the syndicate. 

Mr. Woodruff gave out a statement in 
which he said that the management of 
the Provident Savings will be vested in 





a board of directors and a finance com- 
mittee, every man of whom will be sat- 
isfactory to the state departments and 
the policyholders. 





Notice as to Term Policies 

The New York Life will not here- 
after issue five or ten year renewable 
term policies where the insured is less 
than 21 years of age. Five year term 
policies will not be issued where the in- 
sured is over 55 years of age, nor will 
ten year term policies be issued where 
the insured is over 50 years of age. 





DISCUSS POLICY CONDITIONS 





Actuaries of the Life Companies Take 
Up the Recent Legislation in 
Many States. 





Actuaries representing practically all 
of the large legal reserve life companies 
of the country, met in the rooms of the 
Actuarial Society of America, in New 
York City, last week and discussed the 
general subject of policy conditions as 
required by recently enacted legislation 
in Illinois, Minnesota, North Dakota, 
Tennessee, New Jersey, Colorado and 
Michigan. The statutes fix the mini- 
mum loan values a company may pay; 
minimum paid-up values, extended in- 
surance and the like, and also decree 
that the entire agreement between in- 
surer and insured must be embodied in 
the policy contract. It was the con- 
sensus of actuarial opinion that the re- 
quirements of the different states, which 
are similar in substance, though differ- 
ing somewhat in verbiage, could easily 
be incorporated in one policy, thereby 
obviating the confusion and expense 
incident to the issuance of separate 
contract form for each commonwealth. 
In all of the states above named, ex- 
cept North Dakota, the new legislation 
becomes effective January 1. In North 
Dakota it was supposed to become op- 
erative immediately after being enacted, 
but the insurance commissioner of the 
state recognizing the inequity of such 
a course, has in his discretion post- 
poned enforcement until the beginning 
of the new year. 





Some Criticism is Made 

While commending the Fraternal 
Union of America, a Denver concern, 
in most respects, the Colorado depart- 
ment says: “The expense ratio is high. 
The officers stated that efforts to con- 
centrate the business were being made 
and to reduce expenses wherever pos- 
sible. The practice of scaling, in the 
policy, the first and second year’s death 
benefits, as practised by this and some 
other fraternal orders, is unfair and 
should be discontinued. To pay the 
full face of the policy to some and to 
deny it to others paying the same rates 
is unjust discrimination and it is to be 
hoped that the governing body will 
correct this wrong at the first oppor- 
tunity.” 





Must Show Entire Contract 

Commissioner Barry, of Michigan, 
has notified all fraternal beneficiary so- 
cieties, burial benefit associations, coop- 
erative life companies and all cooper- 
ative accident companies that incorpo- 
rate a natural death benefit that are 
transacting business in Michigan, that 
after January 1, 1908, their policies will 
have to contain the entire contract be- 
tween the parties and the constitution, 
by-laws, rules or application can not be 
made part of the contract unless they 
are endorsed upon or attached to the 
policy. 

These requirements are laid down in 
Act 180 of the Public Acts of 1907 for 
“any life insurance corporation doing 
business within the state.” Attorney- 
General Bird has given an opinion on 
the act in which he says: 

The fraternal beneficiary act seems to provide 
for a voluntary association of individuals to 
conduct business under it. It is my understand- 


ing, however, that all fraternal beneficiary so- 
cieties doing business in this state are incor- 


porated. Act 180, Public Acts of 1907, applies 
to policies issued by any life insurance corpora- 
tion doing business within the state. It is clearly 
settled by the case of Citizens Ins. Co. vs. 
Com’r of Ins., 128 Mich., 85, that mutual bene- 
fit societies and fraternal beneficiary associations 
are life insurance organizations, and being so, 
if they are incorporated, they must come within 
the provisions of Act 180, Public Acts of 1907. 





Can Not Use the Clause 
The Minnesota insurance department 
has ruled that life insurance policies 


may not contain a total and permanent 
disability clause. 





Has Run Its Little Race 

The Capitol Life of Indianapolis, af- 
ter a brief and somewhat meteoric ca- 
reer, has passed out. Its business goes 
to the United States Annuity & Life 
of Chicago. It was organized last May, 
the moving spirit being William Santa- 
man, who hailed from Chicago. Asso- 
ciated with Santaman were John D. 
Hartsock, S. K. Ruick and others. The 
president, Hartsock, and medical direc- 
ter, Hartsock, Jr., withdrew during the 
summer. Santaman, who disappeared 
about four weeks ago, is alleged to have 
cashed a check for $200 the signatures 
to which were forged and a warrant is 
out for his arrest. One of Santaman’s 
plans was to interest newspaper pub- 
lishers to combine a year’s subscription 
and a policy in the company for a stated 
amount. He hoped to get considerable 
advertising for the company in this 
manner. The company had 215 policy 
holders, 15 more than required to get 
a charter. The disappearance of the 
promoter, followed closely by the 
necessity of paying a death claim of 
$700 and depositing $1,000 with the 





“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 
When better Accident and Health policies can 
be written, we will write them. 


ood Contracts in Good Territory to Good Men, 
Producers address 


H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill, 


state department in accordance with the 
law, caused the officers to take steps to 
get out of the insurance business. 


ASSERTS LOANS ARE SECURED 








General Solicitor of the Mutual Life 
Tells About Transactions That 
Were Criticised 





Regarding certain questions asked by 
M. C. Fleming in the insurance depart- 
ment inquisition, at Albany, in which 
by inference some of the Mutual Life 
loans were critised, General Solicitor 
James ‘McKeen, of the Mutual, wrote 
Superintendent Kelsey, of New York, 
as follows, in part: : 

I beg to assure oo that I am unable to dis- 
cover anything whatsoever warranting any such 
assumptions or intimations in these various ques 
tions put to yourself. It is quite true that sev- 
eral loans amounting in the aggregate to several 
millions of dollars have been made to the Lllinois 
Central railroad and some of these loans have, 
from time to time, been renewed. All these 
loans were upon ample collateral. They were all 
unanimously authorized by the finance committee 
of the company. The rates of interest were ad- 
vantageous. similar loan was made during 
the year to the Southern Pacific Company, also 
amply secured and at a favorable interest rate. 
The failure on the part of the company to avail 
itself of an opportunity to make advantageous 
loans of this description might have been the 
subject of proper criticism by those interested in 
the company’s welfare. 

That these loans had anything whatever to do 
with the recent controversy as to the control of 
the Illinois Central railroad or anything. what- 
ever to do with the promotion of Mr, Harriman’s 
personal interest or the personal interests of any 
one connected with the Mutual Life, is abso 
lutely unwarranted. ; 

Another loan which is made the subject of 
wrongful presumption or intimation in the ques- 
tions reported is a loan of $1,600,000, made to 
the Northern New York Development Company 
This loan was originally made by the Mutual 
Life, Nov. 12, 1906. It was sald, off but was 





renewed June 7, 1907, for a year at 6 percent. 
On this loan the principal and interest is guar- 
anteed by the Delaware & Hudson Canal Com- 
pany. It is secured by $1,920,000—in Hudson 
Valley consolidated 5 per cent bonds. And, as 
is very well known, the Hudson Valley railroad 
some time ago passed into the control of the 
Delaware & Hudson Canal Company. Its net 
earnings under present management are very 
largely in excess of the interest on these bonds. 
These bonds have been sold in large numbers at 
figures ranging above par. There would not be 
the slightest difficulty even at the present time 
in disposing of all these bonds at prices largely 


exceeding the Mutual Life’s loan. At the time 
this loan was made and at the time it was re- 
newed it was not only made upon ample ade- 


quate security, but there was the super-added 
guarantee of the Delaware & Hudson Canal Com- 
pany. 

Apparently the only criticism made upon this 
loan last mentioned is that the bonds held as col- 
lateral are not actively dealt in in the stock 
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950 First National Bank Bldg. 


Only One Company Has 


1. The most liberal policy contract. 

2. The greatest amount of security 
behind it. 

3. The best commission and con- 
tract for the agent. 


We want a district manager in every center 
where we have no branch office. Attractive terms 
and non-forfeitable renewals to good men, 

Write at once, 


FRANKLIN W. GANSE, 





Vice-Pres, and Director of Agencies 
/The Columbian National Life 


Insurance Company 
176 Federal Street, Boston, Mass. 





THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


With the standard policies and the safe-guards established by the law of New York—the most 


resources—greater by many millions than those of any other company 
in the world—now closely invested in the most profitable securities consistent wii 


ety, 


by few and excelled by none, maintains its place io 


The best dividend-paying company, 
The best company for policy-holders, 


Apply for agency to 
GEORGE T. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS. CO. OF NEW YORE 
34 Nessay Street, New York, N. ¥ 
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exchange and not there quoted day by day. I 
am very sure that you yourself would not re- 
gard this as just ground for criticism. 





Kingsley to Be in St. Louis 

President Darwin P. Kingsley, of the 
New York Life, and Vice President 
Thomas A. Buckner will visit St. Louis 
Noy. 25. Mr. Kingsley will make a 
public address to policyholders and 
agents of the company. 

Vice President Buckner will speak at 
the meeting and David R. Francis, who 
is a director in the New York Life, has 
also been engaged to make an address 
on the relations of the company to its 
policyholders and the business inter- 
ests of the southwest. The meeting 
will bring a number of out-of-town 
agents of the company to St. Louis and 
will be a gathering of importance for 
the agency force. 





Bolling Goes With National U. S. A. 
S. C. Bolling, formerly superintend- 
ent of agents at the head office of the 
Equitable Life of New York, who re- 
cently was appointed manager of the 
Prudential for Chicago and northern 
Illinois, has taken the general agency 
of the National Life, U. S. A., for cen- 
tral and eastern Tennessee, Georgia, 
Alabama and all of Mississippi except 
seven counties. He will direct the field 
. from the home office in Chicago. Mr. 
Bolling left the Prudential because of 
the recent New York ruling to the ef- 
fect that the general agent could not 
pay higher commission to subagents 
than he himself received or exceed the 
Armstrong first year commission. 





Cited Before Wisconsin Department 

The Federal Life has been cited to 
appear before the Wisconsin depart- 
ment Nov. 8 to show cause why its li- 
cense should not be revoked. The de- 
partment claims to have information 
that it is issuing a special board con- 
tract, which the Wisconsin supreme 
court has held to be illegal. 





Goes on 3 Percent Basis 

The Home Life will go on the 3 per 
cent reserve basis on Jan. 1. Its new 
rates are in the hands of agents. All 
the values have been correspondingly 
increased. The values, therefore, are 
more liberal than are required by the 
laws of New York or any other state. 





May Lose Heavily 

The Modern Woodmen of America 
stand to lose heavily by the specula- 
tions of Frank Crocker, cashier of the 
First National Bank, of Chariton, Iowa, 
who killed himself last week. At one 
time the deceased was national treas- 
urer of the order and at the time of his 
death was an assistant. He had bor- 
rowed $350,000 from the lodge and, it is 
believed, that this sum was lost by 
speculation, together with the balance 
of his fortune. The directors of the 
bank deny that the amount is a liability 
against the bank and say it was a per- 
sonal loan. The directors of the Wood- 
men have gone to Chariton with their 
counsel. 





May Go On “Nonpar” Basis 

Several of the Des Moines stock life 
companies are considering the advisa- 
bility of going on an exclusive nonpar- 
ticipating basis after Jan. 1. None of 
them has definitely decided the matter, 
but probably will do so within a short 
time. Nearly all have been writing con- 
siderable nonparticipating business dur- 
ing the past few years and, in some in- 
stances, this class of policies has com- 
posed 75 percent of the total business. 





Northwestern Mutual’s Statement 

Considerable confusion has arisen 
through an error, first made in some 
Milwaukee papers, in the financial state- 
ment of the Northwestern Mutual Life 
for the first nine months of the year. 

The total assets, with bonds valued 





as in the last annual statement, were 
$232,579,483 at Oct. 1, as against $218,- 
936,877 at the same date last year and 
$221,101,714 Jan. 1. 

During the year Oct. 1, 1906-1907, the 
company decreased its cash in banks 
$1,324,740, United States bonds $6,000, 
other bonds $1,711,472, real estate $539,- 
877 and increased its loans on bonds 
and mortgage $12,174,092 and loans on 
policies $4,688,725. The company had 
$25,518,970 loaned on its own policies 
on Oct. 1. 


LIFE NOTES 


The New York Life wrote over $16,000,000 of 
new business in October. 


E, H. Bisset, city manager of the Canada 
Life, in Toronto, has been appointed manager 
for Detroit. 


The Loyal Americans, a fraternal of Spring- 
field, Ill., is preparing to move its headquarters 
to Indianapolis. 


The Philadelphia Life has closed its Chicago 
office, the manager, D. J. Sweeney, having re- 
tired from its service. 


W. J. Clements, formerly manager of the Fi- 
delity Mutual Life at Indianapolis, has joined 
the forces of the Majestic. 


E. A. Wettergren, formerly with the Register 
Gazette of Rockford, Ill., has gone with the 
Northern Life of Chicago there. 

H. C. Hansen, district agent of the Penn Mu- 
tual Life for eastern Kansas, has moved his 
headquarters from Severance to Atchison. 


The New York general agency of the North- 
western Mutual wrote in paid for business 
during the first nine months $9,667,816. 

Complaint has been made to Commissioner Love 
of Texas that the Central Life of Ft. Scott, 
Kans., is operating in that state without a 
license. 


The Missouri State Life wrote $803,000 new 
business during October. This brings the com- 
pany’s total for the year to Nov. 1 up to $8,- 
250,000. 

W. A. Rinker, formerly general agent of the 
Reserve Loan Life for Georgia, has been ap- 
pointed southern ~ teens of agencies of 
the Indiana National. 


J. B. Sells has retired as president of the Pio- 


neer Life of Indiana to become general agent of 
the Security Life of Chicago, having his head- 
quarters in Indianapolis. 

Otto Cisky has resigned as assistant superin- 
tendent of public works at Port Huron, Mich., 
to take charge of the Sun Life’s business in 
Port Huron. 


The receiver of the Pioneer Life Association 
of Davenport, Iowa, reports $467.60 in bank, 64 
cents in the office and the office furniture and 
fixtures as assets, and $2,733.27 in liabilities. 


J. E. Waker, who has been with the Metro- 
politan Life at Holland, Mich., for nearly a 
year, has resigned to accept a position with 
the Illinois Life. He retains Holland as his 
headquarters. 


Dr. W. R. Gillette, former vice-president of 
the Mutual Life of New York, who was con- 
victed of perjury and has been in the Tombs in 
New York, has been released on bail on a cer- 
tificate of reasonable doubt. 


The Missouri department, assisted by the Kan- 
sas department, will make an examination this 
week of the Great Western Life of Kansas City. 
It is probable that the Wisconsin department 
will also participate, 
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The attorney-general of New York has ruled 
that life companies of that state can deviate 
from the standard policy of New York in other 
states, provided that any change be not incon- 
sistent with the New York statutes. 


Elmer H. Dearth, former Minnesota insur- 
ance commissioner, who was indicted on a charge 
of having accepted a bribe from W. F. Bechtel, 
former president of Northwestern National Life, 
was acquitted last week. This was the second 
trial, the first having resulted in a disagree- 
ment. 





Travelers Agents’ Meetings 

S. R. McBurney and H. A. Giddings, 
superintendents of agencies of the Trav- 
elers, have been making a tour through 
the central and western states, holding 
conventions of local agents at numer- 
ous important points. Meetings have 
been held during the past two weeks at 
Indianapolis, Chicago, Milwaukee, Des 
Moines, Denver and St. Louis. 

These agents’ meetings are part of 
the Travelers’ well-developed system of 
cooperation between its agents and 
home office officials and are an exten- 
sion of the convention plan, which has 
been followed by the company during 
the past five years. The meetings at 
the various points which were called by 
the local managers were addressed by 
the superintendents of agencies, and 
matters relating to all lines written by 
the Travelers and Travelers Indemnity 
were discussed. The attendance at 
many of the meetings was very large. 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 


Liability, B , Personal Accident and H s 
Fidelity and ; also the Hy —| 
Automobile y Policy issued. 


Special inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 


“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, OLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws, 


$200,000 Doposited with Insurance Commissioner 





National Casualty Co. 


Oapnital $100,000.00 
Assets Over 150,000.00 


Has Destrable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 
Address 


MAJESTIC BLDG., - DETROIT, MICH. 


ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFFICE; 
184 La Salle St., Chicago 513 Hanover Bank Bigg. 


FRED M. BLOUNT, President 
ALBERT J. HOPKINS, Vice-Prest. 
H. W. WATKINS, Secretary 
E. A. EVANS, Treasurer 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota, Wiscon- 
sin, Ohio, Nebraska, Iowa, Missouri, 
Michigan, Pennsylvania, Indiana and 
Kentucky. Its bonds insure. Its rates 
and cervice are satisfactory. 


Correspondence and Applications Solicited 








volume you can 
me personally. 


THE PENNSYLVANIA 


FOR THE MAN 
who can produce and HOLD a good 


volume of Casualty Business (Personal 
Accident and Health) I have a sur- 
prisingly good proposition. Corres- 
pondence confidential. Write stating 


promise. Address 


M. G. NICHOLS, Vice Pres. 


CASUALTY COMPANY 


483 SPRUCE STREET, SCRANTON, PA. 
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LONDON GUARANTEE AND ACCIDENT C0., Ltd., ENGLAND.. 
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ASG Genl, Agt., Michigan 


Majestic Bldg., Detroit 





™ FRANKFORT 


United States Department -~ - 


Of Frankfort-on-the-Main, Germany Bd 


Marine, Accident in S. Co. 


and Plate Glass 
Established 1865 


- 100 William St, New York, N. Y. 





and Industrial Accident. 


Debosited with Insurance Departments in the 
United States for protection of Policyholders 


Em rs and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Teams, Burglary, Individual Accident and Health 


$600.000.00 





M. J. GROGAN, Resident toe Cook Coun’ 





Agents Wanted For 


Branch, National Life Bldg., Chicago, Ill. . 
. M, RO. S, Resident Sec’y Ohio, New England Bidg., Cleveland, Ohio 


Unoccupied Territory 
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AMONG CASUALTY AGENTS 


UNITED SURETY’S NEW FORMS 











Baltimore Company Has Issued An At- 
tractive Line of Accident and 
Disability Policies 





The United Surety has just placed in 
the hands of its agents the new policy 
forms and literature for its personal 
accident and health department. One 
point in which these policies vary from 
those of other companies is that the 
combination accident, full disability and 
limited disability policies contain a pro- 
vision that if the policy is kept in force 
for twenty years without recovery un- 
der it by the assured or beneficiary, the 
company will issue a paid-up policy fog. 
half the amount of the original policy 
to cover the assured until he is 65 years 
old. The principal policies are as fol- 
lows: 

“Star Combination Accident”—$5,000- 
$10,000; rates, A special $25, preferred 
$30, ordinary $#2.50; weekly indemnity 
$25 ($50 for travel accidents) for total 
disability, 25 to 75 percent for partial 
disability. 

“Star Full Disability’—$5,000-$10,000 
form: same accident indemnities as 
foregoing; $25 a week for sickness con- 
fining to the house, for not over six 
months, and for not over two weeks’ 
convalescence; rates, A special and pre- 
ferred classes $60 for ages 18-50, $70 
for ages 51-60, ordinary, $77 for ages 
18-50, $87.50 for ages 51-60. 

“Star Limited Disability’—Same gen- 
eral features as foregoing, but covers 
only a limited list of diseases. The rate 
for A special and preferred classes is 
$35 and for ordinary risks $52,50. 

“Star Accumulative Life and Limb’— 
$5,000-$10,000 form, covering only acci- 
dental death or less of limb or sight. 
Only A special and preferred risks are 
written under this form and the rate is 
$15. The policy pays full indemnity 
for loss of life by sunstroke, freezing, 
hydrophobia and involuntary inhaling 
of gas, pays surgeon’s fees up to $100 
for amputations and provides for iden- 
tification. 

“Star Special Accident”—The $5,000 
form pays $7,000 for death or dismem- 
berment by travel, burning building, 
elevator, cyclone or tornado accidents. 
The rate for this form is $20 for A 
special, $25 for preferred and $37.50 for 
ordinary risks. 





Question Over Official Bond 

An ordinance has been introduced in 
the Indianapolis city council to limit 
the bond of the city treasurer to $300,- 
000 for the years 1908 and 1909. It is 
contended that the public depository 
act passed by the last legislature, 
whereby treasurers have to deposit 
funds collected in the banks every day, 
does not make necessary so large a 
bond. The cities and towns act, how- 
ever, says treasurers’ bonds shall not 
be less than one-half the estimated 
amount of all taxes to be levied and 
collected for municipal purposes. This 
would make necessary in Indianapolis 
2 bond of $800,000 for the city treas- 
urer. The bond given by the present 
treasurer for the years 1906 and 1907 is 
$610,000. It is contended the new ordi- 
nance will be in violation of the state 
aw. 





Praises London Guarantee 

Commissioner Ritenhouse, of Colo- 
rado, says in his current bulletin re- 
garding the London Guarantee: “This 
company was examined for the Colo- 
rado department by Consulting Actu- 
ary S. H. Wolfe, of New York. The 
last previous technical examination was 
made in 1899. This company does a 
large business in Colorado. Its finan- 
cial condition was found to be excel- 
lent, its treatment of the public fair and 
its business methods generally to be 





commended. Owing to the lack of a 
uniform standard for determining the 
unpaid loss liability on liability claims, 
it was important to know that the 
proper amount of reserves was main- 
tained. The examination showed that 
larger reserves were maintained than 
required by any state having a law 
upon the subject.” 


Dr. Keelor With Empire State 

Dr. R. S. Keelor, who has just re- 
signed as secretary of the Philadelphia 
Casualty, has been elected fourth vice- 
president of the Empire State Surety, 
and will assume his new position about 
the middle of December. He will have 
supervision over the casualty depart- 
ment, giving special attention to the 
liability business. Dr. Keelor is recog- 
nized as one of the experienced, con- 
servative men in his line. 








Boggs Goes To New Company 

John M. Boggs has resigned as vice- 
president and agency manager of the 
Philadelphia Casualty to accept the 
presidency of the Franklin Casualty 
Company, which is being organized in 
Philadelphia. Mr. Boggs has long 
been head of the agency department of 
the Philadelphia Casualty and in that 
capacity probably was better known in 
the field than any of its other officers. 
It has been rumored for several weeks 
that he was about to leave the com- 
pany. 





Bonding Companies Decline It 

The Hudson Engineering & Con- 
tracting Company of New York, which 
has a contract for boring artesian wells 
for the city of Columbus, Ga., has been 
unable to find a surety company which 
will issue a bond guaranteeing that the 
wells will furnish a flow of a million 
gallons of water a day for a year fol- 
lowing their completion. The city has 
consented to take the engineering com- 
pany’s own bond, but it is a question 
whether it will assume such a liability. 





New Ohio Company Starts 

The Ohio Casualty, of Columbus, O., 
which has been organized mainly 
through the efforts of Tod B. Galloway, 
has completed its organization by the 
election of the following directors and 
officers: 

Directors—W. D. Brickell, J. W.' Wilson and 
Frank R. Shinn, Columbus; W. N. Aderman, 
Athens; Tod B. Galloway, Columbus; D. B. Bun- 
dy, Middletown; O. R. Farrar, S. D. Hutchins 


and J. W. Cassingham, Coshocton; W. U. C 


ole, 
Columbus; F. H. err, Steubenville; John R. 


Horst, C. E. Richards and Al. G. Field, Colum- 
bus, and W. G. Lee, of Cleveland. 

President—W. D. Brickell. 

Vice-president and general manager—O. R. 
Farrar. 

Secretary—Tod B. Galloway. 

Treasurer—F. R. inn. 

Medical director—Dr. W. U. Cole. 

President Brickell was formerly own- 
er of the Columbus Dispatch, and is 
largely interested in Columbus busi- 
ness concerns. Treasurer Shinn is 
cashier of the Citizens’ Savings Bank. 
Mr. Cassingham, of Coshocton, was 
formerly member of Congress from the 
Seventeenth Ohio district. 

The company has opened general of- 
fices in the sixth floor of the Ruggery 
building. 





New Company at Denver 

A. W. Buell, a prominent Denver 
contractor, has been elected president 
of the newly organized German Ameri- 
can Indemnity Company, of Denver. 
The new company expects to build up a 
big accident insurance business in Col- 
orado. 





General Accident’s New Plans 

The General Accident of Scotland has 
begun issuing weekly payment disability 
policies in some of the larger cities as 
an experiment. The minimum premium 
is 10 cents a week, which gives $4 a 
week indemnity and $250 accident death 
benefits for the preferred class. Other 
classes have benefits as follows: $2.75— 
$150, $2.40—$100, $2—$50. Premiums 





are taken in multiples of five above 10 
cents. The age limit is 45. 

The General has put on sale at rail- 
road and steamship offices monthly pay- 
ment policies without the policy fee. 
To preferred risks the death indemnity 
is $500, monthly indemnity, $50. To 
class 2 the indemnities are $250—$35; 
to class 3, $100—$20. Triple indemnity 
is paid for travel accidents. These poli- 
cies will also be sold by the regular 
agents of the company. 





Here is a Queer Case 

It is reported that the liability in- 
surance on the new Hotel Ponchar- 
train, at Detroit, was written by a lo- 
cal company at a great cut. The busi- 
ness was so desirable that representa- 
tives of eastern companies were sent to 
Detroit to get it and the rates were 
made so low that the hotel people 
were afraid to accept the policies, 
hence gave the business to the local 
company at a much higher rate than 
that quoted by the outside companies. 





Charged With Misuse of Mails 

A. A. Bratton, secretary of the Fed- 
eral Indemnity and Identity Company 
of Columbus, Ohio, has been held to 
the United States grand jury on the 
charge of using the mails to defraud. 
Evidence taken was to the effect that 
Bratton agreed to secure agency li- 
censes for agents from the insurance 
departments in the states where they 
worked, but that he failed to do so. It 
is also claimed that he refused to take 
back unsold policies, after agreeing to 
do so. O. E. Hedges, vice-president of 
the company, was discharged, as he 
knew nothing about the business, but 
held office simply to complete the legal 
organization. 





Developing Outside Territory 

C. B. Gould, district manager of the 
Federal Union Surety, with headquar- 
ters in Chicago, is now developing the 
outside field in his territory and ap- 
pointing agents in northern Illinois, 
Iowa, Minnesota and the Dakotas. The 
company has not been established to 
any extent in these states and Mr. 
Gould is, therefore, forming connec- 
tions throughout the field. 





CASUALTY NOTES 


Authority has been given the Aetna Accident 
& Liability to transact business in Iowa. 

C. M. Brown has been elected vice-president of 
the Philadelphia Casualty to succeed John M. 
Boggs, who has just resigned. 


_C. W. Talmage, general agent of the Na- 
tional Accident of New York, has established 
state headquarters at El Reno, Okla. 


D. M. Martin & Co. of Omaha have been ap- 
pointed general agents of the General Accident 
of Perth for Nebraska and western Iowa. 


The Frankfort Marine recently deposited $50,- 
000 more with the New York department, bring- 
ing its American deposits up to to $600,000, 

The American Assurance has opened its fourth 
branch office in Chicago, the latest being at 164 
East North avenue, with E. O. F. Talke as man- 
ager. 

The Pacific Mutual has opened a branch of 
its monthly industrial department in the Y. M. 
C. A. building at Chicago, of which George 
Stauch is in charge. 

George W. Smith, Jr., has resigned as man- 
ager of the liability department of the Empire 
State Surety to become general manager of the 
Atlantic Casualty of Philadelphia. 


Gvilford A. Deitch, the well known insurance 
lawyer of Indianapolis, will address the In- 
dianapolis Society of Casualty Underwriters at 
the monthly meeting, Nov. 11, on accident pol- 
icy contracts. 


The Bankers’ Mutual Casualty of Minneapo- 
lis, which on examination as of Sept. 30 showed 
a deficit of $240.03, now has a surplus of 
$259.97, as the officers have deposited $500 to 
the credit of the company. 


A test case is being tried a tLouisville against 
the Continental Casualty, which claims A. C 
Semple, the assured, died from the rupture of 
a blood vessel caused by disease. The estate 
claimed it was due to the assured’s struggle with 
an unruly horse. 

The Security Casualty of Indianapolis ex- 
pects to receive in a few days from the printer 
the policies to be used in the commercial branch 
of its personal accident department. Wm. H. 
Schrader, formerly state agent for the Pacific 
Mutual Life, will manage this department. 

The Federal Casualty of Detroit recently 
reinsured the Universal Indemnity of Syracuse, 
N. Y. It has now notified the reinsured policy- 
holders that the losses have been so excessive 
as to show that the rates were inadequate, and 





so the risks are canceled. Those policies that 
are not canceled are weeres to be transferred 
for new policies in the Federal. 


DEDICATE NEW CLUB ROOMS 
(CONTINUED FROM PAGE 1) 
the rear. The decorations are red mat, 
plate or stein rail with blue above, and 
picture rail, with a border of-a beauti- 
ful shade of cream or yellow and on 
this in fine, artistic painting, are pic- 
tures of blue geese. This goes all 
around the room. The floors are 
parquet, of a very beautiful pattern. 
The combination of the colors and 
the finishing of the woodwork, 
which is in flemish oak, with the side 
and center electric lights, with beauti- 
ful large Turkish rugs, and small pieces, 
the new furniture being of the mission 
character in flemish oak, tastily ar- 
ranged around the room, make a very 
beautiful and comfortable home for the 
Minnesota Blue Goose. There are ta- 
bles and settees, and pictures which 
have been contributed through the in- 
fluence of Mr. Stafford, chairman of the 

entertainment committee. 





Will Organize Grand Nest 
A special meeting has been called for 
Nov. 16, in Chicago, to establish a grand 
nest of the Blue Goose and elect grand 
officers. Three delegates are to be sent 
from each nest and the organization 
will be perfected by them. 


Indiana Nest’s Election 

The Indiana Nest of the Blue Goose 
held its annual meeting Nov. 4, and 
elected the following officers: 

Most Loyal Gander—Gus M. Wise, Agricul- 
tural. 

Supervisor of the Flock—B. J. Gilmore, Gee- 
man American. 

Custodian of the Goslings—Jesse O. Gable, 
Spring Garden. : : 

Wielder of the Goose Quill—W. B. Tobias, 
Citizens, Mo. ’ 

Keeper of the Golden Goose Egg—Irving Wil- 
liams, Rough Notes. 

Guardian of the Nest—Robert G. McCullough, 
Franklin, 

Five innocent and wandering Gos- 
lings were taken for their first swim: 
Charles A. Kelly, St. Paul; Ralph Tay- 
lor, Western Reserve; F. A. Gantert, 
Western and British America; L. ‘ 
Grupe, Northern; Thomas E. Snyder, 
Aetna. 


PERSONS IN THE BUSINESS 


(CONTINUED FROM PAGE 8) 
Canadian superintendent for the Ger- 
man American with headquarters in 
Toronto. Mr. Moore is a former Chi- 
cagoan, having been chief clerk in Man- 
ager J. A. Kelsey’s department of the 
Aachen & Munich when it was located 
in Chicago. Before that he was an 
examiner in the western office of thé 
Royal. 

S. H. Quackenbush, general agent of 
the Aachen & Munich for Pennsylvania, 
Maryland, Delaware and New Jersey, 
succeeds Mr. Moore. 





F. W. Lee, who was connected with 
the New Hampshire Fire in the western 
field for twenty years, but who quit the 
business a few years ago, now is con- 
templating returning to his old calling. 


W. B. McIntyre, former compact 
manager at Rock Island, Ill, has been 
made private secretary to John Wey- 
erhauser, whose father, Fred Weyer- 
hauser, is reputed to be the richest man 
in the country. He owns thousands of 
acres of timber lands, the value of 
which can only be roughly estimated. 

Underwriters will expect “Mac” to 
carry the gospel of hope, optimism and 
good cheer even to the haunts of Croe- 
sus. 





The Kentucky court of appeals has upheld the 
decision of the Louisville courts that the sole 
agency rule of the Louisville board is illegal and 
in restraint of trade. Charles Thurston Johnsos 
was forced to take the second agency of a com- 
pany by the retirement of one of his two com- 
anies, and the board threatened to expe! him. 
Fe sued for an injunction and secured it. Me. 
Johnson made a strong point of the fact that, 
while the rule forbade members taking anything 
but the sole agency of any new company enter- 
in~ the state, all second and third agencics ia 
force when the rule was adopted were continued. 
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IN ILLINOIS AND WISCONSIN 


REPORTS ON ILLINOIS TOWNS 








Regular Electrical Inspector With Full 
Power Needed at Ottawa—Im- 
provements at Marseilles 





Ottawa, Ill, seems to be suffering 
from the want of a disinterested person 
capable of acting as electrical inspect- 
or, but it is hoped to remedy this de- 
fect. The old inspector was satisfac- 
tory, but for six years he has been con- 
nected with the local lighting company, 
which does interior wiring, and he has 
thus been unable to pass upon work of 
competitors. More hazardous defects 
are eliminated, however, before the cur- 
rent is turned on and old wiring is 
overhauled when extensions are made. 
About 90 per cent of the wiring in the 
business district is regarded as reason- 
ably safe. 

At Marseilles, Ill, the standard for 
wiring is reported rather poor, but the 
lighting company is doing all it can 
to improve it. The worst work is done 
by window dressers and clerks who 
make extensions by means of flexible 
cord carried across the ceiling. The 
proprietor of the local lighting plant is 
installing a large capacity generating 
station, operated by water power, for 
the purpose of supplying current to ad- 
joining cities. The outside wiring con- 
nected with the local plant is very poor, 
but will be overhauled as soon as the 
new station is completed and ready to 
supply current. At that time further 
improvements will be made on interior 


wiring to eliminate hazardous condi- 
tions. 


At La Salle, IIL. it is proposed, under 
an electrical inspection ordinance now 
being considered, to authorize the su- 
perintendent of. the municipal street 
lighting plant, to regulate all electrical 
wiring and apparatus. Most of the new 
wiring being installed will grade fair, 
but in a number of instances irrespon- 
sible contractors name very low esti- 
mates for work, and in order to realize 
a profit, neglect important details and 
use inferior material and fittings. 


Wisconsin Agents of the Star. 

The following are the Wisconsin 
agents of the Star Fire of Louisville 
which recently reinsured its business 


in that state: 
Wm. Pfleger, 





Milwaukee; C. 3 Hinman, 
Fond du Lac; J. S. Ellis, Ashland; Carpenter & 
Rowland, Racine; Walker & Orr, Rhinelander; 
John McQuillan, Merrill; Morgan & Axelberg, 
Washburn; Henry Johnson, Edgerton; T. H. 
Lynch, Sheboygan; J. A. Smith, Eau Claire; 
E. H. Palmer, Antigo; Jos. Downie, Merrill; 
F. C. Bogk, Milwaukee; W. M. Willinger, 
Manitowoc; J. M. Pleasants, Menasha; J. N. 
Manson, Wausau; H. W. Gilbert, Superior; 
S. T. Walker, Rhinelander; Bass, Langdon & 
Jones, Oshkosh; F. J. Hubert, Marinette; M. J. 
Forecki, F. J. Grutza, S. H. Ettenheim, G. De 
Rrodesser and J. C. Ragsdale, Milwaukee; Jas. 
W. Scott, Janesville; Daniel Reid, Hurley; 
H. E. Rohlf, Hayward; W. R. Phillips, Evans- 
ville. 
Will Enter Illinois. 
The Commonwealth of Ottumwa, 


Iowa, now contemplates entering IIli- 
nois after the first of the year to doa 
regular agency business. It now writes 
surplus lines in a conservative way 
through the office of M. W. Fugit & 
Co., of Chicago. 





Two Charged With Arson 
Mrs. Mary Sherlock, of Depere, Wis., 
who recently was arrested by the state 
fire marshal’s office, confessed that she 
removed practically everything from 
her house, even to the front door, and 
stored the things away in the barn, 
then set fire to the house. The wo- 
man is worth about $20,000. The house 
was insured for $2,500, having been in- 
creased Oct. 1, from $2,000. 
J. Haasl, of Bruce, Wis., also has 
been arrested by an assistant fire mar- 





shal on the charge of firing his saloon. 
It was mortgaged for $350 and insured 
for $1,400. 





Star’s Illinois Agents. 


The following are the Illinois agents 
of the Star Fire of Louisville which 


has reinsured its business in that state: 

S. F. Connor, Alton; C. R. Avery, Aurora; 
C. F. Spackman, Belvidere; ri B. —— Belle- 
ville; J. R. Gardner, Benton; pares & 
Co., Bloomington; Witowsky’ Py Affeld. hicago; 
J. T. Brown, Cairo; J. R. Severns, Centralia; 
J. V. Dugger, Collinsville; T. P. Eggman, East 
St. Louis; O. L. Hill, Freeport; E. E. McLin, 
Fairfield; G. W. Gilles ie, Galesburg; | a 
Ahrens, Gillespie; A. . Cooper, Hoopeston; 
H. R. Clark, Joliet; Jones & Pillow, Johnston 
City; Chas. ehrenberg, Mound City; 4 
Lewis, Marion; Tobias & Co., Peoria; J. H. 
Camlin & Co., Rockford; Hayes & Cleaveland, 
Rock Island; I. J. Jagodzinski, Spring Valley; 
Robinson & Kimbrough, Venice. 





Springfield Adopts New Rates 

The agents at Springfield, Ill., adopt- 
ed the new rates last week, to go into 
effect Dec. 1. As most of the agents 
had written up November renewals at 
the present rates, it would have caused 
too much trouble to require policies 
called in. 

The resignation of Stamping Secre- 
tary, Weir was accepted after a long 
session during which he was_ given 
time to reconsider. One of the IIlinois 
State Board staff is temporarily in 
charge. 





Agency is Divided 
The special agents whose companies 
were in the Lanphier & Morgan agency 
at Springfield, Ill, met last week. H. 
T. Morgan returns to his old location, 
taking the companies he represented 
before the merger—the Home, Niagara, 


London, New Hampshire, United 
Firemen’s and Pennsylvania. J. C. 
Lanphier, with his father, forms the 


firm of Lanphier & Co., taking his old 


companies—the National, L. & L. & G., 
New York Underwriters, Fire Asso- 


ciation and Calumet. 





Special Agent Sperry Resigns 

J. Frank Sperry, of Champaign, III. 
special agent of the Royal, has resigned 
to go with the Chicago & Alton Rail- 
road. The present field force in com- 
mand of State Agent Chas. G. Law, 
will take charge of all the work, but it 
is likely that later on another man will 
be put in the field to take Mr. Sperry’s 
place. 


Beloit Fires Cease 

The supposedly incendiary fires at 
2eloit, Wis., suddenly stopped after 
Fire Marshal Purtell and several depu- 
ties investigated and the newspapers of 
the city took the matter up. No arrests 
were made, but it is thought that the 
fire bug became frightened. 


Wisconsin Agency Appointments 


American—J. M. Melchoir, Gillett. 

Amer. Cent.—O. A. Abrahamson, Bloomer; 
William Graef, Plymouth; J. J. Madler, Hilbert. 

Citizens—Emil Tanck, Watertown. 

Commerce—W. J. Vesey, Appleton. 


Consolidated F. & M.—Guss and F. W. Ditt- 
mer, Augusta. 

Cooper—T. M. Young, Lancaster; C. H. Jung, 
Green Bay. 

Connegeinaa—I. S. Pattison, Durand. 

County—J. A. Raup, Phillips. 

Detroit—F. A. Wonn, Platteville. - 

Germania—Darwin Follett. Coloma Station; 
W. Edwards, Hancock; M. H. Barry, Mon- 





tello; F. W. Meinke, Westfield. 

Glens Falls—Effie B. Crane, Delavan. 

Hamilton—F. A. Crumpton, Superior. 

Hartford—John Riggert, Logansville; 
Noll, Waterford. 

State of IlI.—Daisy M. Loveland, Monticello. 

Lumbermens—H. M. Older, Ripon. 

Mechanics—H. M. Older, Ripon. 

Milw. German—Adam Klein, Two Rivers; H. 
M. Loibl. Eagle; R. J. Pardee, Co!eman; Bain- 
bridge Mowry, De Forest; H. D. Yates, Clear 
Lake; P. N. nore. Eagle River; W. F. Pin- 
now, Chilton; J. Huenink, Cedar Grove; Wil- 
liam Bassett, eumbane W. C. North, Fox Lake. 

National, Ct.—C. A. Walker, Hancock; Max 
Rohr, Watertown; F. J. Martin, Shawano. 


Louis 


Nat'l U nion—C. E. Emmerling, Watertown; 
H. M. Loibl, Eagle. 

wenn f. M.—Walter Hartshorn, 
Waukesha; eA Witltane Oconomowoc; Nelson 


& conch ‘Sturgeon Bay; B. C. Zeigler, West 
tend; S. C. Torrey, Hortonville; J. H. Spear- 
braker, Clintonville. 

Phenix—A. E. Pelkey, Lena; S. K. Twetten, 
Milltown; C. W. Potts, Solon Springs; J. M. 
Locke, Beldenville; G. D. Vosburg, Fort Atkin- 
son; Glover Smith, Gordon; Hohe & Adams, 





Minong; L. A. Auger, Saxon; C. H. Halliger, 
Theresa; J. J. Fielding, Trego. 
Royal—M. E. Williams, Fox Lake. 
curity, Ct—S. H. Taylor, Lancaster. 

Spring Garden—J. A. Carter, Glen Flora; L. 
B. Stuelke, Gillett. 

Sun, Eng.—R. L. Witter, River Falls. 

Amer. Nad. —Martin E. Wilde, Herman Pere- 
les and B. Jazdzewski, Clilwaukee; H. B. Hob- 
bins, Madison; . Clark, Menominee; J. H. 
Cole, Manitowoc; H. - aaa, Sheboygan; F. 
F, Livermore, Beloit; Scott, Janesville; C. 
A. Erhart, Superior; E. 7 Burke, La Crosse; 
James Millar, enosha; F. W. Baker, Marinette; 
Barnes-Weesner Agency, Rhinelander; Green- 
wood Insurance Agency, Lake Mills; Krebs & 
vos Orden, Watertown; H. J. Thielke, May- 
ville, 


Short $2,000 Insurance 

According to the Waukegan (lIll.) 
Gazette, J. Blumberg of that city had 
only $6,000 insurance when the Phoe- 
nix building burned recently, instead of 
$8,000 as he supposed. One policy for 
$2,000 had expired three weeks before 
the fire and he did not know it, as he 
depended upon the local agent to keep 
him covered for $8,000 and the agent 
had not notified him of the expiration. 
His stock and other items inventoried 
$12,000. 


Fire Loss from Furnaces. 

The truth of the statement made earl- 
ier in the season by State Fire Marshal 
Purtell, of Wisconsin, to the effect that 
a careful examination of the condition 
of their heating apparatus by property 
owners would result in an immense 
saving from fire loss through defective 
flues is positively proven by reports re- 
ceived during the past ten days. Dur- 
ing this time which is just the begin- 
ning of cold weather and the conse- 
quent starting of furnaces the reports 
show that twenty fires have been caused 
by defective flues with a loss of $10,600. 


Illinois Agency Appointments 

Hartford—F. S. Smith, Mt. Carroll; T. A. 
Casey, Genoa; Lincoln Scott, Hampshire; W. A. 
Reeds, Oakland; J. L. Brearton, Savanna; Ben- 
nett James, Waterloo; J. A. Whitten, Fillmore; 
W. E. Hodnett, Lincoln; J. M. Ocheltree, Ho- 
mer; E. S. Kendall, Bluffs; H. V. Teel, Rush- 
ville; W. E. Hill, Sesser; B. E. Pinkerton, Ross- 
ville; L. B. Dell, Wellington; William Lynch, 
Wellington; F. D. Caldwell, Dallas City; B. A. 
Cratz, Chapin; S. B. Rariden, Greenup; W. B. 
Rigg, Browns; J. P. Theis, Edmund H. Nie- 
meyer, W. D. Rathje and W. Gottwald, Chi- 
cago; E. W. Butler, St. David; F. T. Greene, 
Wapella; O. L. Jones, Blue Island; J. M. Groff, 
Bridgeport; B. H. Greer, Creal Springs. 

Home—J. H. Tretsort, Girard; H. C. Siebert, 
Chicago; H. Magner, Taylorville; = 
Kelly, Seneca; S. A. Miller, Victoria; Ja, Bee 
Adkinson, Ipava; A. A. Hunker, Taylorville; 
D. E. Godfrey, Philo: W. T. Boggess, Catlin; 
Jessie B. Owens, Stonington; G. B. Morledge, 
Riverton; W. S. Larimer, Cooksville; J. G. Cut- 
ler, Findlay; A. N. Rowe, Kenney; J. H. Good, 


Sullivan; H. B. Baker, Chicago; C. E. Davis, 
Mode; Harry T. and George A. Caskey, Cedar 
Point; E. W. Titzell, Farina. 

North America—E. W. Wilson, Ramsey; F. 
E. Pray, Chicago; W. B. Rigg, Browns; E. R. 
Martin, Burnt Prairie; U. B. Barnett, Mill 
Shoals; G. QO. Fort, Ellisville; G. B. Morledge, 


Riverton; Harlod B. Bacon, Chicago; M. T. Lane, 
Glencoe; C. D. Rugan, Glen View; C. A. Gil- 
lespie, Chicago; Blee & Connolly, Cherry; S. B. 
Hicks, Ridgeway; A. H. Lauer, Sublette; W. R. 
Dial, Ellis Grove; F. L. Jenks, Chicago; Chas. 
Schoenlaub, Oak Park; L. B. Harrison, Christo- 
pher; F. E. Abbey, Biggsville; W. Ray- 
burn, Hamilton; Samuel Burns, Macomb. 

Jefferson—Wm. Mahaffey, Bloomington; J. A. 
Sheaff, Canton. 


L. & L.. & G.—J. E. Sarbacker, HydePark; 
Eugene Willoughby, Lake View; Chas. Waunder, 
Fairbury. 

Mich. & M.—E. J. List, Havana; C. M. Wood- 
ward, Henry. 

Milw. Mech.—C. J. and M. Herschberger, Prai- 
rie View; H. J. Magner, Taylorville; Lyman 
Dexter, Byron. 

Natl, Union—J. W. Foley, Morris. 

New Brunswick—Siefert & Vien, East St. 
Louis. 

N. B. M.—J. H. Tietsort, Girard. 

Northern, Eng.—Swisher & Hitch, Paris; W. 
N. Buchanan, Evanston; W. W. Stevens, Whea- 
ton; G. W. Rutledge, ‘Chatsworth; J. P. Will- 


iams, Salem; F. H. Tamblyn, Manteno. 

North River—L. H. Litchfield, Waukegan. 

N. W. Nat!l.—R. B. Hickman. Monmouth. 

Norwich Union—G. E. Cox, Linco!n. 

Phenix—J. W. Richardson and H. E. Read, 
Chicago; A. E. Dorsey, Highland. Park; F. 
Witherstine, Lake Bluff; G. C. Bull, Lake For- 
est; Thomason & McCallum, Louisville; nm 
Godfrey, Philo; E. E. Fayart, Springfield; C. B. 
Culver, Cherry Valley; Ardelia M. Field, Dieter- 
ich; G. A. Maris, Findlay; E. J. Foley, Gilbert; 
A. G. Maether, Prairie View; T. D. Newell, 
Russell; A. W. Hopp, South Elgin; C. M. Kre- 
mer, Union; Thomas Strang, Wadsworth; D. M 
Lockwood, Avon. 

Phila. Und.—G. B. Huston, Blandinsville; A. 
L. Lowry, Upper Alton; Earle W. Butler, St. 
David; Swisher & Hitch, Paris. 

Queen—Stein & Eichhorn, Mt. Carmel. 





Phenix, Ct.—D. A. Smith, Alto Pass; G. S. 
Waterman and R. F. Schenck, Hyde Park; 
Neighbors & Merreweather, Lake. 

St. Paul—Miller & Dassel, Archer; J. E. Sar- 
backer, Hyde Park; Richardson & Read, Engle- 
w 


Security, Ct.—J. W. Allen, New Windsor; T. 
J. Daugherty, Coatsburg; E. L. Eastman, Mo- 
line; Knapp & Barnes, Rockford, and C. W. and 
H. Q Kincaid, Mattoon; J. A. Ilen, Mon- 
mout 


Springfield—O. E. MeGooney, Mokena; L. W. 
Chessman, Itasca; B. F. Miller, Leaf River; F. 
G. Yeoman, Milledgeville; Samuel Clark, Sidne 
Jesse Evans, Alma; C. E. Lishness, Cornell; E 
Ss. be ae Augusta; Marion Coffman, Blan- 
dinsville; A. Combs, Kinmundy. 

Spring Carden-"H ae SMeseer’ Taylorville. 

Sun, Parsons, Pontiac. 

oe J. Brown and Wm. C. Kraut- 
zer, Chicago. 

Western Reserve—A. M. Parker, Decatur; 
Josie A. Wallace, Danville; H. M. Miller, Cham: 
paign; Mann & Amen, Quincy; E. P. Brockhouse, 
Jacksonville; ony a? Bloomington. 

msburg City— . Taylor, Virginia; W. 
G. Webster, Nokomis. - 

Aachen & M.—Morey & Son, Marseilles. 

Aetna—W. H. Keith, Elwood; Miss Clara D. 
Smith, Hamilton; J. H. Tiestsort, Girard. 

Allemannia—Simeon Moore, Burton. 

American—D. M. Ershine, Highland Park; E. 
B. Simmons, Basco. 

Amer. Cent.—A. W. Prange, New Douglass; C. 
W. Lancaster, Dahigreen; C. A. Baker, Salem. 

Atlas—Gertrude B. Goe, Morgan Park; D. G. 
Fraser and H. W. Harpold, Chicago. 

Brit. Amer.—S. P. Paulson, Chicago; H. C. 
Siebert, oy 3 Park. 

Citizens—J. McDowell, Keithsburg. 

Coloniat—Lillian E. Keith, Aurora. 

Com’1.—C. T. ‘eo La Harpe. 

Concordia—C. Fields, Dieterich. 

Continental—F. AW! Abt, East St. Louis; Chas. 
Gilbert, Waterloo; L. P. Bert, New Athens; H. 
C. Siebert, Chicago; A. W. Lawler, <4 | ee 

Equitable—Chas. Schoenlaub, Oak P.: 

Firemen’s Fund—M. A. Gifford, Mesworth. 

Franklin—John Jessin, Chicago: J. T. Nicks, 
Marion; G. E. Green, Mt. Vernon; E. L. Gil- 
bert, Cairo. 

Ger. Amer., N. Y.—H. C. and J. L. Coen, Ol- 
ney; Kuna Seidel, Rankin. . 

Germania—E. E. Rice, Latham; C. A. Ham- 
mond, Stockton; W. M. foster, Plano. 

Indianapolis—John Dewey, Spring Valley. 

State of Pa.—J. F. eo eg 

London & Lan.—F. E. and Ww. Eldred, Chi- 
cago; Henry Einfeldt, Oak Par kc. 

Metropolitan—J. D. Constant, Springfield; L. 
H. Jones, Centralia. 

Mich. Coml.—W. G. Lemay, A. M. Nichols 
ome 3 I. Collins, Chicago; W. E. Siefert, Belle- 
ville 

Milwaukee—B. F. McLean, Macomb. 

Milw. Mech.—J. C. Antes, Deerfield; D. Turig- 
liatte, rot Bas j McBride, Rockefeller. 

Mich. F. & M.—J. H. Bridge, Wenona; R. W. 
Jones, Galve, 

Newark—G. W. Andrews, Murphysboro. 

Northern, Eng.—R. F. Keith, Chicago; C. E. 
Robinson, Maywood; H. W. Estes, Ashley; Stein 
& Eichhorn, Mt. Carmel. 

Northern, N. Y.—A. C. Mann, Paris; L. H. 
Lichfield, Waukegan. 


ILLINOIS NOTES 


Stadler & Scott succeed George A. Stadler at 
Decatur, Ill, 

William A. Harmon of Louisville, IIL, 
taken John B. Carmichael as a partner. 

L. H. Warriner, of Kankakee, has sold his 
agency to T. E. Bradley, another agent in the 
city. 

F. C. Haselton, state agent of the Northern, 
is laid up with what it is feared will develop 
into typhoid fever. 

Frank M. Powers of Streator, Ill., will con- 
tinue the agency of his father, the late George 
W. Powers, in connection with his law practice. 

At Tuscola, Ill., Marion E. Robertson has pur- 
chased the agency of Bruce A. Sloan, who is go- 
ing to the far west. 

E. I. Dains, Sons & Co., of Monmouth, IIl., 
have unionized. The Farmers & Merchants, Del- 
aware and Rochester German, which were in the 
agency, go to Ross B. Hickman. 

J. F. Van Voorhees has sold his agency to 
William D. Scott, Chrisman, III, 

Horace Baker has entered the business at El 
Paso, Ill., with the Reliance. 


The Illinois department has issued a license 
to the Property Owners of Glencoe and Cook 
County Mutual Fire Insurance Company. This 
company is organized under the county mutual 
act and takes in a number of citizens in the 
western part of Cook county. H. J. Peaster of 
Glencoe has been the promoter. 


has 





WISCONSIN NOTES 


The Wisconsin fire marshal has completed 
statistics showing that on the average property 
value destroyed by fire only 52 per cent is 
covered by insurance. 


_ The Hartford, Phenix and Providence Wash- 
ington have transferred from Louis Laun to 
Robert C. Hugo at Elkhart Lake, Wis. 


The St. Paul, Phenix and Hartford have 
transferred from James E. Schow to Roy E 
Sherer at Luck, Wis. 


The German American National of Hartford, 
Palatine and Phenix of London have trans- 
ferred from the mixed agency of C. C. Coe at 
Barron, Wis., to Edwin C. Coleman, who re- 
cently secured the R. L. Hoskin union agency. 

he American Centra! has also transferred to 
the Coleman agency from A. E. Coe. 

At Prairie du Chien, Wis., the American Cen- 
tral, Commercial Union and German American 
have transferred from Wm. M. Evans & Co. to 
Eugene C. Amann. 
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THE WEST AND NORTHWEST 


QUARTERLY MEETING IS HELD 








Minnesota and North Dakota Fire 
Underwriters Elected a Number of 
New Members Last Week 





The quarterly meeting of the Minne- 
sota and North Dakota Fire Under- 
writers took place last week at Min- 
neapolis. President Stafford was in 
the chair. Forty-six members respond- 
ed to roll call. It was said by a num- 
ber that the large attendance was no 
doubt due to the strange happening 
that the date set for the meeting was 
the same as that of the great football 
game between Chicago and Minnesota, 
but this statement was indignantly de- 
nied by Frank Mannen, George Main, 
D. E. Jones and other leading mem- 
bers. 

Happily, however, the state board 
finished its labors by noon and those 
who desired to see the game were left 
free to do so. Many took advantage of 
the opportunity. Prof. West Dodd of 
Des Moines, Iowa, who has given ex- 
tended study to the hazard of lightning 
and the protection afforded to build- 
ings by properly installed lightning 
rods, was scheduled to lecture upon 
this very interesting subject, but just 
before the meeting convened, word was 
received from him that it would be im- 
possible for him to be present. 

At the suggestion of the president, 
R. L. Daniels, the electriican of the 
board, gave a short talk on the light- 
ning hazard. 

Resolutions of sympathy were passed 
for Frank H. Barney of the Hanover 
on account of the death of his little 
daughter and a committee appointed 
to see that a proper floral tribute was 
sent to the bereaved home. 

The following new members were 
elected: George S. Valentine, Prussian 
National; W. M. Patterson, National 
Union; W. A. Baumann, George R. 
Lewis and Fred F. Gordon, Michigan 
Commercial; J. P. Buenemann, Ameri- 
can of Newark; R. T. Bristol, Western 
and British America. 





Law Union at Denver 

The Law Union & Crown, which was 
forced out the Continental Trust Com- 
pany, at Denver, on account of which 
United States Manager Shaw branded 
as unfair tactics, has appointed M. M. 
Harrison as agent. He is a son of J. 
H. Harrison, manager of the Penn. 
Mutual Life and Employers Liability, 
for mountain territory. As the Law 
Union began to make reprisals after it 
was forced out of its old agency, there 
is some interest as to what policy will 
be pursued by the new man. 





Deater Leaves the Field 

W. J. Deater of Des Moines, special 
agent of the Hawkeye, has tendered his 
resignation, effective Jan. 1, and will 
retire from the insurance business. III 
health has led to this action, and Mr. 
Deater will go to his ranch in South 
Dakota to recuperate. J. W. Ellison of 
Des Moines, special agent of the Co- 
lumbia of Omaha, will take Mr. Deat- 
er’s place with the Hawkeye. 





Alexander Gets Two Companies 

F. K. Alexander, who formerly trav- 
elled in the field for the Northwestern 
National, later being made St. Louis 
manager of the company and still later 
eing special agent of the Citizens 
St. Louis and the county to work up 
suburban business, has been appointed 
special agent of the State and Union 
of Pennsylvania, for Iowa, Missouri 
and Minnesota. In announcing the ap- 
pointment, President Muir says: “This 
action on the part of the companies is 
taken principally in an effort to relieve 
the responsibility of General Agent 
Bliven, who retains his association with 
the companies in the balance of the 





field under his supervision. Mr. Alex- 
ander has been associated with the 
business for a number of years, and is 
familiar with the territory over which 
he will have jurisdiction.” 


Tax at Kingfisher Reduced 

As a result of emphatic opposition 
of companies to the occupation tax of 
$15 per annum imposed by the authori- 
ties at Kingfisher, O. T., information 
comes to them that the tax has been 
reduced to $5.50. At the last meeting 
of the Territorial association the agents 
had been instructed to pay it. Had 
this reduction not been made a number 
of the companies would have pulled out 
of the town as their business was not 
of sufficient quantity to warrant the ex 

enditure, 
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Business in Many Small Iowa Towns 
Entirely in the Hands of Side- 
Liner Agents 





Des Moines, Iowa, Nov. 5.—(Special 
Correspondence)—The agents of For- 
est City, Iowa, have just been through 
a lively competition on the school busi- 
ness of that city. The board five years 
ago advertised for bids on this business 
and the agents agreed to write the busi- 
ness at the advisory rate, but the board 
refused to pay the rate, expressing its 
intention to look elsewhere for the 
insurance. One of the agents took it 
upon himself to lower the rate, and 
thus secured the business. This year, 
when the business came up again, there 
was no agreement between the agents 
and the bidding was pretty lively, but 
the same agent got the business at a 
cut from his former figures. The 
amount of insurance was $17,500, and 
was written at a rate of about $1.85 
for five years in a combined fire and 
tornado policy. The other agents are 
now wondering what this agent will 
do if his companies refuse to accept the 
risk at this reduced rate. 

The conditions that exist in the 
small towns in Iowa could be bettered 
a great deal if specials were a little 
more careful of their appointments. 
There are a great many lawyers and 
men engaged in real estate and other 
lines who represent one or possibly two 
companies, who say they do not want 
the companies and would be glad if 
some one would take them as they 
have no time to devote to the business 
of insurance. Apparently there would 
be a good chance for some enterprising 
young man to get hold of several of 
these little one-horse agencies and con- 
solidate them into one that would 
amount to something. 


A peculiar condition exists in Lake 
Mills, Iowa. There are six agents 
there and three of them are connected 
with one bank and three with another. 
Thus the two banks are practically 
controlling the insurance with the ex- 
ception of a few farmers who are writ- 
ing in mutuals. The banks say them- 
selves that they are not actively so- 
liciting but only write insurance as it 
comes to them in the regular course of 
their banking business. A good live 
agent probably could secure a fairly 
good business by soliciting. 


Municipal ownership of the water- 
works won at Waterloo, Iowa, by 329 
votes. It has not been determined 
whether the present plant will be pur- 
chased or a new works erected. Two 
months ago the voters refused to grant 
a renewal of franchise to the Waterloo 
Water Company. The fire underwrit- 
ers of the city were prominent during 
the fight and at the polls, supporting 
municipal ownership. 





Wartenbe Makes New Deal 
C. S. Wartenbe, state agent of the 
Williamsburg City for Minnesota and 
Wisconsin, has resigned to accept the 





position of assistant secretary and 
treasurer of the Minneapolis Insurance 
Agency. Mr. Wartenbe is to have full 
charge of the office detail of the agency 
and will assume his new duties Dec. 1. 
The Minneapolis Insurance Agency 
does the largest business of any local 
agency in Minnesota, representing 
twenty-one leading fire companies. 





Willis Appointed Inspector 

P. F. Willis has been appointed in- 
spector for the Insurance Agency Com- 
pany, of St. Louis, and has resigned as 
Missouri special agent of the Provi- 
dence Washington. Stewart McDon- 
ald, who has been inspector for the 
Insurance Agency Company for several 
years, has resigned to go into the au- 
tomobile business in St, Louis. 





Star’s Agents in Missouri 
The following are the Missouri agents 
of the Star Fire of Louisville: 


Cole .* Cops, Hannibal; Mumford & 
Hanna, Joseph; E. A. Shannon, Mexico; 
Charles FM St. Charles; J. C. McQuarry, 
Monett; Fairbanks, Springfield; Duncan, 
Woodworth & Ferguson, Kansas City; ; 
ag? Breckenridge; W. W. Rose, Butler; 
W. P. Houston, Belton; L. P. DeHart, Cameron; 
Jo Ww. McClanahan, Caruthersville; John Bren- 
nan, Jr., Chaffee; Harvey Erwin, Carrollton; T. 
B. Eaves, DeSoto; S. H. Ramsey, Flat River; J. 
F. Duden, Golden City; C. P. Bennett, Green- 
ville; Kate D. Clover, Joplin; D. C. Weatherby, 
Jefferson rk Slattery & Co., Kansas 
City; J. J ° gers, Kennett; H. S. Damerell, 
Kirksville; M. E. a Kahoka; J. G. Bran- 
stetter, Lebanon; C. A. Rex, Lexington; A. M. 
Walker, Louisiana; E. D. Moore, Liberty; J. M. 
Doran, Memphis; J. F. Short & Co., Mountain 
Grove; C. H. Jones, Piedmont; Jesse Reynolds, 
Poplar Bluff; Adam Fischer, Sedalia; I. ¢ Pat- 
terson, Tipton; Krieder & Krieder, Springfield; 
H. M. Coudrey & Co., St. Louis. 





Coinsurance Applies to Contents 

The attorney-general’s office, of Min- 
nesota, has ruled that the law relating 
to coinsurance, passed by the legisla- 
ture last winter, relates to any policy 
which covers the contents of a building 
as well as the building itself, where the 
amount of insurance exceeds $20,000. 

The act passed last winter amended 
the revised statutes by adding the fol- 
lowing sentence, relating to coinsur- 
ance: “Any policy where the entire 
risks covered by the same amounts to 





more than $20,000, may contain a co- 
insurance clause, if the insured requests 
the same in writing,” etc. An examina- 
tion of the original bill, however, shows 
that “entire risks” should have been in 
the singular. Under the attorney-gen- 
eral’s opinion the words “entire risk” 
are to be construed as “including any 
policy which covers the contents’ of a 
building, as well as the building itself, 
where the aggregate of the risk on the 
two items (building and contents) 
amounts to more than $20,000.” 





Missouri Agency Appointments 


Aetna—J. C. Keenan, Joplin; W. O. Ballew, 
Malta Bend; M. D. Watson, New London; J. A 
London, Flat River; J. A. Silvins, Turney; Miss 
Jou J. McCormick, Waldron 

Amer. Cent.—R. W. MeMullin, Hillsboro; H. 
P. Dawes, Willow Springs; R. W. Patterson, 
Anderson, 

Austin—Vernon, Curry & Mizer, Lebanon. 

Concordia—J. J O’Brien, St. Louis. 

Colonial—F. H. Garlichs, St. Joseph. 

Scotannaat--0 S. Squires, New Hampton; 
Barrows & Cabanne, St. Louis; McCarty & Go- 
ranson, Stanberry. 

Delaware, Pa.—A. H. Kempe, Cape Girardeau. 

Equitable—O. T. Wyman, Excelsior Springs. 

Fidelity—G. B. Kempster & Son, St. Louis. 

Fire Assn.—D. D. T. Windle, Hamilton. 

Ger.-Amer.—C,. F. Hall, Amoret; Kersey Bros., 
Exeter; C. N. Wilson, New Florence; Ww. 
Taylor, St. Louis; J. A. Armstrong, Vanduser. 

Girard—Miss Lina A. Buehrmann, St. Louis. 

Hanover—L. F. McGee, Salem; Childers & 
Thompson, Webb City. 

State of Ill.—W. S. Hayden, Palmyra. 

Mich, Coml.—J. J. O’Brien, St. Louis; Harry 
Cinclair, Salisbury. 

New Hampshire—C. E. Sallee, Bethany. 

N. W. Nat.—H. C. Beller, Parkville. 

Orient—Barrows & Cabanne, St. Louis. 

Phoenix, Ct.—Wiley Miller, Ludlow; B. S. 
Hanna, Raymore; T. L. Kier, Gentry, 

Roch., German—R. H. Whitlow, Boonville; 
7s c. Weatherby, ? eg City. 

oyal—J. R. Woodfill, Jr., C. G. Thompson 
at 1. R. Raitinger, Aurora; Reis & Benz, St. 
ouis. 

Royal Exchange—J. G. Diehr, St. Charles; L. 
D. Ellis, Montgomery City; L. E. Benedick, 
Marshall. 

Spring Garden—J. R. Canaday, King City; 
Perry & Deaderick, Hamilton. ss . a 

Western, Pa.—Denis Hogan, Moberly; E. A. 
Shannon, Mexico. 

W’msburg City—R. E. L. Smith, Marshall, 





Minnesota Agency Appointments 
Aachen & M.—McDonald-Gill Agency, Vir- 
ginia. 

Aetna—A. Gullord, Iona; A. C. Miller, Red- 
wood Falls. 

Agricultural—C. J. Sawbridge, Fergus Falls. 

American—J. L. Miller, Gordonsville; E. 
Bjorge, Lake Park; U. G. Truax, St. Paul. 
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Amer. Cent.—C. B. Westfall, Beardsley; G. 
W. Collins, Brown —— : R - 

Amer. Nat’l—Conrad Smith, Minneapolis; 
W. S. Gilliam, St. Paul; Harrison & Jamar, 
Duluth; Alfred Chellsen, Red =e 

Columbia, N. J.—D. Davidson, St. Peter. 

Coml. Union—The National Fergus 
Falls. 

Fidelity—Gerber & Gerber, H. &. 
Frazer, Mahnomen, 

Fire Assn.—Annie Gerber, Perham, 

Hanover—R. H. Schumaker, Bemidji; B. W. 
Disney, Zumbro Falls; Mary E. Kemper, Perham; 
E. C. Haga, Le Seuer; H. A. Lamb, Grasston; 
E. O. Hammer, Litchfield; N. L. Ericson, Ray- 
mond. 

Hawkeye—Wm. E. Black, Crookston. 


Agency, 


Perham; 


North America—Manley-McLennan Agency, 
Duluth R 

State of Ill—Charles Berner, Winnebago 
City. 


L. & L. & G—A. C. Miller, Redwood Falls. 

Lon. & Lan.—G. B. Ward, Alexandria. : 

New Hampshire—The Morton-Bibb Co., Min- 
neapolis. 

N. W. Natl.—E. G. Johnson, Ellendale; O. E. 
Kyllo, Goodhue; N. P. Seivert, Mazeppa; D. L. 
Evans, Vernon Center. 

Orient—John Costain, Moorhead. 

Phoenix, Ct.—Oscar Olufson, Hewitt; Albert 
W. Sanford, Sherburn. 

Prov., Wash.—J. H. Halvorson, Nevis; Siver 
M. Serkland, Renville. 

esen City—J. E. Cooley, Duluth; W. D. Un- 
derhill, Duluth, 

Spring Garden—J. S. Gole, Grand Rapids. 

Sun, Eng.—The National Agency, Fergus 
Falls. 


IOWA NOTES 

E. M. Sherrill, of Keokuk, Iowa, has sold 
his agency to B. B. Hobbs. 

J. R. Gentry gets the Eagle Fire at Oskaloosa, 
Iowa, and C. R. Freeman gets the company at 
Mason City. 

E. Craven of Milton, Iowa, who is 72 
years young and ae | a large fire business, has 


taken the agency of the Northwestern Live 
Stock. 
The Northwestern Fire & Marine has _ re- 


cently made the following appointments: W. E. 
Simpson, Iowa Falls; A. E. Lucas, Ames; Jacob 
Larson, Lake Mills. 

J. E. Overbaugh has recently opened an in- 
surance and law office in Belmond, Iowa. He 
starts with the American Central, Fire Asso- 
ciation and the State of Des Moines. 

George Mackown, whom a jury last week 
found guilty of burning the Northwestern Felt 
Shoe Company of Webster City, has been 
granted a new trial on the grounds that the 
state had not established his guilt beyond a 
reasonable doubt. 


MISSOURI NOTES 


The Seaboard F. & M. of Texas has_ap- 
pointed A. C, Stowell & Son as agents at Kan- 
sas City, Mo. 

Freeman & Hayward, a new firm at New 
Franklin, Mo., get the American Central, North 
British and Royal. 

The American National of Rock Island has 
appointed William B. Johnson agent at Kansas 

ity. 


MINNESOTA NOTES 


Fire losses in Minnesota during the month of 
September amounted to $95,000. 

The Ohio German refused to pay Frank E. 
Knauft $250 salary for two months’ work 
after he was discharged as special agent. He 
sued for the amount and got a verdict in the 
municipal court at St. Paul. 





NEBRASKA NOTES 


The Rhode Island Fire has been admitted to 
Nebraska. 

The Girard has been released from the agency 
of E. P. Hovey at Lincoln, Neb. It is said some 
disagreement took place because of the refusal of 
the company to accept certain risks. 


The large concerns of Lincoln, Neb., like Mil- 
ler & Paine, Rudge & Guenzel, the Nebraska 
Hardware Company and others, have been taking 
a large amount of outside insurance. Certain 
agents have been cutting rates to these firms, it 
is said. 

Burt W. Richards has resigned as resident 
manager of the Columbia Fire of Omaha at Lin- 
coln, Neb., and will enter into the insurance field 
alone. There is said to have been a disagree- 
ment between him and the company. He has 
held the position for a number of years. His 
successor has not been announced. 





MISCELLANEOUS NOTES 


The agreement for the settlement of the 
claims of the Atlanta-Birmingham and the Pru- 
dential of Virginia, both of which went into the 
hands of receivers as a result of the San Fran- 


cisco loss, has been agreed to by all the 
claimants. It provides for the payment of 30 
percent to all San Francisco claimants, and 


the distribution of the remainder of the prop- 
erty to other claimants on return and reinsur- 
ance accounts. It is probable that the latter 
will realize 40 percent. During the litigation 
the assets of the companies have shrunk $50,000 
in value because of the fall in security prices. 


The case against Charles S. Konigsburg, for- 
merly superintendent of the West Coast Life in 
Denver, has been dismissed by the court, the de- 
fendant being found not guilty. Following the 
dismissal of the case the company i" suit 
against Konigsberg for the amount it had al- 
leged in the criminal information had been taken 
by him on forged orders. Konigsberg, who is 
now with a Salt Lake insurance company, claims 
the prosecution is malicious. 





RITTENHOUSE VERY ACTIVE 


(CONTINUED FROM PAGE 3) 
in our possession, but it was understood that 
they protected the bank. 


President Benson Conducts Transaction 


Q. Who conducted this transaction for the 
Pennsylvania? 

A. (Mr. Benson.) I did. 

Q. Did you have a verbal understanding or 
agreement to return this money to the bank, 
or to buy back this note and stock soon after 


There was an understanding to take them 


If you agreed to pay this money back 
you certainly owed it, and if you owed it, it 
surely was a liability, was it_ not? 

. I do not think so. The note of the 
General Trust Company—now the Underwriters’ 
Securities Corporation—and the stock of the 
Union I regarded a good asset covering this 
amount. 

Q. Does not the fact that the Union has 
liabilities exceeding its assets prove that the 
stock of this company was of little value as 
collateral, and that the commissioners were 
right in refusing to allow such stocks as assets? 

I do not know that the Union's liabilities 
exceed its assets. was not aware of the 
existence of the contract you have here be- 
tween the Union and the securities corporation. 

Did Not Know of the Contract 

Q. (Section 3 of the contract read to Mr. 
Benson.) Does not this contract show that the 
Union has simply transferred its indebtedness 
from your company to the trust company, and 


that it is, therefore, still a liability of the 
Union? 
A. It seems so. If they have contracted to 


pay it, it must be a liability. I did not know 
that contract existed. 

A copy of the letter of Drexel & Co., ac- 
knowledging this verbal agreement, which you 
furnished me, reads as follows: 

“Philadelphia, Dec. 27.—R. Dale Benson, 
President.—Dear Sir: We have this day pur- 
chased from your company the obligation of 
the General Trust Company, amounting to 
$390,722.86, which amount we placed to the 
credit of your company on our books, it being 
underst that if there should be any loss 
arising by reason of the nonpayment of this 
obligation, your company agrees to make up 
any deficiency there may be. 

(Signed) “Drexet & Co.” 

Says Pennsylvania Was Responsible 

This letter shows that your company became 
responsible for the payment of the obligation 
which you say you sold, and you were therefore 
in a position of an endorser, in so far as a 
verbal understanding could place you in that 
position. 

You have this obligation of the trust com- 
pany since May 9, 1906, and you still have it, 
but it has never been carried as an asset in 
your books, except during the eleven days when, 
according to your view, the arrangement with the 
bank turned it into a temporary cash asset. 


Claims Sale Was Fictitious 


In view of these facts, and your own state- 
ments, I am obliged to conclude that this sale 
was a fictitious one; that the agreement was 
simply a verbal one for the purpose of enabling 
you to carry $390,722.86 in your assets which 
belonged to the bank, which you agreed to re- 
turn to the bank, and which you did return to 
the bank after it had served your purpose as 
an entry in the assets shown in your annual 
statement. 

The result of your action and your failure 
to include this liability in your annual state- 
ment has been to wrongfully swell your assets 
and yout surplus, as shown in your sworn 
statement, which you filed with this and other 
insurance departments. In the oath, which was 
a part of your annual statement, you swore that: 

“On the 31st day of December last all of the 
above described assets were the absolute prop- 
erty of the said company, free and clear of an 
liens or claims thereon, except as above stated,” 
and further on you swore that this statement 
contained a ‘full and correct exhibit of all the 
assets, liabilities, income and disbursements’ of 
your company. 

Our laws require that your annual statement 
“shall include a detailed statement of assets and 
liabilities,” and that the statement shall be 
sworn to. 

Declares Laws Have Been Violated 

You have violated the laws of this state, and 
induced this and other departments to believe 
that your admitted assets were nearly $400,000 
more than they really were. I have published 
your report for the benefit of the people of this 
state, and officially certified that you had com- 
plied with the law. 

The fact that both you and your company 
stand high in the insurance world furnishes 
no excuse for your offense; on the contrary, it 
but emphasizes the lack of an excuse for your 
action. The practice of methods which result 
in deceiving the insuring public and the su- 
pervising officials, must be discouraged, and 
notwithstanding my belief in your personal in- 
tegrity and in the solvency of your company, I 
am obliged in the discharge of my duty to the 
public to notify you that your company has 
fifteen days from the date of the receipt hereof 
to show cause why your authority to do busi- 
ness in Colorado should not be suspended for a 
period of six months. 





The North American Life of Newark has been 
admitted to Texas and has appointed Bailey 
Wilkinson as general agent for that state. Mr. 
Wilkinson was formerly located at Charleston, 
Mo., and was connected with the St. Louis of- 
fice of the company under J. L. Babler, the 
resident director. Vice-President John H. Mc- 
Namara of the North American will visit St. 
Louis about Nov. 15. He and Mr. Babler will 
probably make general agency appointments for 
Oklahoma and Indian Territory at that time. 
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POINTERS 


FOR LOCAL AGENTS. 


Question.—We have sometimes, diffi- 
culty in explaining the average clause to 
our clients and we believe we are correct 
in saying that the present wording of 
such clause does not clearly define its 
intention. The meaning of this clause 
would be easier understood by the as- 
sured if it were to read as follows: 

“In case of loss, this policy shall attach 
in or on each building or division in such 
proportion as the entire amount of insur- 
ance on the property hereby insured, 
bears to the total value of such property.” 

We should like your views on the sub- 
ject in question. 

ANSWER.—With all due respect for the 
above opinion it does not seem that the 
suggested amendment would produce the 
proper result. The average clause being 
generally used reads as follows: 

“It is hereby agreed that, in case of 
loss, this policy shall attach in or on 
each building or division in such propor- 
tion as the value in or on each building 
or division bears to the aggregate value 
of the subjects insured.” 

Now as an illustration take a stock. of 
merchandise valued at $4,000 and insured 
for $3,000, covering in two sections of a 
brick building, blanket, with the above 
clause. Let the value in first section be 
$3,000 and in the second section $1,000. 
In event of loss company pays in first sec- 
tion in such proportion as the value 
($3,000) bears to the aggregate value 
($4,000) or 75 percent of the total in- 
surance, making the loss $2,250. In the 
second section the company pays in such 
proportion as the value ($1,000) bears 
to aggregate value ($4,000) or 25 per- 
cent of policy, making loss $750, or a 
total loss in both sections of $3,000. 
Should the loss be in section one only, 
then the company would pay but $2,250. 
If only in the second section, the loss 
would be but $750. 

Under the suggested amendment to the 
clause loss would work out as follows: 
In first section the company would pay 
in such proportion as the entire amount 
of émsuranc ($3,000) bears to total value 
($4,000) or 75 percent, making the loss 
$2,250. In the second section the com- 
pany is also called upon to pay as $3,000 
bears to the total value ($4,000) or 75 
percent, making $2,250, which, added to 
first item would produce a total loss of 
$4,500, which would be in excess, not only 
of the amount of policy but of the total 
value. It would therefore appear that the 
clause in vogue is properly based on the 
actual distribution of values. 

REPLY BY QUESTIONER.—Your criticism 
in the last paragraph of your letter is 
correct, as regards the liability exceeding 
the face of the policies. This feature of 
the matter would be disposed of, if the 
clause were worded as follows: 

“It is understood and agreed that the 
maximum liability attaching under this 
policy in each building or location herein 
named, shall be in that proportion of the 
value therein contained, that the entire 
amount of insurance carried, bears to the 
total value of all the property hereby in- 
sured.” 

We are still of the opinion that the 
average property owner would understand 
this clause better if he knew that the 
policy attached in each location in the 
proportion that the total insurance bore 
to the total value. 


Querstion.—In case of an agency trans- 
fer, is it considered the company’s right 
to transfer the policy register? I find 
that some companies do this and some do 
not. Would you advise an agent to have 
his own policy register? 

Answer—lIt is the custom for each 
company to furnish an agent a policy 
register and it is its own private property. 

hen a company transfers, it has a per- 
fect right to the policy register and most 
companies give it to the new agent, so 
he can handle any detail that comes up 
with the policyholders. Local conditions 
govern largely as to whether the new 
agent shall solicit the expirations. In 
some cases, agents enter into an agree- 














ment not to go after the business on the 
books of a transferred company. In fact 
it has gotten to be almost an unwritten 
law of ethics among agents to recognize 
the right of the former agent to the ex- 
pirations. Many companies on leaving an 
office voluntarily request the new agent 
not to disturb the expirations. 

As a matter of fact regardless of the 
transfer, the old agent, if he is reliable 
and square, is able to hold his business on 
even terms. 

Some agents keep a private policy regis- 
ter for all their companies or at least keep 
on file a copy of the forms unless they 
use the duplicate daily report system, in 
order to have the description of the prop- 
erty in hand. 

Even if an agent does not keep his own 
policy register, he should by all means 
possess his own expiration register. If 
he has the card index system, it saves 
keeping an expiration register but if he 
does not have the cards, he lacks business 
judgment in not having his own private 
expiration record. 

I had occasion recently to investigate a 
case of alleged rate cutting. This is 
what I found. The agent making the 
charge had, on receipt of the correction 
slips from the bureau, filed them away 
for future reference instead of entering 
the corrections in his rate book. The ac- 
cused agent had kept his book corrected 
to date, making immediate changes upon 
receipt of the bulletins. In this case the 
rate had been reduced by the bureau 
2 per cent and the latter agent had pro- 
cured full tariff thus clearing himself, 
he producing the bulletins from the bu- 
reau from his files showing the reduction 
that was made. 

Later in looking through the desk of 
the former agent we found the bulletin 
put away in a “safe” place though the 
agent swore he never had received such a 
bulletin. The results were that the for- 
mer agent lost $100 in premiums and the 
goodwill of a customer. He impressed 
me as being a careless man and not a 
good agent. He will lose the agency of 
the company as soon as I can secure a 
suitable representative in the town.—Spe- 
cial agent. 


Question.—I am a Michigan agent. 
loss occurred at my agency a short 

time ago. Assured owed a debt and I 
was garnisheed as agent of the company 
for part of the loss settlement. Loss 
had been adjusted but draft has not yet 
been received. What is my proper course 
of action? 

ANswer.—Under the Michigan law the 
only persons who can be served by proc- 
ess of law are the duly appointed attor- 
ney for the company named in your 
license and the commissioner of insur- 
ance. Advise the special agent of the 
company interested at once of the facts 
of the case and act on his instructions. 
Such cases are usually settled by arbitra- 
tion and out of court. While the case as 
you state it is evidently one of “bluff” on 
the part of the attorney in whose hands 
the debt is placed for collection, such 
cases require diplomatic handling so as to 
avoid possible injury to the company’s 
standing in the community. Cases of this 
kind specials generally prefer to handle 
themselves as circumstances warrant. 


The company that accepts doubtful 
risks without asking unpleasant questions, 
pays excess commissions on preferred 
business, and winks at variations from 
the tariff rating, is doubtless a handy 
thing to have about an agency; but those 
very practices are signs of managerial 
weakness that may later cause the agent 
a whole lot of explanation when the same 
company goes down before the hot-blast 
of the next big conflagration. Conserv- 
ative underwriting is always a healthy 
symptom.—New Hampshire Whittlings. 

QueEstion.—In cases of gasoline per- 
mits should not the permit specify 
where such gasoline may be kept? 

ANSWER.—Policies permit quantities 
not exceeding ten gallons to be kept in the 
building. All gasoline so kept should be 
in tight metallic cans. Quantities ex- 
ceeding this amount should be kept in 





special underground tanks. (See Na- 
tional Board rules.) In all cases tne 
permit should state the quantity and 
method of storage. Agents writing haz- 
ards where gasoline is kept for sale or 
storage would tind less of their business 
turned down by the companies ii they 
would be more specific in their descrip- 
tions as to methods of handling in sena- 
ing in the daily reports to the companies. 
‘Lhe less chances taken with this ciass ot 
materials the better for all concerned. 


Question.—Can you tell me what is the | 
best way to keep track of the renewal ot | 


fire insurance policies? 

ANSWER.—TLhere are three methods in 
general use. ‘The first is the ordinary 
expiration register, whereby the expira- 
tions are kept by the days and months. 
This is the one most extensively in use. 
You can get a book from us of this kind, 
accommodating 250 expirations a month, 
for $2.50, express prepaid. ‘There are 
larger books for an agency that has a 
more extensive business. ‘then there is 
the loose leaf system for keeping expira- 
tions, which is much of the same nature 
as the regular register only that the leaves 
are loose. 

The card index system is one that is 
coming into general use because it is com- 
pact and all your expirations are alive. 
In this system you can file away the card 
as the policy expires so all the expira- 
tions in your cabinet are those that are in 
force. 


Question.—In insurance phraseology 
what is meant by premises? 
ANSWER.—Premises is held to mean 


anywhere on the lot or property contigu- 
ous to the building insured and recog- 
nized as belonging to said building. In 
case of gasoline being permitted on the 
premises it may be anywhere in the build- 
ing or out so long as it is on the lot 
recognized as belonging to said building. 








Want Column 


One dollar per insertion. Limit, five lines, 
ditional lines, 20 cents each, per insertion. 

Except wiere otherwise uvied, repiics suvuid be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 





Ad- 





. experienced special agent 
by well-established nonunion company in terri- 
tory west of Chicago. Address L 18. 


WANTED—A nonunion fire insurance 
company that will help itself by helping a young, 
live, growing agency take care of large lines. 
Will give the right company a good slice right 
across the loaf, and at Dean schedule rates. J. 
C. Hauser, Sandusky, Ohio. 


WANTED—Position as examiner in fire 
general agency by man thoroughly experienced 
in passing business in central and western fields 
for large companies; highly recommended; Lest 
references. K5 











WANTED—To buy half interest in a first 
class agency in Ohio or Indiana. Address Box 
92, Toronto, Ohio. 





WANTED —Competent young lady stenog- 
rapher to take charge of fire insurance depart- 
ment in bank in Michigan. Give references, 
experience and expected compensation. 1 


WANTED—By Cleveland Agent—A fire 
insurance company of about $1,000,000 assets, 
with first class standing, on sole agency basis. 

ill give a good volume of business, mostly 
preferred. A 18, 








WANTED—Cook County Special ent 
by an old established ek. Must As an 


extensive brokerage acquaintance. M 21 





Experienced accident men can get the best 
agency contract, and the best accident policy to 
sell by applying to the = Accident Insur- 
ance Company, 189 La Salle street, Chicago. 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 


FEDERAL LLOYDS 
159 La Salle St., Chicago. 


Cash Assets December 3i1st, 1906, 
$167,011.44. 


Unlimited Liability of Underwriters. 
SURPLUS LINES TARIFF RATES 

















Prominent Chicago Agents 
Members of the Chicago Underwriters Association 


FRED. S. JAMES & co. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 














| pany and Casualty Company of America. 





RITCHELL & MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 


ey Agents: Phcenix of Lendon; Springfield 


M.; American, N. J.; United Piremen’s; 
Spring Garden; Security, Ct.; County, Pa.; 
Camden; Teutonia, La.; Pelican; Western Re- 
serve; Commercial Union; Commonwealth. 








@. J. ULLMANN co. A. NEWTON 


H J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents tor 
NEWARK FIRE «= - 


Newark, N. J. 
CAPITAL FIRE - - 


Concord, N. H, 


seshing telat eek Semen. 








General Insurance Agents and Brokers 
943.948 Century Bldg. St. Louls 


Correspond Cc inet paid non-rest 
dent agents and brokers. Long distance telephones. 
Representing Norwich Union, Hamburg-Bremen, Phila- 
deiphia Underwriters, Fidelity, Indemnity, Hemliton, 
Star, Delaware, Austin, Frankfort, N. Y., Plate Glare, Cel- 
umbia, and U. B. Fidelity and Guaranty of Md. 


Mettad 








CHURCHILL WHITTEMORE CO. 


s Successors to Wall & Whittemore 


118-120 North Fourth Street - - ST. LOUIS 


Commission allowed non-resident agents 
on insurance on St. Louis properties, 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 








Actuarial. 








M M. DAWSON, F. I. A. 

a OONSULTING ACTUARY 
Member of the Actuarial Society of pe 

Fellow of the Institute of Actuaries, Member o 

the Deutscher Verein fuer Versicherungs- W issem- 

schaft, etc. 


No.11 Broadway, New York City 
AMES W. GLOVER, Ph. D. 


(in mathematics) 





Consulting Actuary 


1312 Geddes Avenue . 
J H. NITCHIE, 
- ACTUARY, 


153 La Salle Street, CHICAGO 
919 Association Building 


Ann Arbor, Mich 





TELEPHONES: Automatic 899 


Central 789, 








Tnsurance Attorneys, 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
TM6 to 1421 Williamson Bidg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 








Hartwe)l Cabel. 
CABELL & KOHL 
Attorneys at Law 


830 First Nat'l Bank Bidg., Cincineati, O, 


Special attention given to insurance cases, 


J. Louts Kohl 





16 


THE WESTERN UNDERWRITER. 


November 7, 1907. 








INSUR ANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


Avpress THe HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 








Provident Life ao Crust Company 


OF PHILADELPHIA 
Insurance in Force, $187,670, a _ 
‘The BEY FOLIGIES of the Provides The premium, sates of the Fvovident ace exssed- 
for conciseness and simplicity of form Ay Tel further reduced by large 
for ity and liberality in all essentials. ual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED 
8B Sarr Sarvoub, General Ages tS 312 Union Trust Building, Gesinnat, Ohio 


Assets, $61,639,557.56 


Western Ohio : 





Eastern Ohio - _ + 706-710 Garfield Buildin Ohio 
{pares 9 J —_ ae S i oe, 896 Manette Bel , Toledo, { one 

- JANNBY, - . . ° e 

@ Rewen, General Agents, - - + «+ «+ «+ 44 Home Bank ioe Detreit Bich. 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


incerporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 
Assets, $176,429,015.04 


THE Organized 1850 


Metropolitan Casualty 


Insurance Co. of New York 
HOME OFFICE - - 47 CEDAR STREET 
CHARTERED 1874 


PLATE GLASS Policies 


PERSONAL ACCIDENT 
of the Most Approved Forms 


AND HEALTH 
EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-President 
S. Wo. Burton, Sec’y 
ALONZO G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 


A 


a 


Fire Insurance Company 
of New York 








“YSSTERN DEPARTMENT 
159 La Salle Street Chicago 


I, 8. BLACK WELDER, Manager 
W. L. STEELE, Assistant Manager 














Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 


Tnsurance 





Proof of Public Confidence 
This Company has more premium-paying busi- 
ness in force in the United States than any other 
Company, and for each of the last thirteen years has 


The Daily Average Business During 1906 

412 per day in Number of Claims Paid. 6,163 per 
day in Number of Policies Placed and Paid for. 

$1,320,403.09 per day in New Insurance Placed 
and Paid for. $138,909.09 per day in payments 


Casualty Company 





had more New Insurance accepted and issued than 


to Policy-holders and addition to Reserve. 
any other Company in America. 


$81,465.58 per day in Increase of Assets. 








Ghe 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-282 Groadway, New York. 














Te | -——e 


Northwestern 
National 
aene———01 Minneapolis 








NVITES your attention to its new 
agency proposition as embodying the 


most desirable business opportunity 
afforded in the life insurance field. & 
The reorganization of its agency forces 
and the entering of additional Western 
States offers especially advantageous posi- 
tions for reliable men who desire to estab- 
lish permanent business connections, 








of America 


HOME OFFICE, NEW YORK 














Surplus Lines 


1 GLADBACH FIRE INSURANCE CO 
{ M-Gladbach, Germany 


1874 HANSEATIC FIRE 
f Hamburg, Ger 








WM, D. FAIRBANKS CHAS. F.MANSFIELD LORISTON M. FAIRBANKS 
President Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





Report of examination by Illinois department as of June 18, 1907 


Assets - - - $182.836.65 
Total Liabilities, except capital, 47,675.27 
*Net surplus - - 35,161.38 


*Net, —— over all Rabiities with reinsurance reserve computed on full 
rata basis, $15,905.59. 





LEBO. ANDERSON @ YOUNG 


General Agents 
159 La Salle Street, Chicago 





